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FORWARD-LOOKING STATEMENTS

We make statementsin this Annual Report on Form 10-K ("Annual Report") that are considered "forward-looking statements" within the meaning of Section 27A
of the Securities Act of 1933, as amended, or the Securities Act, and Section 21E of the Securities Exchange Act of 1934, as amended, or the Exchange Act, which
are usually identified by the use of words such as"anticipates,” "believes," "estimates,” "expects,” "intends," "may," "plans," "projects," "seeks," "should,"
"will," and variations of such words or similar expressions. We intend these forward-looking statements to be covered by the safe harbor provisions for forward-
looking statements contained in the Private Securities Litigation Reform Act of 1995 and are including this statement for purposes of complying with those safe
harbor provisions. These forward-looking statements reflect our current views about our plans, intentions, expectations, strategies and prospects, which are based
on theinformation currently available to us and on assumptions we have made. Although we believe that our plans, intentions, expectations, strategies and
prospects as reflected in or suggested by those forward-looking statements are reasonabl e, we can give no assurance that the plans, intentions, expectations or
strategies will be attained or achieved. Furthermore, actual results may differ materially from those described in the forward-looking statements and will be affected
by avariety of risks and factors that are beyond our control including, without limitation:

e the competitive environment in which we operate;

«  real estaterisks, including fluctuationsin real estate values and the general economic climate in local markets and competition for tenantsin such
markets;

e decreased rental rates or increasing vacancy rates;

e defaultson or non-renewal of leases by tenants;

e acquisition and development risks, including failure of such acquisitions and development projectsto perform in accordance with projections;

»  thetiming of acquisitions and dispositions;

e natural disasters such as hurricanes,

e national, international, regional and local economic conditions;

¢ thegenera level of interest rates;

*  energy costs;

« thetermsof governmental regulations that affect us and interpretations of those regulations, including changesin real estate and zoning laws and
increasesin real property tax rates;

«  financing risks, including therisk that our cash flows from operations may be insufficient to meet required payments of principal, interest and other
commitments,

»  lack of or insufficient amounts of insurance;

e litigation, including costs associated with prosecuting or defending claims and any adverse outcomes;

* theconsequences of futureterrorist attacks;

e possible environmental liabilities, including costs, fines or penalties that may be incurred due to necessary remediation of contamination of properties
presently owned or previously owned by us; and

e other risks and uncertainties detailed in the section entitled "Risk Factors".

In addition, our current and continuing qualification asareal estate investment trust, or REIT, involves the application of highly technical and complex provisions
of the Internal Revenue Code of 1986, or the Code, and depends on our ability to meet the various requirements imposed by the Code through actual operating
results, distribution levels and diversity of stock ownership. We assume no obligation to update publicly any forward-looking statements, whether as aresult of
new information, future events or otherwise. The reader should carefully review our financial statements and the notes thereto, as well as the section entitled "Risk
Factors" in this Annual Report.
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PART I

ITEM 1. BUSINESS
The Company

DCT Industrial Trust Inc. (formerly Dividend Capital Trust Inc.) isaleading real estate company specializing in the ownership, acquisition, development and
management of bulk distribution and light industrial properties located in 24 of the highest volume distribution marketsin the United States, and are currently
expanding into Mexico. In addition, we manage, and own interestsin, industrial properties through our institutional capital management program. We were formed
asaMaryland corporation in April 2002 and have elected to be treated as areal estate investment trust, or REIT, for U.S. federal income tax purposes. We are
structured as an umbrella partnership REIT, or UPREIT, under which substantially all of our current and future businessis, and will be, conducted through a
majority owned and controlled subsidiary, DCT Industrial Operating Partnership LP (formerly Dividend Capital Operating Partnership LP), or our operating
partnership, a Delaware limited partnership, for which DCT Industrial Trust Inc. isthe sole general partner. As used herein, "DCT Industrial Trust,” "we", "our"
and "us" refer to DCT Industrial Trust Inc. and its consolidated subsidiaries and partnerships except where the context otherwise requires.

Prior to October 10, 2006, our day-to-day activities were managed by Dividend Capital Advisors LLC, or our Former Advisor, under the supervision of our board of
directors pursuant to the terms and conditions of an advisory agreement. On July 21, 2006, we entered into a contribution agreement between our operating
partnership and Dividend Capital Advisors Group LLC, or DCAG, the parent company of our Former Advisor. On October 10, 2006, pursuant to the contribution
agreement, our operating partnership acquired our Former Advisor from DCAG for an aggregate 15,111,111 units of limited partnership interest in our operating
partnership, or OP Units, which included the modification of a special series of units of limited partnership interest in our operating partnership, or the Special
Units, which are described in Note 9 to the Consolidated Financial Statements, held by DCAG into 7,111,111 OP Units. We refer to this transaction asthe
"Internalization." In connection with the Internalization, our Former Advisor became awholly-owned subsidiary of our operating partnership (see the additional
description of the Internalization in Note 13 to the Consolidated Financial Statements).

Asof October 10, 2006, we became a self-administered and self-advised REIT. Prior to October 10, 2006, our Former Advisor was majority owned and/or controlled
by three of our then directors and certain officers and/or their affiliates and other third parties. In addition, under the terms of certain dealer manager agreements,
Dividend Capital SecuritiesLLC, or our Former Dealer Manager, served as the dealer manager of our prior continuous public offerings of common stock and our
operating partnership’s private placement of undivided tenancy-in-common interests, or TIC Interests, in certain of our properties.

Available Information

Our Annual Report on Form 10-K, our Quarterly Reports on Form 10-Q, our Current Reports on Form 8-K and any amendments to any of those reports that wefile
with the Securities and Exchange Commission are available free of charge as soon as reasonably practicable through our website at www.dctindustrial.com. The
information contained on our website is not incorporated into this Annual Report. Our Common Stock islisted on the New Y ork Stock Exchange under the symbol
"DCT."

Business Overview

Our properties primarily consist of high-quality, generic bulk distribution warehouses and light industrial properties. The properties we target for acquisition or
development are generally characterized by convenient access to major transportation arteries, proximity to densely populated markets and quality design
standards that allow for reconfiguration of space. In the future, weintend to continue to focus on properties that exhibit these characteristics, to expand our
operations into selected other marketsin the United States and to add additional
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propertiesin our existing markets as well as acquire and develop propertiesin selected international markets, including Mexico, where we believe we can achieve
favorable returns and leverage our management expertise.

As of December 31, 2006, we owned interestsin 396 industrial real estate buildings totaling 62.5 million square feet. Our portfolio of consolidated operating
propertiesincluded 379 industrial real estate buildings, which consisted of 223 bulk distribution properties, 114 light industrial properties and 42 service center or
flex propertiestotaling 56.2 million rentable square feet. Our portfolio of 379 consolidated operating properties was 92.5% occupied as of December 31, 2006. Also,
as of December 31, 2006, we consolidated three developments properties. In addition, as of December 31, 2006, we had ownership interests ranging from 10% to
20% in ten unconsolidated propertiesin institutional joint ventures, or funds, and investments in four unconsolidated development joint venture properties.

We acquired 133 properties for atotal cost of approximately $1.0 billion during the year ended December 31, 2006 comprising approximately 19.3 million rentable
square feet and we acquired two development properties located in two markets, aggregating approximately 1.1 million square feet for atotal cost of approximately
$49.7 million. Additionally, during 2006, we disposed of atotal of 21 operating properties comprising approximately 5.0 million rentable square feet in eleven
markets. We sold 13 properties comprising 1.8 million rentable square feet to third partiesfor total gross proceeds of approximately $117.9 million. The remaining
eight properties comprising 3.2 million rentable square feet were contributed to institutional fundsin which we maintain ownership interests for atotal contribution
value of approximately $147.7 million (see discussion below).

Including holdingsin our consolidated and unconsolidated joint ventures as well as properties related to forward purchase commitments, we have 19 buildingsin
six markets representing approximately 5.5 million square feet in various stages of development as of December 31, 2006. In addition, including our joint ventures,
we own approximately 470 acres of land that we believe can support the development of approximately seven million square feet and have options to control
approximately 4,000 additional acres. The largest component of thisland bank is held by our unconsolidated venture, Stirling Capital |nvestments, where we own
or control approximately 4,350 acres of land, entitled for industrial development, surrounding the Southern California Logistics Airport ("SCLA") located in the
Inland Empire submarket of Southern California. Phase | of this project, representing approximately 356 acres acquired in 2006, is expected to support approximately
6.3 million square feet of development and we have commenced devel opment of approximately 927,000 square feet as of December 31, 2006. Through various
master development agreements, the venture has the exclusive rights to develop this project for a period of up to 13 years.

We have astable, broadly diversified tenant base. As of December 31, 2006, our consolidated and unconsolidated operating and devel opment properties had
approximately 877 leases with approximately 780 customers with no single customer accounting for more than 2.2% of our annualized base rentsincluding our pro
rata share of buildings not wholly-owned. Our ten largest customers occupy 17.1% of our leased portfolio based on occupied square feet and account for 12.6% of
our annualized base rent including our pro rata share of buildings not wholly-owned. We intend to maintain awell-diversified mix of creditworthy tenantsto limit
our exposure to any single tenant or industry. We believe that our broad national presencein 24 of thetop U.S. distribution and logistics marketsis attractive to
large users of distribution space and allows usto build strong relationships with our tenants. Furthermore, we are actively engaged in meeting our tenants’
expansion, consolidation and relocation requirements.

Our primary business objectives are to maximize sustainable long-term growth in earnings and funds from operations, or FFO (see definitionin "Management’s
Discussion and Analysis of Financial Condition and Results of Operations - Liquidity and Capital Resources" below), and to maximize total return to our
stockholders. In our pursuit of these objectives, we plan to:

e acquirehigh-quality industrial properties;
*  pursue development opportunities, including through joint ventures;
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e expand our institutional capital management business;

e actively manage our existing portfolio to maximize operating cash flows;

e sell non-core assets that no longer fit our investment criteria; and

«  expand our operations into selected domestic and international markets, including Mexico.

Our principal executive officeislocated at 518 Seventeenth Street, Suite 1700, Denver, Colorado 80202; our telephone number is (303) 597-2400. We also maintain
regiona officesin Atlanta, Georgia; Chicago, Illinois; and Dallas, Texas. Our website address is www.dctindustrial.com.

Our Competitive Strengths

We believe that we distinguish ourselves from other owners, operators, acquirers and developers of industrial properties through the following competitive
strengths:

*  High-Quality Industrial Property Portfolio. Our portfolio of industrial properties primarily consists of high-quality bulk distribution facilities
specifically designed to meet the needs of our distribution tenants. As of December 31, 2006, approximately 86.6% of our consolidated portfolio based
on rentable square footage was comprised of bulk distribution properties while approximately 10.8% of our portfolio was comprised of light industrial
properties. The majority of our properties are specifically designed for use by major distribution and third-party logistics tenants and are readily
divisible to meet re-tenanting opportunities. We believe that our concentration of high-quality bulk distribution properties provides us with a
competitive advantage in attracting and retaining distribution users and tenants across the major and regional markets in which we operate.

*  Proven Acquisition Capabilities. Beginning with our first acquisition in June 2003, we have completed approximately $3.0 billion in industrial real
estate acquisitions as of December 31, 2006. Excluding our three major portfolio acquisitions that were each in excess of $200 million, our average
acquisition transaction cost was approximately $22.1 million, which demonstrates our ability to access a steady pipeline of smaller acquisitions. Our
acquisition capability is driven by our extensive network of industry relationships within the brokerage, development and investor community.

e Focused Development Strategy. Our extensive network of industry relationships has provided us with a consistent source of development
opportunities. Most of our development projects have taken the form of partnerships or fee for service relationships with leading local, regional or
national developers. In our development partnerships, we may control the tenant relationship or the land, and we typically provide the mgjority of the
equity capital. These partnerships are structured to provide us with attractive returns while aligning our interests with those of our development
partner. We believe these structures allow us to operate more efficiently and with greater flexibility than if we were to maintain an internal development
infrastructure.

*  Experienced and Committed Management Team. Our executive management team, including our Executive Chairman, collectively has an average of
over 17 years commercial real estate experience and an average of over ten years focused on theindustrial real estate sector. Additionally, our
executive management team has extensive public company operating experience with all of our senior executives having held senior positions at
publicly-traded REITs for an average of over ten years.

e StrongIndustry Relationships. We believe that our extensive network of industry relationships with the brokerage, development and investor
communities will allow usto execute successfully our acquisition and development growth strategies and our institutional capital management
strategy. These relationships augment our ability to source acquisitionsin off-market transactions outside of competitive marketing processes,
capitalize on development opportunities and capture repeat business and transaction activity. Our strong relationship with the tenant and leasing
brokerage communities aids in attracting and retaining tenants. Additionally, we believe that our relationship with Black Creek
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Capital, LLC, or Black Creek, a Denver based real estate investment firm and an affiliate of our Former Advisor, provides us with unique investment
opportunities and will assist usin our international growth strategy, particularly our strategy to acquire and develop industrial real estate assetsin
Mexico. Our Executive Chairman, Tom Wattles, and one of our directors, James Mulvihill, are principals of Black Creek.

Accessto Ingtitutional Co-Investment Capital. Our senior management team has broad long-term rel ationships within the institutional investor
community that provide access to capital for both traditional joint ventures and funds or other commingled investment vehicles. These institutions
include domestic pension plans, insurance companies, private trusts and international investors. We believe these relationships allow usto identify
pockets of institutional demand and appropriately match institutional capital with investment opportunitiesin our target markets to maximize returns for
our stockholders.

Growth Oriented Capital Structure. Our capital structure provides uswith significant financial capacity to fund future growth. As of December 31,
2006, our debt to total market capitalization ratio was 34.0%, including our pro rata share of our unconsolidated joint venture debt. As of December 31,
2006 we had $226.6 million available under our $300.0 million senior unsecured revolving credit facility. As of December 31, 2006, 208 of our properties
with agross book value of $1.5 billion were unencumbered.

Business and Growth Strategies

Our primary business objectives are to maximize sustainable long-term growth in earnings and FFO and to maximize total return to our stockholders. The strategies
we intend to execute to achieve these objectivesinclude:

Capitalizing on Acquisition Opportunities. Weintend to continue to expand our portfolio through the acquisition of high-quality industrial
propertiesin our target markets, which include our existing markets as well as selected new domestic and international markets, including Mexico. We
will generally acquire high-quality bulk distribution and light industrial facilities and/or industrial assetslocated in irreplaceable locations where we
believe there are significant growth and/or return opportunities. We intend to continue to focus on off-market acquisition opportunities through our
extensive network of industry relationshipsin the brokerage, development and investor community and by utilizing our experience in identifying,
evaluating and acquiring industrial propertiesin both single asset and portfolio transactions.

Continuing to Grow Our Development Pipeline.  We intend to utilize our strong relationships with leading local, regional and national developersto
continue to grow our development pipeline. We believe that development, redevel opment and expansion of well-located, high-quality industrial
properties should continue to provide us with attractive risk-adjusted returns. Furthermore, we believe that our control of a substantial inventory of
developable land and extensive relationships with industrial tenants will make us an attractive strategic partner for established national, regional and
local developersin our markets.

Expanding Our Institutional Capital Management Platform. We believe that joint ventures, funds or other commingled investment vehicles with
institutional partnerswill enable usto increase our overall return on invested capital, augment our acquisition activity and penetration of new markets
and increase our access to capital for continued growth. We intend to continue to co-invest in properties with institutional investors through
partnerships, limited liability companies or other joint venture structures. Typically we will own a 10%—30% interest in these joint ventures and seek to
earn transaction-based fees and asset management fees as well as promoted interests or incentive distributions based on the performance of the joint
venture.

Maximizing Cash Flows From Existing Properties. We intend to maximize the cash flows from our existing properties by increasing rents, increasing
occupancy levels, managing operating expenses
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and expanding and improving our properties. As of December 31, 2006, our consolidated operating portfolio was 92.5% occupied leaving approximately
4.2 million square feet of rentable space available for lease. Additionally, we believe there is embedded rent growth potential in our properties. As of
December 31, 2006, on aweighted-average portfolio basis, the in-place rents of our consolidated operating properties were $3.93 per rentable square
foot. Further, based on expiring leases which were re-leased to new or existing tenants, our average rental rate growth per rentable square foot for the
year ended December 31, 2006 was 7.4%, on a straight-line basis, and our weighted average retention during such period was 78.7%.

¢ Recycling Capital Efficiently. We intend to selectively sell non-core assets in order to maximize total return to our stockholders by redeploying asset
sales proceeds into new acquisition and development opportunities. We believeindustrial real estate assets are in strong demand from institutional
investors and we will seek to selectively identify asset sale opportunitiesin order to achieve our total return objectives.

e Pursuing International Growth Opportunities. We intend to seek international growth opportunities through the acquisition and devel opment of
industrial propertiesin selected new international markets, including Mexico. This strategy will focus on addressing the needs of both international and
local corporations as they seek to expand and reconfigure their industrial distribution facilities. Consistent with this strategy, during the fourth quarter
of 2006, we entered into forward purchase commitments to acquire six industrial facilitiesin Monterrey, Mexico. Construction began on thefirst
building in February 2007.

Operating Segments

We consider each operating property to be anindividual operating segment that has similar economic characteristics with all our other operating properties. Our
operating segments are aggregated into reportabl e segments based upon the property type: bulk distribution; and light industrial and other. See additional
information in Item 2. Propertiesand in Item 7. Management’s Discussion and Analysis of Financial condition and Results of Operations and Note 16 to the
Consolidated Financial Statements.

Competition

We believe the current market for industrial real estate acquisitionsto be extremely competitive. We compete for real property investments with pension funds and
their advisors, bank and insurance company investment accounts, other real estate investment trusts, real estate limited partnerships, individuals and other entities
engaged inreal estate investment activities, some of which have greater financial resources than we do.

In addition, we believe the leasing of real estate to be highly competitive. We experience competition for customers from owners and managers of competing
properties. As aresult, we may have to provide free rent, incur charges for tenant improvements or offer other inducements, all of which may have an adverse
impact on our results of operations.

Employees

As of December 31, 2006 we had 64 full-time employees.

ITEM 1A. RISK FACTORS

RISKSRELATED TO OUR BUSINESS AND OPERATIONS

Our investments are concentrated in the industrial real estate sector, and our business would be adversely affected by an economic downturn in that sector.

Our investmentsin real estate assets are primarily concentrated in the industrial real estate sector. This concentration may expose us to the risk of economic
downturnsin this sector to agreater extent than if our business activitiesincluded a more significant portion of other sectors of thereal estate industry.

6
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Our growth will partially depend upon future acquisitions of properties, and we may be unable to consummate acquisitions on advantageous terms or
acquisitions may not perform as we expect.

We acquire and intend to continue to acquire primarily high-quality generic bulk distribution warehouses and light industrial properties. The acquisition of
properties entails various risks, including the risks that our investments may not perform as we expect, that we may be unable to quickly and efficiently integrate
our new acquisitionsinto our existing operations and that our cost estimates for bringing an acquired property up to market standards may prove inaccurate.
Further, we face significant competition for attractive investment opportunities from other well-capitalized real estate investors, including both publicly-traded
REITsand privateinstitutional investment funds, and these competitors may have greater financial resources than us and a greater ability to borrow fundsto
acquire properties. This competition increases asinvestmentsin real estate becomeincreasingly attractive relative to other forms of investment. As aresult of
competition, we may be unable to acquire additional properties as we desire or the purchase price may be significantly elevated. In addition, we expect to finance
future acquisitions through a combination of borrowings under our senior unsecured credit facility, proceeds from equity or debt offerings by us or our operating
partnership or its subsidiaries and proceeds from property contributions and divestitures which may not be available and which could adversely affect our cash
flows. Any of the above risks could adversely affect our financial condition, results of operations, cash flows and ability to pay distributions on, and the market
price of, our common stock.

We may be unable to source off-market deal flowin the future.

A key component of our growth strategy isto continue to acquire additional industrial real estate assets. Properties that are acquired off-market are typically more
attractive to us as a purchaser because of the absence of aformal sales process, which could lead to higher prices. If we cannot obtain off-market deal flow in the
future, our ability to locate and acquire additional properties at attractive prices could be adversely affected.

Our real estate devel opment strategies may not be successful.

We are involved in the construction and/or expansion of distribution facilities and we intend to continue to pursue development and renovation activities as
opportunities arise. In addition, we have entered into joint ventures to develop, or will self-develop, additional warehouse/distribution buildings on land we
aready own or control, and we have rights under master devel opment agreements to acquire additional acres of land for future development activities. We will be
subject to risks associated with our devel opment and renovation activities that could adversely affect our financial condition, results of operations, cash flows and
ability to pay distributions on, and the market price of, our common stock, including, but not limited to:

e therisk that development projects in which we have invested may be abandoned and the related investment will beimpaired;

« therisk that we may not be able to obtain, or may experience delaysin obtaining, all necessary zoning, land-use, building, occupancy and other
governmental permits and authorizations;

« therisk that we may not be able to obtain additional land on which to devel op;
« therisk that we may not be able to obtain financing for development projects on favorable terms;

« therisk that construction costs of a project may exceed the original estimates or that construction may not be concluded on schedule, making the
project less profitable than originally estimated or not profitable at all (including the possibility of contract default, the effects of local weather
conditions, the possibility of local or national strikes and the possibility of shortagesin materials, building supplies or energy and fuel for equipment);

e therisk that, upon completion of construction, we may not be able to obtain, or obtain on advantageous terms, permanent financing for activities that
we have financed through construction loans; and

« therisk that occupancy levels and the rents that can be charged for acompleted project will not be met, making the project unprofitable.
7
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Our institutional capital management strategy of contributing propertiesto joint ventures we manage may not allow usto expand our business and
operations as quickly or as profitably aswe desire.

In general, our ability to contribute propertiesto joint ventures that are part of our institutional capital management program on advantageous termswill be
dependent upon competition from other managers of similar joint ventures, current capital market conditions, including the yield expectations for industrial
properties, and other factors beyond our control. Our ability to develop and timely |ease properties will impact our ability to contribute these properties. Continued
access to private and public debt and equity capital by these joint venturesis necessary in order for usto pursue our strategy of contributing propertiesto the
joint ventures. Should we not have sufficient properties available that meet the investment criteria of current or futurejoint ventures, or should the joint ventures
have limited or no access to capital on favorable terms, then these contributions could be delayed resulting in adverse effects on our liquidity and on our ability to
meet projected earningslevelsin a particular reporting period. Failure to meet our projected earnings levelsin a particular reporting period could have an adverse
effect on our results of operations, distributable cash flows and on the value of our common stock. Further, our inability to redeploy the proceeds from our
divestituresin accordance with our investment strategy could have an adverse effect on our results of operations, distributable cash flows, our ability to meet our
debt obligationsin atimely manner and the value of our common stock in subsequent periods.

We depend on key personnel.

Our success depends to a significant degree upon the continued contributions of certain key personnel including, but not limited to, our management group, each
of whom would be difficult to replace. If any of our key personnel were to cease employment with us, our operating results could suffer. Our ability to retain our
management group or to attract suitable replacements should any members of the management group leave is dependent on the competitive nature of the
employment market. The loss of services from key members of the management group or alimitation in their availability could adversely impact our financial
condition and cash flows. Further, such aloss could be negatively perceived in the capital markets. We have not obtained and do not expect to obtain key man life
insurance on any of our key personnel.

We also believe that, as we expand, our future success depends, in large part, upon our ability to hire and retain highly skilled managerial, investment, financing,
operational and marketing personnel. Competition for such personnel isintense, and we cannot assure our stockholders that we will be successful in attracting
and retaining such skilled personnel.

Our operating results and financial condition could be adversely affected if we do not continue to have access to capital on favorable terms.

AsaREIT, wemust meet certain annual distribution requirements. Conseguently, we are largely dependent on external capital to fund our development and
acquisition activities. Further, in order to maintain our REIT status and avoid the payment of income and excise taxes, we may need to borrow funds on a short-
term basis to meet the REIT distribution requirements even if the then-prevailing market conditions are not favorabl e for these borrowings. These short-term
borrowing needs could result from differencesin timing between the actual receipt of cash and inclusion of income for U.S. federal income tax purposes or the
effect of non-deductible capital expenditures, the creation of reserves or required debt or amortization payments. We have been accessing public equity capital
through our prior continuous public offerings, the proceeds of which we have used to acquire and develop properties. Our ability to access capital in this manner,
or at all, is dependent upon a number of factors, including general market conditions and competition from other real estate companies. To the extent that capital is
not available to acquire or develop properties, profits may not be realized or their realization may be delayed, which could result in an earnings stream that is less
predictable than some of our competitors and result in us not meeting our projected earnings and distributable cash flow levelsin a particular reporting period.
Failure to meet our projected earnings and distributable cash flow levelsin a particular reporting period could have an adverse effect on our financial condition and
on the market price of our common stock.
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Actions of our joint venture partners could negatively impact our performance.

Our organizational documents do not limit the amount of available funds that we may invest in partnerships, limited liability companies or joint ventures, and we
intend to continue to devel op and acquire properties through joint ventures, limited liability companies and partnerships with other persons or entities when
warranted by the circumstances. Such partners may share certain approval rights over major decisions. Such investments may involve risks not otherwise present
with other methods of investment in real estate, including, but not limited to:

e that our co-member, co-venturer or partner in an investment might become bankrupt, which would mean that we and any other remaining general
partners, members or co-venturers would generally remain liable for the partnership’s, limited liability company’s or joint venture'sliabilities;

e that such co-member, co-venturer or partner may at any time have economic or business interests or goals which are or which become inconsistent
with our businessinterests or goals;

« that such co-member, co-venturer or partner may be in aposition to take action contrary to our instructions or requests or contrary to our policies or
objectives, including our current policy with respect to maintaining our qualification asa REIT;

e that, if our partnersfail to fund their share of any required capital contributions, we may be required to contribute such capital;

e thatjoint venture, limited liability company and partnership agreements often restrict the transfer of aco-venturer’'s, member’s or partner’sinterest or
may otherwise restrict our ability to sell the interest when we desire or on advantageous terms;

e that our relationships with our partners, co-members or co-venturers are contractual in nature and may be terminated or dissolved under the terms of
the agreements and, in such event, we may not continue to own or operate the interests or assets underlying such relationship or may need to
purchase such interests or assets at an above-market price to continue ownership;

« that disputes between us and our partners, co-members or co-venturers may result in litigation or arbitration that would increase our expenses and
prevent our officers and directors from focusing their time and effort on our business and result in subjecting the properties owned by the applicable
partnership, limited liability company or joint venture to additional risk; and

e that we may in certain circumstances be liable for the actions of our partners, co-members or co-venturers.

We generally seek to maintain sufficient control of our partnerships, limited liability companies and joint ventures to permit us to achieve our business objectives;
however, we may not be able to do so, and the occurrence of one or more of the events described above could adversely affect our financial condition, results of
operations, cash flows and ability to pay distributions on, and the market price of, our common stock.

If weinvestin alimited partnership asa general partner we could be responsible for all liabilities of such partnership.

In somejoint ventures or other investments we may make, if the entity in which we invest is alimited partnership, we may acquire al or a portion of our interest in
such partnership as ageneral partner. Asageneral partner, we could be liable for al the liabilities of such partnership. Additionally, we may be required to take our
interests in other investments as a non-managing general partner. Consequently, we would be potentially liable for all such liabilities without having the same
rights of management or control over the operation of the partnership as the managing general partner or partners may have. Therefore, we may be held
responsiblefor all of the liabilities of an entity in which we do not have full management rights or control, and our liability may far exceed the amount or value of
the investment we initially made or then had in the partnership.
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Investment in us may be subject to additional risks if we make international investments.

Weintend to expand our operations into selected international marketsin the future, including Mexico. Any such investment could be affected by factors peculiar
to the laws and business practices of the jurisdictionsin which the properties are located. These laws may expose usto risks that are different from and in addition
to those commonly found in the United States. Foreign investments could be subject to the following risks:

«  changing governmental rules and policies, including changesin land use and zoning laws;

*  enactment of laws relating to the foreign ownership of real property or mortgages and laws restricting the ability of foreign persons or companiesto
remove profits earned from activities within the country to the person’s or company’s country of origin;

e variationsin currency exchangerates,
e adverse market conditions caused by terrorism, civil unrest and changesin national or local governmental or economic conditions;

« thewillingness of domestic or foreign lenders to make mortgage |oans in certain countries and changes in the availability, cost and terms of mortgage
funds resulting from varying national economic policies;

« theimposition of unique tax structures and changesin real estate and other tax rates and other operating expensesin particular countries;
e general political and economic instability;
e ourlimited experience and expertise in foreign countriesrelative to our experience and expertise in the United States; and
*  more stringent environmental laws or changesin such laws, or environmental consequences of |ess stringent environmental management practicesin
foreign countries relative to the United States.
We may be exposed to risks to which we have not historically been exposed.

The Internalization may expose usto risks to which we have not historically been exposed. Excluding the effect of the eliminated asset management fees, our direct
overhead, on a consolidated basis, will increase as a result of becoming self-advised. If we fail to raise and/or invest additional capital, or if the performance of our
properties declines, we may not be able to cover this new overhead. Prior to the Internalization, the responsibility for such overhead was borne by our Former
Advisor.

Prior to the Internalization, we did not directly employ any employees. Asaresult of the Internalization, we now directly employ persons who were associated with
our Former Advisor or its affiliates. Astheir employer, we will be subject to those potential liabilities that are commonly faced by employers, such asworkers
disability and compensation claims, potential labor disputes and other employee-related liabilities and grievances, and we will bear the costs of the establishment
and maintenance of such plans.

Theavailability and timing of cash distributionsisuncertain.

We expect to continue to pay quarterly distributions to our stockholders. However, we bear all expensesincurred by our operations, and our funds generated by
operations, after deducting these expenses, may not be sufficient to cover desired levels of distributionsto our stockholders. In addition, our board of directors, in
its discretion, may retain any portion of such cash for working capital. We cannot assure our stockholders that sufficient fundswill be available to pay
distributions.

We may have difficulty funding our distributionswith our available cash flows.

Asagrowing company, to date we have funded our quarterly distributions to investors with available cash flows and, to alesser extent, with borrowings under
our senior credit facility and other borrowings. Our corporate strategy isto fund the payment of quarterly distributionsto our stockholders entirely from available
cash flows.
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However, we may continue to fund our quarterly distributions to investors from a combination of available cash flows and financing proceeds. In the event we are
unable to consistently fund future quarterly distributions to investors entirely from available cash flows, net of recurring capital expenditures, the value of the
Company’s shares may be negatively impacted.
Adverse economic and geopolitical conditions could negatively affect our returns and profitability.
Among others, the following market and economic challenges may adversely affect our operating results:

e poor economic times may result in tenant defaults under our leases and reduced demand for industrial space;

e overbuilding may increase vacancies; and

*  maintaining occupancy levels may require increased concessions, tenant improvement expenditures or reduced rental rates.

Our operations could be negatively affected to the extent that an economic downturn is prolonged or becomes more severe.

Events or occurrencesthat affect areasin which our properties are geographically concentrated may impact financial results.

In addition to general, regional, national and international economic conditions, our operating performance isimpacted by the economic conditions of the specific
markets in which we have concentrations of properties. We have significant holdingsin the following markets of our consolidated portfolio: Atlanta, Cincinnati,
Columbus, Dallas and Memphis. Our operating performance could be adversely affected if conditions become less favorable in any of the marketsin which we
have a concentration of properties.

Our business could be adversely impacted if we have deficienciesin our disclosure controls and procedures or internal control over financial reporting.

The design and effectiveness of our disclosure controls and procedures and internal control over financial reporting may not prevent all errors, misstatements or
misrepresentations. While management will continue to review the effectiveness of our disclosure controls and procedures and internal control over financial
reporting, there can be no guarantee that our internal control over financial reporting will be effective in accomplishing all control objectivesall of thetime.
Deficiencies, including any material weakness, in our internal control over financial reporting which may occur in the future could result in misstatements of our
results of operations, restatements of our financial statements, a declinein our stock price, or otherwise materially adversely affect our business, reputation, results
of operations, financial condition or liquidity.

RISKSRELATED TO CONFLICTSOF INTEREST
We may compete with our affiliatesfor properties.

Although we became self-advised in connection with the Internalization, we are still subject to certain conflicts of interest. Certain of our affiliates could seek to
acquire properties that could satisfy our acquisition criteria. While certain of our current and former affiliates have agreed not to engage in activitieswithin North
Americarelating to the ownership, acquisition, development or management of industrial properties until October 10, 2009, such agreements are subject to certain
exceptions. As such, we may encounter situations where we would be bidding against an affiliate or teaming with an affiliate for ajoint bid.

Our Executive Chairman has competing demands on histime and attention.

Tom Wattles, our Executive Chairman, owns a portion of the parent company of Dividend Capital Total Realty Trust Inc.’s, or DCTRT, external advisor and has
similar ownership of, and serves as amanager for, other affiliates of DCAG. He devotes amajority of histime to us but does not work full time for us.
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We may invest in, or co-invest with, our affiliates.

We may invest in, or co-invest with, joint ventures or other programs sponsored by affiliates of two of our directors, Tom Wattles and James Mulvihill, including
those pursuant to our joint ventures with DCTRT. Our independent directors must approve any such transaction and Messrs. Wattles and Mulvihill will each
abstain from voting as directors on any transactions we enter into with their affiliates. Management’s recommendation to our independent directors may be
affected by its relationship with one or more of the co-venturers and may be more beneficial to the other programs than to us. In addition, we may not seek to
enforce the agreements rel ating to such transactions as vigorously as we otherwise might because of our desire to maintain our relationships with these directors.
Our UPREIT structure may result in potential conflicts of interest.

As of December 31, 2006, we owned 87.6% of the OP Unitsin our operating partnership, DCAG owned 7.9% of the OP Units (and certain of our officersand
directors, through their membership interests in and/or rights to receive a portion of the net cash flows, or cash flow interests, of DCAG, indirectly beneficially
owned 2.4% of the OP Units) and certain unaffiliated limited partners owned the remaining 4.5% of the OP Units. Persons holding OP Unitsin our operating
partnership have the right to vote on certain amendments to the limited partnership agreement of our operating partnership, aswell as on certain other matters.
Persons holding such voting rights may exercise them in amanner that conflicts with the interests of our stockholders. Furthermore, circumstances may arisein the
future when the interest of limited partnersin our operating partnership may conflict with theinterests of our stockholders. For example, the timing and terms of
dispositions of properties held by our operating partnership may result in tax consequences to certain limited partners and not to our stockholders.

GENERAL REAL ESTATE RISKS

Our performance and value are subject to general economic conditions and risks associated with our real estate assets.

Theinvestment returns available from equity investmentsin real estate depend on the amount of income earned and capital appreciation generated by the
properties, as well as the expenses incurred in connection with the properties. If our properties do not generate income sufficient to meet operating expenses,
including debt service and capital expenditures, then our ability to pay distributions to our stockholders could be adversely affected. In addition, there are
significant expenditures associated with an investment in real estate (such as mortgage payments, real estate taxes and maintenance costs) that generally do not
decline when circumstances reduce the income from the property. Income from and the value of our properties may be adversely affected by:

e changesin genera or local economic climate;

« theattractiveness of our propertiesto potential tenants;

«  changesin supply of or demand for similar or competing propertiesin an area;
e bankruptcies, financial difficulties or |ease defaults by our tenants;

e changesininterest rates and availability of permanent mortgage funds that may render the sale of a property difficult or unattractive or otherwise
reduce returns to stockholders;

»  changesin operating costs and expenses and our ability to control rents;

e changesin or increased costs of compliance with governmental rules, regulations and fiscal policies, including changesin tax, real estate,
environmental and zoning laws, and our potential liability thereunder;

e our ability to provide adequate maintenance and insurance;
e changesin the cost or availability of insurance, including coverage for mold or asbestos;
e unanticipated changesin costs associated with known adverse environmental conditions or retained liabilities for such conditions;
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e periods of high interest rates and tight money supply;

e tenant turnover;

e general overbuilding or excess supply in the market area; and

« disruptionsin the global supply chain caused by political, regulatory or other factors including terrorism.

In addition, periods of economic slowdown or recession, rising interest rates or declining demand for real estate, or public perception that any of these events may
occur, would result in ageneral decrease in rents or an increased occurrence of defaults under existing leases, which would adversely affect our financial condition
and results of operations. Future terrorist attacks may result in declining economic activity, which could reduce the demand for, and the value of, our properties.
To the extent that future attacks impact our tenants, their businesses similarly could be adversely affected, including their ability to continue to honor their existing
|eases.

For these and other reasons, we cannot assure our stockholders that we will be profitable or that we will realize growth in the value of our real estate properties.

Actions by our competitors may decrease or prevent increasesin the occupancy and rental rates of our properties.

We compete with other devel opers, owners and operators of real estate, some of which own properties similar to oursin the same markets and submarkets in which
our properties are located. If our competitors offer space at rental rates below current market rates or below the rental rates we currently charge our tenants, we
may |ose potential tenants, and we may be pressured to reduce our rental rates below those we currently charge in order to retain tenants when our tenants' leases
expire. Asaresult, our financial condition, cash flows, cash available for distribution, trading price of our common stock and ability to satisfy our debt service
obligations could be materially adversely affected.

We are dependent on tenantsfor our revenues.

Our operating results and distributable cash flows would be adversely affected if a significant number of our tenants were unable to meet their lease obligations. In
addition, certain of our properties are occupied by asingle tenant. As aresult, the success of those propertieswill depend on the financial stability of asingle
tenant. Lease payment defaults by tenants could cause us to reduce the amount of distributions to stockholders. A default by atenant on its lease payments
could force us to find an alternative source of revenues to pay any mortgage loan on the property. In the event of atenant default, we may experience delaysin
enforcing our rights as landlord and may incur substantial costs, including litigation and related expenses, in protecting our investment and re-leasing our
property. If alease isterminated, we may be unable to lease the property for the rent previously received or sell the property without incurring aloss.

Our ability to renew leases or re-lease space on favorable terms as |leases expire significantly affects our business.

Our results of operations, distributable cash flows and the value of our common stock would be adversely affected if we are unable to lease, on economically
favorable terms, a significant amount of space in our operating properties. The number of vacant or partially vacant industrial propertiesin a market or submarket
could adversely affect both our ability to re-lease the space and the rental rates that can be obtained.

A property that incurs a vacancy could be difficult to sell or re-lease.

A property may incur avacancy either by the continued default of atenant under itslease or the expiration of one of our leases. In addition, certain of the
properties we acquire may have some level of vacancy at the time of closing. Certain of our properties may be specifically suited to the particular needs of atenant.
We may have difficulty obtaining a new tenant for any vacant space we havein our properties. If the vacancy continuesfor a
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long period of time, we may suffer reduced revenues resulting in less cash availabl e to be distributed to stockholders. In addition, the resale value of a property
could be diminished because the market value of a particular property will depend principally upon the value of the leases of such property.

We may not have funding for future tenant improvements.

When atenant at one of our properties does not renew its |ease or otherwise vacates its space in one of our buildings, it islikely that, in order to attract one or
more new tenants, we will be required to expend funds to construct new tenant improvementsin the vacated space. Although we intend to manage our cash
position or financing availability to pay for any improvements required for re-leasing, we cannot assure our stockholders that we will have adeguate sources of
funding available to us for such purposesin the future.

If our tenants are highly leveraged, they may have a higher possibility of filing for bankruptcy or insolvency.

Of our tenants that experience downturnsin their operating results due to adverse changesto their business or economic conditions, those that are highly
leveraged may have ahigher possibility of filing for bankruptcy or insolvency. In bankruptcy or insolvency, atenant may have the option of vacating a property
instead of paying rent. Until such aproperty is released from bankruptcy, our revenues would be reduced and could cause us to reduce distributionsto
stockholders. We may have highly leveraged tenantsin the future.

The fact that real estate investmentsare not asliquid as other types of assets may reduce economic returnsto investors.

Real estate investments are not as liquid as other types of investments, and this lack of liquidity may limit our ability to react promptly to changesin economic or
other conditions. In addition, significant expenditures associated with real estate investments, such as mortgage payments, real estate taxes and maintenance
costs, are generally not reduced when circumstances cause areduction in income from the investments. In addition, we intend to comply with the safe harbor rules
relating to the number of properties that can be disposed of in ayear, the tax bases and the costs of improvements made to these properties, and meet other tests
which enable aREIT to avoid punitive taxation on the sale of assets. Thus, our ability at any time to sell assets or contribute assets to property funds or other
entitiesin which we have an ownership interest may be restricted. Thislack of liquidity may limit our ability to vary our portfolio promptly in response to changes
in economic or other conditions and, as aresult, could adversely affect our financial condition, results of operations, cash flows and our ability to pay
distributions on, and the market price of, our common stock.

Delaysin acquisition and development of properties may have adver se effects.

Delays we encounter in the selection, acquisition and development of properties could adversely affect our returns. Where properties are acquired prior to the
start of construction, it will typically take 12 to 18 months to complete construction and lease available space. Therefore, there could be delaysin the payment of
cash distributions attributabl e to those particular properties.

Development and construction of properties may incur delays and increased costs and risks.

In connection with our development strategy, we may acquire raw land upon which we will develop and construct improvements at a fixed contract price. In any
such projects we will be subject to risks relating to the builder’s ability to control construction costs or to build in conformity with plans, specifications and
timetables. The builder’s failure to perform may result in legal action by usto rescind the purchase or construction contract or to enforce the builder’s obligations.
Performance may also be affected or delayed by conditions beyond the builder’s control. Delaysin completion of construction could also give tenants the right to
terminate preconstruction leases for space at a newly developed project. We may incur additional risks when we make periodic progress payments or other
advances to such builders prior to completion of construction. Each of these factors could result in increased costs of a project or loss of our investment. In
addition, we will be subject to normal lease-up risksrelating to newly constructed projectsif they are not fully leased prior to the commencement of construction.
Furthermore, the price we agree to for the land will be based on projections of
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rental income and expenses and estimates of construction costs as well asthe fair market value of the property upon completion of construction. If our projections
areinaccurate, we may pay too much for the land and fail to achieve our forecast of returns due to the factors discussed above.

Acquired properties may be located in new markets where we may face risks associated with investing in an unfamiliar market.

We have acquired, and may continue to acquire, propertiesin markets that are new to us. When we acquire properties located in these markets, we may face risks
associated with alack of market knowledge or understanding of the local economy, forging new business relationships in the area and unfamiliarity with local
government and permitting procedures. We work to mitigate such risks through extensive diligence and research and associations with experienced partners,
however, there can be no guarantee that all such riskswill be eliminated.

Uninsured lossesrelating to real property may adversely affect our returns.

We attempt to ensure that all of our properties are adequately insured to cover casualty losses. However, there are certain losses, including losses from floods,
earthquakes, acts of war, acts of terrorism or riots, that are not generally insured against or that are not generally fully insured against because it is not deemed
economically feasible or prudent to do so. In addition, changesin the cost or availability of insurance could expose us to uninsured casualty losses. In the event
that any of our propertiesincurs a casualty lossthat is not fully covered by insurance, the value of our assetswill be reduced by the amount of any such
uninsured loss, and we could experience a significant loss of capital invested and potential revenuesin these properties and could potentially remain obligated
under any recourse debt associated with the property. Moreover, as the general partner of our operating partnership, we generally will beliable for al of our
operating partnership’s unsatisfied recourse obligations, including any obligationsincurred by our operating partnership asthe general partner of joint ventures.
Any such losses could adversely affect our financial condition, results of operations, cash flows and ability to pay distributions on, and the market price of, our
common stock. In addition, we may have no source of funding to repair or reconstruct the damaged property, and we cannot assure that any such sources of
funding will be available to us for such purposesin the future.

A number of our consolidated operating properties are located in areas that are known to be subject to earthquake activity. Properties located in active seismic
areasinclude propertiesin Northern California, Southern California, Memphis and Seattle. We carry replacement-cost earthquake insurance on all of our properties
located in areas historically subject to seismic activity, subject to coverage limitations and deductibles that we believe are commercially reasonable. We evaluate
our earthquake insurance coverage annually in light of current industry practice through an analysis prepared by outside consultants.

A number of our properties arelocated in Miami and Orlando, which are areas that are known to be subject to hurricane and/or flood risk. We carry replacement-
cost hurricane and flood hazard insurance on all of our properties|ocated in areas historically subject to such activity, subject to coverage limitations and
deductibles that we believe are commercially reasonable. We eval uate our insurance coverage annually in light of current industry practice through an analysis
prepared by outside consultants.

Contingent or unknown liabilities could adversely affect our financial condition.

We have acquired, and may in the future acquire, properties, or may have previously owned properties, subject to liabilities and without any recourse, or with only
limited recourse, with respect to unknown liabilities. Asaresult, if aliability were asserted against us based upon ownership of any of these entities or properties,
then we might have to pay substantial sumsto settleit, which could adversely affect our cash flows. Unknown liabilities with respect to entities or properties
acquired might include:

» liahilitiesfor clean-up or remediation of adverse environmental conditions;
e accrued but unpaid liabilitiesincurred in the ordinary course of business;
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e taxliabilities; and
e claimsfor indemnification by the general partners, officers and directors and others indemnified by the former owners of the properties.

Environmentally hazardous conditions may adver sely affect our operating results.

Under various federal, state and local environmental laws, a current or previous owner or operator of real property may be liable for the cost of removing or
remediating hazardous or toxic substances on such property. Such laws often impose liability whether or not the owner or operator knew of, or was responsible
for, the presence of such hazardous or toxic substances. Even if more than one person may have been responsible for the contamination, each person covered by
the environmental laws may be held responsible for all of the clean-up costsincurred. In addition, third parties may sue the owner or operator of asite for damages
based on personal injury, natural resources or property damage or other costs, including investigation and clean-up costs, resulting from the environmental
contamination. The presence of hazardous or toxic substances on one of our properties, or the failure to properly remediate a contaminated property, could give
riseto alienin favor of the government for costsit may incur to address the contamination, or otherwise adversely affect our ability to sell or lease the property or
borrow using the property as collateral. Environmental laws also may impose restrictions on the manner in which property may be used or businesses may be
operated. A property owner who violates environmental laws may be subject to sanctions which may be enforced by governmental agenciesor, in certain
circumstances, private parties. In connection with the acquisition and ownership of our properties, we may be exposed to such costs. The cost of defending
against environmental claims, of compliance with environmental regulatory requirements or of remediating any contaminated property could materially adversely
affect our business, assets or results of operations and, consequently, amounts available for distribution to our stockholders.

Environmental lawsin the U.S. also require that owners or operators of buildings containing asbestos properly manage and maintain the asbestos, adequately
inform or train those who may comeinto contact with asbestos and undertake special precautions, including removal or other abatement, in the event that
asbestos is disturbed during building renovation or demolition. These laws may impose fines and penalties on building owners or operators who fail to comply
with these requirements and may allow third partiesto seek recovery from owners or operators for personal injury associated with exposure to asbestos. Some of
our properties may contain asbestos-containing building materials.

Weinvest in properties historically used for industrial, manufacturing and commercial purposes. Some of these properties contain, or may have contained,
underground storage tanks for the storage of petroleum products and other hazardous or toxic substances. All of these operations create a potential for the release
of petroleum products or other hazardous or toxic substances. Some of our properties are adjacent to or near other properties that have contained or currently
contain underground storage tanks used to store petroleum products or other hazardous or toxic substances. In addition, certain of our properties are on or are
adjacent to or near other properties upon which others, including former owners or tenants of our properties, have engaged, or may in the future engage, in
activities that may release petroleum products or other hazardous or toxic substances.

We maintain a portfolio environmental insurance policy that provides coverage for potential environmental liabilities, subject to the policy’s coverage conditions
and limitations, for most of our properties. From time to time, we may acquire properties, or interests in properties, with known adverse environmental conditions
where we believe that the environmental liabilities associated with these conditions are quantifiable and that the acquisition will yield a superior risk-adjusted
return. In such an instance, we underwrite the costs of environmental investigation, clean-up and monitoring into the cost. Further, in connection with property
dispositions, we may agree to remain responsible for, and to bear the cost of, remediating or monitoring certain environmental conditions on the properties.

All of our properties were subject to aPhase | or similar environmental assessment by independent environmental consultants at the time of acquisition. Phasel
assessments are intended to discover and evaluate
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information regarding the environmental condition of the surveyed property and surrounding properties. Phase | assessments generally include a historical review,
apublic recordsreview, an investigation of the surveyed site and surrounding properties, and preparation and issuance of awritten report, but do not include soil
sampling or subsurface investigations and typically do not include an asbestos survey. While some of these assessments have led to further investigation and
sampling, none of our environmental assessments of our properties have revealed an environmental liability that we believe would have a material adverse effect
on our business, financial condition or results of operations taken as awhole. However, we cannot give any assurance that such conditions do not exist or may
not arisein the future. Material environmental conditions, liabilities or compliance concerns may arise after the environmental assessment has been compl eted.
Moreover, there can be no assurance that (i) future laws, ordinances or regulations will not impose any material environmental liability or (ii) the current
environmental condition of our properties will not be affected by tenants, by the condition of land or operations in the vicinity of our properties (such asreleases
from underground storage tanks), or by third parties unrelated to us.

Costs of complying with governmental laws and regulations may adversely affect our income and the cash available for any distributions.

All real property and the operations conducted on real property are subject to federal, state and local laws and regulations relating to environmental protection and
human health and safety. Tenants' ability to operate and to generate income to pay their |ease obligations may be affected by permitting and compliance
obligations arising under such laws and regulations. Some of these laws and regulations may impose joint and several liability on tenants, owners or operators for
the coststo investigate or remediate contaminated properties, regardless of fault or whether the acts causing the contamination were legal. Leasing propertiesto
tenants that engage in industrial, manufacturing, and commercial activities will cause us to be subject to the risk of liabilities under environmental laws and
regulations. In addition, the presence of hazardous or toxic substances, or the failure to properly remediate these substances, may adversely affect our ability to
sell, rent or pledge such property as collateral for future borrowings.

Some of these laws and regul ations have been amended so as to require compliance with new or more stringent standards as of future dates. Compliance with new
or more stringent laws or regulations or stricter interpretation of existing laws may require us to incur material expenditures. Future laws, ordinances or regulations
may impose material environmental liability. Additionally, our tenants’ operations, the existing condition of land when we buy it, operationsin the vicinity of our
properties, such as the presence of underground storage tanks, or activities of unrelated third parties may affect our properties. In addition, there are various local,
state and federal fire, health, life-safety and similar regulations with which we may be required to comply and which may subject usto liability in the form of fines
or damages for noncompliance. Any material expenditures, fines or damages we must pay will reduce our ability to make distributions and may reduce the val ue of
our common stock.

In addition, changes in these laws and governmental regulations, or their interpretation by agencies or the courts, could occur.

Compliance or failure to comply with the Americanswith Disabilities Act and other similar regulations could result in substantial costs.

Under the Americans with Disabilities Act, places of public accommodation must meet certain federal requirements related to access and use by disabled persons.
Noncompliance could result in the imposition of fines by the federal government or the award of damages to private litigants. If we are required to make
unanticipated expenditures to comply with the Americans with Disabilities Act, including removing access barriers, then our cash flows and the amounts available
for distributionsto our stockholders may be adversely affected. While we believe that our properties are currently in material compliance with these regul atory
reguirements, the requirements may change or new requirements may beimposed that could require significant unanticipated expenditures by us that will affect
our cash flows and results of operations.

17



Table of Contents

We own several of our properties subject to ground leases that expose us to the loss of such properties upon breach or termination of the ground leases and
may limit our ability to sell these properties.

We own several of our properties through leasehold interestsin the land underlying the buildings and we may acquire additional buildingsin the future that are
subject to similar ground leases. Aslessee under aground lease, we are exposed to the possibility of losing the property upon termination, or an earlier breach by
us, of the ground lease, which may have amaterial adverse effect on our business, financial condition and results of operations, our ability to make distributionsto
our stockholders and the trading price of our common stock.

Our ground leases contain certain provisions that may limit our ability to sell certain of our properties. In order to assign or transfer our rights and obligations
under certain of our ground |eases, we generally must obtain the consent of the landlord which, in turn, could adversely impact the price realized from any such
sale.

We may be unableto sell a property if or when we decide to do so, including as a result of uncertain market conditions, which could adversely affect the
return on an investment in our common stock.

We expect to hold the various real propertiesin which weinvest until such time aswe decide that a sale or other disposition is appropriate given our investment
objectives. Our ability to dispose of properties on advantageous terms depends on factors beyond our control, including competition from other sellers and the
availability of attractive financing for potential buyers of our properties. We cannot predict the various market conditions affecting real estate investmentswhich
will exist at any particular time in the future. Due to the uncertainty of market conditions which may affect the future disposition of our properties, we cannot
assure our stockholdersthat we will be ableto sell our properties at a profit in the future. Accordingly, the extent to which our stockholders will receive cash
distributions and realize potential appreciation on our real estate investments will be dependent upon fluctuating market conditions.

Furthermore, we may be required to expend funds to correct defects or to make improvements before a property can be sold. We cannot assure our stockholders
that we will have funds available to correct such defects or to make such improvements.

In acquiring a property, we may agree to restrictions that prohibit the sale of that property for a period of time or impose other restrictions, such asalimitation on
the amount of debt that can be placed or repaid on that property. These provisions would restrict our ability to sell a property.

I f we sell properties and provide financing to purchasers, defaults by the purchaserswould adversely affect our cash flows.

If we decide to sell any of our properties, we presently intend to use our best effortsto sell them for cash. However, in some instances we may sell our properties
by providing financing to purchasers. If we provide financing to purchasers, we will bear the risk that the purchaser may default, which could negatively impact
our cash distributions to stockholders and result in litigation and rel ated expenses. Even in the absence of a purchaser default, the distribution of the proceeds of
sales to our stockholders, or their reinvestment in other assets, will be delayed until the promissory notes or other property we may accept upon asale are actually
paid, sold, refinanced or otherwise disposed of.

We may acquire propertieswith " lock-out" provisionswhich may affect our ability to dispose of the properties.

We may acquire properties through contracts that could restrict our ability to dispose of the property for a period of time. These "lock-out" provisions could affect
our ability to turn our investments into cash and could affect cash available for distributions to our stockholders. L ock-out provisions could also impair our ability

to take actions during the lock-out period that would otherwise be in the best interest of our stockholders and, therefore, may have an adverse impact on the value
of our common stock relative to the value that would result if the lock-out provisions did not exist.
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RISKSRELATED TO OUR DEBT FINANCINGS

Our operating results and financial condition could be adversely affected if we are unable to make required payments on our debt.

Our charter and bylaws do not limit the amount or percentage of indebtedness that we may incur, and we are subject to risks normally associated with debt
financing, including the risk that our cash flows will be insufficient to meet required payments of principal and interest. There can be no assurance that we will be
able to refinance any maturing indebtedness, that such refinancing would be on terms as favorable as the terms of the maturing indebtedness or that we will be
able to otherwise obtain funds by selling assets or raising equity to make required payments on maturing indebtedness.

In particular, loans obtained to fund property acquisitions may be secured by first mortgages on such properties. If we are unable to make our debt service
payments as required, alender could foreclose on the property or properties securing its debt. This could cause usto lose part or all of our investment, whichin
turn could cause the val ue of our common stock and distributions payabl e to stockholders to be reduced. Certain of our existing and future indebtednessis and
may be cross-collateralized and, consequently, a default on thisindebtedness could cause usto lose part or al of our investment in multiple properties.

Increasesin interest rates could increase the amount of our debt payments and adversely affect our ability to make distributionsto our stockholders.

We have incurred and may continue to incur variable rate debt whereby increasesin interest rates raise our interest costs, which reduces our cash flows and our
ability to make distributions to our stockholders. If we are unable to refinance our indebtedness at maturity or meet our payment obligations, the amount of our
distributable cash flows and our financial condition would be adversely affected, and we may lose the property securing such indebtedness. In addition, if we
need to repay existing debt during periods of rising interest rates, we could be required to liquidate one or more of our investments in properties at timeswhich
may not permit realization of the maximum return on such investments.

Covenantsin our credit agreements could limit our flexibility and adversely affect our financial condition.

Theterms of our senior credit facilities and other indebtedness require us to comply with a number of customary financial and other covenants, such as covenants
with respect to consolidated leverage, net worth and unencumbered assets. These covenants may limit our flexibility in our operations, and breaches of these
covenants could result in defaults under the instruments governing the applicable indebtedness even if we have satisfied our payment obligations. As of
December 31, 2006, we had certain non-recourse, secured loans which are cross-collateralized by multiple properties. If we default on any of these |oans we may
then be required to repay such indebtedness, together with applicable prepayment charges, to avoid foreclosure on all cross-collateralized properties within the
applicable pool. In addition, our senior credit facilities contain certain cross-default provisions which are triggered in the event that our other material
indebtednessisin default. These cross-default provisions may require usto repay or restructure the senior credit facilities in addition to any mortgage or other
debt that isin default. If our properties were foreclosed upon, or if we are unable to refinance our indebtedness at maturity or meet our payment obligations, the
amount of our distributable cash flows and our financial condition would be adversely affected.

If we enter into financing arrangementsinvolving balloon payment obligations, it may adversely affect our ability to make distributions.

Some of our financing arrangements require us to make alump-sum or "balloon" payment at maturity. Our ability to make a balloon payment at maturity is
uncertain and may depend upon our ability to obtain additional financing or our ability to sell the property. At the time the balloon payment is due, we may or may
not be able to refinance the existing financing on terms as favorable as the original loan or sell the property at a price sufficient to make the balloon payment. The
effect of arefinancing or sale could affect the rate of return to stockholders
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and the projected time of disposition of our assets. In addition, payments of principal and interest made to service our debts may leave us with insufficient cash to
pay the distributions that we are required to pay to maintain our qualification asa REIT.

High interest rates may make it difficult for usto finance or refinance properties, which could reduce the number of properties we can acquire and the
amount of cash distributions we can make.

If debt is unavailable at reasonabl e rates, we may not be able to finance the purchase of properties. If we place mortgage debt on properties, we run therisk of
being unable to refinance such debt when the loans come due or of being unable to refinance such debt on favorable terms. If interest rates are higher when we
refinance such debt, our income could be reduced. We may be unable to refinance such debt at appropriate times, which may require usto sell properties on terms
that are not advantageous to us or could result in the foreclosure of such properties. If any of these events occur, our cash flowswould be reduced. This, in turn,
would reduce cash available for distribution to our stockholders and may hinder our ability to raise more capital by issuing more stock or by borrowing more
money.

Our hedging strategies may not be successful in mitigating our risks associated with interest rates and could reduce the overall returns on investment in our
common stock.

We use various derivative financial instruments to provide alevel of protection against interest rate risks, but no hedging strategy can protect us completely.
These instrumentsinvolve risks, such as the risk that the counterparties may fail to honor their obligations under these arrangements, that these arrangements
may not be effective in reducing our exposure to interest rate changes and that a court could rule that such agreements are not legally enforceable. These
instruments may also generate income that may not be treated as qualifying REIT income for purposes of the 75% or 95% REIT income tests. In addition, the
nature and timing of hedging transactions may influence the effectiveness of our hedging strategies. Poorly designed strategies or improperly executed
transactions could actually increase our risk and losses. Moreover, hedging strategies involve transaction and other costs. We cannot assure our stockholders
that our hedging strategy and the derivatives that we use will adequately offset the risk of interest rate volatility or that our hedging transactions will not result in
|osses that may reduce the overall return on investment in our common stock.

RISKSRELATED TO OUR CORPORATE STRUCTURE

Our charter and Maryland law contain provisionsthat may delay, defer or prevent a change of control transaction.
Our charter contains a 9.8% ownership limit.

Our charter, subject to certain exceptions, authorizes our directors to take such actions as are necessary and desirable to preserve our qualification asa REIT and
to limit any person to actual or constructive ownership of no more than 9.8% by value or number of shares, whichever is more restrictive, of any class or series of
our outstanding shares of our capital stock. Our board of directors, in its sole discretion, may exempt, subject to the satisfaction of certain conditions, any person
from the ownership limit. However, our board of directors may not grant an exemption from the ownership limit to any person whose ownership, direct or indirect,
in excess of 9.8% by value or number of shares of any class or series of our outstanding shares of our capital stock could jeopardize our status asa REIT. These
restrictions on transferability and ownership will not apply if our board of directors determinesthat it is no longer in our best interests to attempt to qualify, or to
continue to qualify, asaREIT. The ownership limit may delay or impede atransaction or a change of control that might involve a premium price for our common
stock or otherwise be in the best interest of our stockholders.

We could authorize and issue stock without stockholder approval.

Our board of directors could, without stockholder approval, issue authorized but unissued shares of our common stock or preferred stock and amend our charter
to increase or decrease the aggregate number of shares of stock or the number of shares of stock of any class or series that we have authority to issue. In addition,
our board of directors could, without stockholder approval, classify or reclassify any unissued shares of our common stock or
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preferred stock and set the preferences, rights and other terms of such classified or reclassified shares. Our board of directors could establish a series of stock that
could, depending on the terms of such series, delay, defer or prevent atransaction or change of control that might involve a premium price for our common stock
or otherwise be in the best interest of our stockholders.

Majority stockholder vote may discourage changes of control.

If declared advisable by our board of directors, our stockholders may take some actions, including approving amendments to our charter, by avote of amajority
or, in certain circumstances, two thirds of the shares outstanding and entitled to vote. If approved by the holders of the appropriate number of shares, all actions
taken would be binding on all of our stockholders. Some of these provisions may discourage or make it more difficult for another party to acquire control of us or
to effect achangein our operations.

Provisions of Maryland law may limit the ability of a third party to acquire control of our company.

Certain provisions of Maryland law may have the effect of inhibiting athird party from making a proposal to acquire us or of impeding a change of control under
certain circumstances that otherwise could provide the holders of shares of our common stock with the opportunity to realize a premium over the then prevailing
market price of such shares, including:

e "business combination" provisions that, subject to limitations, prohibit certain business combinations between us and an "interested
stockholder” (defined generally as any person who beneficially owns 10% or more of the voting power of our shares or an affiliate thereof) for five
years after the most recent date on which the stockholder becomes an interested stockholder and thereafter would require the recommendation of our
board of directors and impose special appraisal rights and special stockholder voting requirements on these combinations; and

e "control share" provisionsthat provide that "control shares" of our company (defined as shares which, when aggregated with other shares controlled
by the stockhol der, entitle the stockhol der to exercise one of three increasing ranges of voting power in electing directors) acquired in a"control share
acquisition” (defined as the direct or indirect acquisition of ownership or control of "control shares") have no voting rights except to the extent
approved by our stockholders by the affirmative vote of at least two-thirds of all the votes entitled to be cast on the matter, excluding all interested
shares.

We have opted out of these provisions of Maryland law with respect to any person, provided, in the case of business combinations, that the business
combination isfirst approved by our board of directors. However, our board of directors may opt in to the business combination provisions and the control share
provisions of Maryland law in the future.

Additionally, Title 8, Subtitle 3 of the Maryland General Corporation Law, or MGCL, permits our board of directors, without stockholder approval and regardless of
what is currently provided in our charter or our bylaws, to implement takeover defenses, some of which (for example, a classified board) we do not currently have.
These provisions may have the effect of inhibiting athird party from making an acquisition proposal for our company or of delaying, deferring or preventing a
changein control of our company under circumstances that otherwise could provide the holders of our common stock with the opportunity to realize a premium
over the then-current market price.

Our charter, our bylaws, the limited partnership agreement of our operating partnership and Maryland law also contain other provisions that may delay, defer or
prevent atransaction or achange of control that might involve a premium price for our common stock or otherwise bein the best interest of our stockholders.
Our board of directors can take many actionswithout stockholder approval.

Our board of directors has overall authority to oversee our operations and determine our major corporate policies. This authority includes significant flexibility. For
example, our board of directors can do the following:

«  within thelimits provided in our charter, prevent the ownership, transfer and/or accumulation of sharesin order to protect our statusasaREIT or for
any other reason deemed to be in the best interests of us and our stockholders;
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e issueadditional shareswithout obtaining stockholder approval, which could dilute the ownership of our then-current stockholders,

e amend our charter to increase or decrease the aggregate number of shares of stock or the number of shares of stock of any class or series, without
obtaining stockholder approval;

e classify or reclassify any unissued shares of our common stock or preferred stock and set the preferences, rights and other terms of such classified or
reclassified shares, without obtaining stockholder approval;

«  employ and compensate affiliates;

e direct our resources toward investments that do not ultimately appreciate over time;

e change creditworthiness standards with respect to third-party tenants; and

e determinethat it isno longer in our best interests to attempt to qualify, or to continue to qualify, asaREIT.

Any of these actions could increase our operating expenses, impact our ability to make distributions or reduce the val ue of our assets without giving our
stockholdersthe right to vote.

We may change our investment and financing strategies and enter into new lines of business without stockholder consent, which may result in riskier
investmentsthan our current investments.

We may change our investment and financing strategies and enter into new lines of business at any time without the consent of our stockholders, which could
result in our making investments and engaging in business activities that are different from, and possibly riskier than, the investments and businesses described in
this prospectus. A change in our investment strategy or our entry into new lines of business may increase our exposure to interest rate and other risks of real
estate market fluctuations.

Our rightsand the rights of our stockholdersto take action against our directors and officersarelimited.

Maryland law provides that a director or officer has no liability in that capacity if he or she performs his or her dutiesin good faith, in amanner he or she
reasonably believesto bein our best interests and with the care that an ordinarily prudent person in alike position would use under similar circumstances. In
addition, our charter eliminates our directors' and officers' liability to usand our stockholders for money damages except for liability resulting from actual receipt
of animproper benefit or profit in money, property or services or active and deliberate dishonesty established by afinal judgment and which is material to the
cause of action. Our bylaws require usto indemnify our directors and officers to the maximum extent permitted by Maryland law for liability actually incurredin
connection with any proceeding to which they may be made, or threatened to be made, a party, except to the extent that the act or omission of the director or
officer was material to the matter giving rise to the proceeding and was either committed in bad faith or was the result of active and deliberate dishonesty, the
director or officer actually received an improper personal benefit in money, property or services, or, in the case of any criminal proceeding, the director or officer
had reasonabl e cause to believe that the act or omission was unlawful. As aresult, we and our stockholders may have more limited rights against our directors and
officers than might otherwise exist under common law. In addition, we may be obligated to fund the defense costs incurred by our directors and officers.

RISKSRELATED TO OUR COMMON STOCK
The existence of alarge number of outstanding shares and stockholders could negatively affect our stock price.

As of December 31, 2006, we had approximately 168.4 million shares of common stock issued and outstanding. All of these shares are freely tradable, although our
affiliates are subject to certain volume limitations on trading under the federal securities laws. Neither we nor any third party have any control over the timing or
volume of
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these sales. Prior to the listing on the NY SE, the shares were not listed on any national exchange, and the ability of stockholdersto liquidate their investments was
limited. Subsequent to the completion of this offering and our listing on the NY SE, alarge volume of sales of these shares could decrease the prevailing market
prices of our common stock and could impair our ahility to raise additional capital through the sale of equity securitiesin the future. Even if a substantial number of
sales are not effected, the mere perception of the possibility of these sales could depress the market price of our common stock and have a negative effect on our
ability to raise capital in the future. In addition, anticipated downward pressure on our common stock price due to actual or anticipated sales of common stock from
this market overhang could cause some institutions or individuals to engage in short sales of our common stock, which may itself cause the price of our stock to
decline.

Our distributionsto stockholders may change.

Distributions will be authorized and determined by our board of directorsin its sole discretion from time to time and will depend upon a number of factors,
including:

» cashavailablefor distribution;

e ourresultsof operations;

« ourfinancial condition, especially in relation to our anticipated future capital needs of our properties;
» thedistribution requirements for REITs under the Code;

e our operating expenses; and

»  other factors our board of directors deemsrelevant.

Consequently, we may not continue our current level of distributionsto stockholders, and our distribution levels may fluctuate.

Future offerings of debt securities, which would be senior to our common stock upon liquidation, or equity securities, which would dilute our existing
stockholders and may be senior to our common stock for the purposes of distributions, may adver sely affect the market price of our common stock.

In the future, we may attempt to increase our capital resources by making additional offerings of debt or equity securities, including commercial paper, medium-
term notes, senior or subordinated notes and classes of preferred or common stock. Upon liquidation, holders of our debt securities and shares of preferred stock
and lenders with respect to other borrowings will receive adistribution of our available assets prior to the holders of our common stock. Additional equity
offerings may dilute the holdings of our existing stockholders or reduce the market price of our common stock or both. Because our decision to issue securitiesin
any future offering will depend on market conditions and other factors beyond our control, we cannot predict or estimate the amount, timing or nature of our future
offerings. Thus, our stockholders bear the risk of our future offerings reducing the market price of our common stock and diluting their proportionate ownership.

Future sales of our common stock by DCAG or its members or other holders of cash flow interests may adversely affect the fair market value of our common
stock.

In the Internalization, the entire outstanding membership interest, and all economic interests, in our Former Advisor were contributed by DCAG to our operating
partnership in exchange for aggregate consideration of 15,111,111 OP Units, which included the modification of the special units held by DCAG into 7,111,111 OP
Units. The 15,111,111 OP Units represent approximately 7.9% of our outstanding common stock, assuming all outstanding OP Units are exchanged for shares of
common stock on a one-for-one basis as of December 31, 2006. As aresult of the Internalization, certain of our directors and officers received, through their
membership interests and/or cash flow interestsin DCAG, approximately 5.1 million of these OP Units.

In addition, we have entered into aregistration rights agreement with DCAG in respect of any shares of common stock acquired or otherwise owned by or issuable
to DCAG or its permitted transferees upon exchange of the
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OP Unitsissued in the Internalization. In addition, DCAG has agreed not to, without our prior written consent, offer, sell, contract to sell, pledge or otherwise
transfer or dispose of any of the OP Unitsissued in connection with the Internalization or securities convertible or exchangeable or exercisable for any such OP
Units or enter into any swap, hedge or other arrangement that transfers, in whole or in part, any of the economic consequences of ownership of the OP Units
issued in connection with the Internalization through January 10, 2008.

Sales of a substantial number of shares of our common stock by DCAG or its members or other holders of cash flow interests, or the perception that these sales
could occur, could adversely affect prevailing prices for shares of our common stock. These sales might make it more difficult for usto sell equity securitiesin the
future at atime and price we deem appropriate.

FEDERAL INCOME TAX RISKS

Failureto qualify asa REIT could adversely affect our operations and our ability to make distributions.

We operatein amanner so asto qualify asaREIT for U.S. federal income tax purposes. Our qualification asaREIT will depend on our satisfaction of numerous
reguirements (some on an annual and quarterly basis) established under highly technical and complex provisions of the Code for which there are only limited
judicial or administrative interpretations, and involves the determination of various factual matters and circumstances not entirely within our control. The fact that
we hold substantially all of our assets through our operating partnership and its subsidiaries further complicates the application of the REIT requirements for us.
No assurance can be given that we will qualify asaREIT for any particular year. If we wereto fail to qualify asa REIT in any taxable year for which aREIT election
has been made, we would not be allowed a deduction for dividends paid to our stockholdersin computing our taxable income and would be subject to federal
income tax (including any applicable alternative minimum tax) on our taxable income at corporate rates. Moreover, unless we were to obtain relief under certain
statutory provisions, we would also be disqualified from treatment asa REIT for the four taxable years following the year during which qualificationislost. This
treatment would reduce our net earnings available for investment or distribution to our stockholders because of the additional tax liability to usfor the years
involved. Asaresult of the additional tax liability, we might need to borrow funds or liquidate certain investments on terms that may be disadvantageous to usin
order to pay the applicable tax, and therefore we would not be compelled to make distributions under the Code.

To qualify asa REIT, we must meet annual distribution reguirements.

To obtain the favorable tax treatment accorded to REITs, among other requirements, we normally will be required each year to distribute to our stockholders at
least 90% of our REIT taxable income, determined without regard to the deduction for dividends paid and by excluding net capital gains. We will be subject to
federal income tax on our undistributed taxable income and net capital gain. In addition, if we fail to distribute during each calendar year at least the sum of (a) 85%
of our ordinary income for such year, (b) 95% of our capital gain net income for such year, and (c) any undistributed taxable income from prior periods, we will be
subject to a 4% excise tax on the excess of the required distribution over the sum of (i) the amounts actually distributed by us, plus (ii) retained amounts on which
we pay income tax at the corporate level. We intend to make distributions to our stockholders to comply with the requirements of the Code for REITs and to
minimize or eliminate our corporate income tax obligation. However, differences between the recognition of taxable income and the actual receipt of cash could
require usto sell assets or borrow funds on a short-term or long-term basis to meet the distribution requirements of the Code. Certain types of assets generate
substantial mismatches between taxable income and available cash. Such assetsinclude rental real estate that has been financed through financing structures
which require some or all of available cash flowsto be used to service borrowings. As aresult, the requirement to distribute a substantial portion of our taxable
income could cause usto: (1) sell assetsin adverse market conditions, (2) borrow on unfavorable terms or (3) distribute amounts that would otherwise be invested
in future acquisitions, capital expenditures or repayment of debt, in order to comply with REIT requirements. Further, amounts distributed will not be available to
fund our operations.
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Legislative or regulatory action could adversely affect our stockholders.

In recent years, numerous legislative, judicial and administrative changes have been made to the federal income tax laws applicable to investmentsin REITs and
similar entities. Additional changesto tax laws are likely to continue to occur in the future, and we cannot assure our stockholders that any such changes will not
adversely affect the taxation of a stockholder. Any such changes could have an adverse effect on an investment in our common stock. All stockholders are urged
to consult with their tax advisor with respect to the status of legislative, regulatory or administrative developments and proposals and their potential effect on an
investment in common stock.

Distributions payable by REI Ts do not qualify for the reduced tax rates that apply to certain other corporate distributions.

Tax legislation enacted in 2003 and 2006 generally reduces the maximum tax rate for distributions payable by corporations to individuals to 15% through 2008.
Distributions payable by REITs, however, generally continue to be taxed at the normal rate applicable to theindividua recipient rather than the 15% preferential
rate. Although thislegislation does not adversely affect the taxation of REITs or dividends paid by REITs, the more favorabl e rates applicable to regular corporate
distributions could cause investors who are individual s to perceive investmentsin REITs to be relatively |ess attractive than investments in the stocks of non-
REIT corporations that pay distributions, which could adversely affect the value of the stock of REITS, including our common stock.

Recharacterization of transactions under our operating partnership’s private placement may result in a 100% tax on income from prohibited transactions,
which would diminish our cash distributionsto our stockholders.

The IRS could recharacterize transactions under our operating partnership’s private placement such that our operating partnership istreated as the bonafide
owner, for tax purposes, of properties acquired and resold by the entity established to facilitate the transaction. Such recharacterization could result in the income
realized on these transactions by our operating partnership being treated as gain on the sale of property that is held as inventory or otherwise held primarily for
the sale to customersin the ordinary course of business. In such event, such gain would constitute income from a prohibited transaction and would be subject to
a100% tax. If this occurs, our ability to pay cash distributionsto our stockholderswill be adversely affected.

I'n certain circumstances, we may be subject to federal and state income taxes, which would reduce our cash available for distribution to our stockholders.

Even if we qualify and maintain our status as a REIT, we may be subject to federal income taxes or state taxes. For example, net income from a " prohibited
transaction" will be subject to a 100% tax. In addition, we may not be able to make sufficient distributions to avoid excise taxes. We may also decide to retain
certain gains from the sale or other disposition of our property and pay income tax directly on such gains. In that event, our stockholders would be required to
include such gainsinincome and would receive a corresponding credit for their share of taxes paid by us. We may also be subject to state and local taxes on our
income or property, either directly or at the level of our operating partnership or at the level of the other companies through which we indirectly own our assets. In
addition, any net taxable income earned directly by the taxable REIT subsidiary, which we refer to asthe TRS, we utilize to hold fractional TIC Interestsin certain of
our properties will be subject to federal and state corporate income tax. Any federal or state taxes we pay will reduce our cash available for distribution to our
stockholders.

I f our operating partnership was classified asa " publicly traded partnership” under the Code, our statusasa REIT and our ability to pay distributionsto our
stockholders could be adversely affected.

Our operating partnership is organized as a partnership for U.S. federal income tax purposes. Even though our operating partnership will not elect to be treated as
an association taxable as a corporation, it may be taxed as a corporation if it is deemed to be a"publicly traded partnership." A publicly traded partnershipisa
partnership whose interests are traded on an established securities market or are considered readily tradable on a secondary
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market or the substantial equivalent thereof. We believe and currently intend to take the position that our operating partnership should not be classified asa
publicly traded partnership because interests in our operating partnership are not traded on an established securities market, and our operating partnership should
satisfy certain safe harbors which prevent a partnership’sinterests from being treated as readily tradable on an established securities market or substantial
equivalent thereof. No assurance can be given, however, that the IRS would not assert that our operating partnership constitutes a publicly traded partnership or
that facts and circumstances will not develop which could result in our operating partnership being treated as a publicly traded partnership. If the IRS were to
assert successfully that our operating partnership is a publicly traded partnership, and substantially all of our operating partnership’s grossincome did not
consist of the specified types of passive income, our operating partnership would be treated as an association taxable as a corporation and would be subject to
corporate tax at the entity level. In such event, the character of our assets and items of grossincome would change and would result in atermination of our status
asaREIT. In addition, the imposition of a corporate tax on our operating partnership would reduce the amount of cash available for distribution to our
stockholders.

Certain property transfers may generate prohibited transaction income, resulting in a penalty tax on gain attributable to the transaction.

From time to time, we may transfer or otherwise dispose of some of our properties, including the contribution of propertiesto our joint venture funds or other
commingled investment vehicles. Under the Code, any gain resulting from transfers of properties that we hold asinventory or primarily for sale to customersin the
ordinary course of business would be treated asincome from a prohibited transaction subject to a 100% penalty tax. Since we acquire properties for investment
purposes, we do not believe that our occasional transfers or disposals of property or our contributions of propertiesinto our joint venture funds, or commingled
investment vehicles, are properly treated as prohibited transactions. However, whether property is held for investment purposesis a question of fact that depends
on all the facts and circumstances surrounding the particular transaction. The IRS may contend that certain transfers or disposals of properties by us or
contributions of propertiesinto our joint venture funds are prohibited transactions. While we believe that the IRS would not prevail in any such dispute, if the IRS
were to argue successfully that atransfer or disposition or contribution of property constituted a prohibited transaction, then we would be required to pay a 100%
penalty tax on any gain allocable to us from the prohibited transaction. In addition, income from a prohibited transaction might adversely affect our ability to
satisfy the income tests for qualification as areal estate investment trust for federal income tax purposes.

Foreign investors may be subject to Foreign I nvestment Real Property Tax Act, or FIRPTA, tax on sale of common stock if we are unableto qualify asa
" domestically controlled"” REIT or if our stock isnot considered to be regularly traded on an established securities market.

A foreign person disposing of aU.S. real property interest, including shares of aU.S. corporation whose assets consist principally of U.S. real property interests or
USRPIs, isgenerally subject to atax, known as FIRPTA tax, on the gain recognized on the disposition. Such FIRPTA tax does not apply, however, to the
disposition of stock in aREIT if the REIT isa"domestically controlled qualified investment entity.” A domestically controlled qualified investment entity includes
aREIT inwhich, at all times during a specified testing period, less than 50% in value of its sharesis held directly or indirectly by non-U.S. holders. In the event
that we do not constitute adomestically controlled qualified investment entity, aperson’s sale of stock nonetheless will generally not be subject to tax under
FIRPTA asasaleof aUSRPI, provided that (1) the stock owned is of aclassthat is"regularly traded," as defined by applicable Treasury regulations, on an
established securities market, and (2) the selling non-U.S. holder held 5% or |ess of our outstanding stock of that class at all times during a specified testing period.
If wewereto fail to so qualify asadomestically controlled qualified investment entity, and our common stock were to fail to be "regularly traded," gain realized by
aforeign investor on asale of our common stock would be subject to FIRPTA tax. No assurance can be given that we will be adomestically controlled qualified
investment entity.

ITEM 1B. UNRESOLVED STAFF COMMENTS
None.
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ITEM 2. PROPERTIES

Geographic Distribution

The following table describes the geographic diversification of the properties that we majority owned and/or controlled (i.e. our consolidated properties) as of

December 31, 2006.

Annualized
Number P(e);c'elir(])ttzge Number Base Rent
of Percent Occupancy Annualized Annualized of per Square Historical

Markets Buildings ~ Owned® Square Feet Percentage(?) Base Rent(® Base Rent Leases Foot(®) Costs®

(in thousands) (in thousands) (in thousands)
Operating Properties:
Atlanta 56 100.0% 6,584 94.4% $ 21,828 10.7% 120 $ 351 $ 306,012
Baltimore/Washington D.C. 12 100.0% 1,446 88.7% 6,583 3.2% 29 5.13 92,348
Central Pennsylvania 6 100.0% 1,677 100.0% 6,647 3.3% 7 3.96 92,546
Charlotte 10 100.0% 1,006 69.2% 2,593 1.3% 18 3.72 47,486
Chicago 16 100.0% 3,630 91.1% 11,713 5.7% 25 3.54 187,052
Cincinnati 38 100.0% 5,237 88.7% 16,171 7.9% 88 3.48 221,080
Columbus 14 100.0% 4,072 94.3% 12,250 6.0% 26 3.19 166,470
Dallas(®) 54 100.0% 6,810 89.9% 23,524 11.5% 144 3.84 334,498
Denver 1 100.0% 160 100.0% 909 0.4% 7 5.67 9,679
Houston 34 100.0% 2,453 86.7% 10,647 5.2% 87 5.01 136,409
Indianapolis 8 100.0% 3,327 95.5% 9,201 4.5% 18 2.90 109,540
Kansas City 1 100.0% 180 100.0% 728 0.4% 1 4.04 9,045
Louisville 2 100.0% 521 100.0% 1,706 0.8% 3 3.27 18,350
Memphis 10 100.0% 4,333 94.1% 12,350 6.0% 14 3.03 160,451
Miami 6 100.0% 727 92.4% 5,187 2.5% 19 7.72 65,940
Minneapolis 3 100.0% 356 100.0% 1,743 0.9% 7 4.89 25,832
Nashville 5 100.0% 2,712 92.9% 7,840 3.8% 7 311 99,005
New Jersey 10 100.0% 1,189 92.8% 6,207 3.0% 27 5.62 88,997
Northern California 30 100.0% 2,762 98.0% 14,615 7.2% 61 5.40 232,701
Orlando 12 100.0% 1,226 96.4% 5,320 2.6% 36 4.50 78,972
Phoenix 14 100.0% 1,632 97.2% 6,579 3.2% 27 4.15 85,463
San Antonio 15 100.0% 1,349 75.5% 3,607 1.8% 41 347 48,343
Seattle 8 100.0% 1,199 100.0% 5,442 2.7% 16 4,54 88,691
Southern California 12 100.0% 1,395 99.8% 7,490 3.7% 28 5.38 102,827
Subtotal/Weighted Average 377 100.0% 55,983 92.5% 200,880 98.3% 856 3.88 2,807,737
Properties Held for Sale: 7
Baltimore/ Washington D.C. 1 100.0% 139 100.0% 2,335 1.1% 3 16.75 30,638
Phoenix. 1 100.0% 103 100.0% 1,190 0.6% 1 11.67 13,249
Total/Weighted Average—Operating Properties 379 100.0% 56,225 92.5% 204,405 100.0% 860 3.93 2,851,624
Properties Under Development:
Atlanta 2 100.0% 688 4.6% 131 100.0% 1 4.15 23,728
Chicago 1 95.0% 175 0.0% N/A N/A — N/A 2,561
Subtotal/Weighted Average 3 99.0% 863 3.7% 131 100.0% 1 4.15 26,289
Total/Weighted Average—Consolidated Properties 382 100.0% 57,088 91.2% $ 204,536 100.0% 861 $ 3.93 $ 2,877,913

@ Weighted average ownership is based on rentable square feet.
@ Based on leases commenced as of December 31, 2006.
S Annualized Base Rent is calculated as monthly contractual base rent (cash basis) per the terms of the lease, as of December 31, 2006, multiplied by 12.

@ Calculated as Annualized Base Rent divided by rentable square feet under lease as of December 31, 2006.
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(footnotes to previous page)

(5)
(6)
@]
(8)

Represents historical undepreciated costs pursuant to U.S. generally accepted accounting principles ("GAAP").

Three of our buildingsin this market totaling approximately 743,000 square feet are under ground |eases.
Subsequent to December 31, 2006, we completed the sale of the two properties held for sale as of December 31, 2006.

Occasionally our leases contain provisions giving the tenant rights to purchase the property, which can take the form of afixed price purchase option,

afair market value option, aright of first refusal option or aright of first offer option. The following chart summarizes such rights related to our

consolidated operating properties as of December 31, 2006:

Number of Annualized
L eases Square Feet Base Rent
(in thousands) (in thousands)
Fixed Price Purchase Options 5 2,213 $ 6,474
Fair Market VValue Options 3 283 $ 1,323
Right of First Refusal Options 5 874 $ 2,662
Right of First Offer Options 2 554 $ 1,730
The following table describes the geographic diversification of the unconsolidated properties that we have an equity interest in.
Annualized
Percentage
Number Percent of Total Number ’)Berasgqigrn;
of Square Occupancy Annualized Annualized of
Markets Buildings ~ Owned® Feet Percentage Base Rent Base Rent Leases Foot(?)
(in thousands) (in thousands)
Operating Propertiesin Funds:
Atlanta 1 20.0% 578 100.0% $ 1,466 11.7% 2 $ 2.54
Central Pennsylvania 3 14.9% 333 100.0% 1,389 11.1% 6 4.17
Charlotte 1 10.0% 472 100.0% 1,345 10.7% 1 2.85
Chicago 1 20.0% 303 100.0% 1,504 12.0% 2 4.96
Dallas 1 20.0% 540 100.0% 1,639 13.0% 1 3.03
Memphis 1 20.0% 1,039 100.0% 2,857 22.7% 2 2.75
New Jersey 1 14.0% 87 100.0% 630 5.0% 1 7.20
Northern California 1 10.0% 396 100.0% 1,738 13.8% 1 4.39
Total/Weighted Average—Fund Operating Properties 10 17.1% 3,748 100.0% $ 12,568 100.0% 6 3 3.35
Unconsolidated Development Properties:
Total/Weighted Average 4 94.5% 1,641 N/A N/A N/A N/A N/A
Total/Weighted Average—Unconsolidated Properties 14 40.7% 5,389 N/A N/A N/A N/A N/A

(€
(2

Percent owned is based on equity ownership weighted by square feet.

Calculated as Annualized Base rent divided by square feet under |ease as of December 31, 2006.
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Property Types

The following table reflects our consolidated portfolio by property type, in terms of square footage, as of December 31, 2006 (square feet in thousands).

Bulk Distribution Light Industrial Service Center Total Portfolio
Number Number Number Number

Occ. Occ. Occ. Occ.

of Square cc of Square cc of Square cc of Square C

Buildings Feet % M Buildings Feet % (M Buildings Feet % (1) Building Feet % (1)
Operating Portfolio 223 48,589 93.0% 112 5,929 90.5% 42 1,465 82.1% 377 55,983 92.5%
Properties Held for Sale — — — 2 242 100.0% — — — 2 242 100.0%

Total/Weighted Average — Operating

Properties 223 48,589 93.0% 114 6,171 90.9% 42 1,465 82.1% 379 56,225 92.5%
Properties Under Development 3 863 3.7% — — — — — — 3 863 3.7%
Total/Weighted Average 226 49,452 91.5% 114 6,171 90.9% 42 1,465 82.1% 382 57,088 91.2%

@ Occupancy percentage is based on leases commenced as of December 31, 2006.

L ease Expirations

Our industrial properties are typically leased to corporate tenants for terms ranging from three to ten years with aweighted average remaining term of 4.0 yearsas
of December 31, 2006. Following is a schedul e of expiring leases for our consolidated operating properties by rentable square feet and by annual minimum rents as

of December 31, 2006:

Square Feet Annualized
Related to Base Rent of Percentage of
Expiring Expiring Total
Leases Leases Annualized
(in thousands) (in thousands) Base Rent
2007M@ 6,997 $ 32,056 15.7%
2008 9,045 34,705 17.0%
2009 10,082 38,422 18.8%
2010 8,854 32,816 16.1%
2011 4,999 21,332 10.4%
Thereafter 12,044 45,074 22.0%
52,021 $ 204,405 100.0%
Under development © 863
Vacant 4,204
Total portfolio 57,088
@ Includes |leases that are on month-to-month terms.
@ If optionsto extend |ease terms were exercised as of December 31, 2006, expiration has been reflected based on the new term pursuant to the option.

@ Includes approximately 32,000 square feet which has been leased.
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Customer Diversification

Asof December 31, 2006, there were no customers that occupied more that 5.0% of our consolidated and unconsolidated operating properties and devel opment
properties based on gross rentabl e square feet. The following table reflects our ten largest customersin all consolidated and unconsolidated operating properties,
and devel opment properties based on rentable square footage occupied as of December 31, 2006 (dollar amountsin thousands).

Pro-Rata Square Feet
Number Annualized Percentage Annualized Percentage ~ Occupied
of Base of Base of (in thousands)
Leases Rent @ Portfolio Rent @ Portfolio @
Exel, Inc. 7 $ 4,596 2.12% $ 4,596 2.22% 1,366
Technicolor 2 3,967 1.83% 3,967 1.92% 1,455
Whirlpool Corporation 2 3,643 1.68% 3,643 1.76% 1,156
Bridgestone/Firestone 2 3,481 1.60% 3,481 1.68% 1,340
United Parcel Service (UPS) 4 2,633 1.21% 2,633 1.27% 797
Ozburn-Hessey Logistics 7 2,246 1.03% 2,246 1.09% 666
International Truck and Engine 2 2,111 0.97% 2,111 1.02% 712
The Clorox Sales Company @ 2 2,787 1.28% 1,476 0.72% 877
S.C Johnson & Son, Inc. 2 2,948 1.36% 1,384 0.67% 900
Johnson & Johnson Health Care ® 2 2,118 0.98% 424 0.21% 770
Total ten largest customers' leases 32 30,530 14.06% 25,961 12.56% 10,039
All other customers’ leases © 845 186,574 85.94% 180,724 87.44% 45,762
Total 877 $ 217,104 100.00% $ 206,685 100.00% 55,801

@ Annualized Base Rent is cal culated as monthly contractual base rent (cash basis) per the terms of the leases, as of December 31, 2006, multiplied by
12.

@ Based on ownership as of December 31, 2006.

@ Based on occupancy as of December 31, 2006.

@ 540,000 square feet is owned by ajoint venture that is 20.0% owned by us.

® Buildings are owned by ajoint venture that is 20.0% owned by us.

® Leasesrelated to unconsolidated properties included are not adjusted for ownership. Includes approximately 32,000 square feet where | eases have
been executed in properties under devel opment.
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Industry Diversification

Thetable below illustrates the diversification of our consolidated operating portfolio by the industry classifications of our tenants as of December 31, 2006, (dollar

amountsin thousands).

L eases
Number asa
of Percent
Leases of Total
Third Party L ogistics/Warehousing/Transport

Services 124 14.4%
Retail/Wholesale 97 11.3%
Computer/Electronics 47 5.5%
Industrial Durables 46 5.3%
Paper/Packaging/Printing 48 5.6%
Building Supplies 53 6.2%
Chemicals 25 2.9%
Electrical/Mechanical 43 5.0%
Furniture/Home Furnishings 26 3.0%
Automotive 23 2.7%
Food 24 2.8%
Medical Products 26 3.0%
Consumer Packaged Goods 18 2.1%
Pharmaceuticals 6 0.7%
Metals 8 0.9%
Apparel 8 0.9%
Other 238 27.7%
Total/Weighted Average 860 100.0%

Annualized
Base Rent Percentage
_ asa Occupied of Total
Annualized Percentage Square Feet Occupied
Base Rent (9 of Total (in thousands) Square Feet
$ 45,682 22.3% 13,326 25.6%
21,855 10.7% 5,964 11.5%
13,909 6.8% 2,889 5.6%
13,219 6.5% 3,360 6.5%
12,438 6.1% 3,173 6.1%
9,772 4.8% 2,356 45%
9,694 4.7% 2,850 5.5%
8,137 4.0% 2,033 3.9%
7,955 3.9% 2,148 4.1%
7,619 3.7% 2,200 4.2%
6,987 3.4% 1,241 2.4%
5,839 2.9% 1,211 2.3%
5,141 2.5% 1,783 3.4%
1,947 1.0% 371 0.7%
1,871 0.9% 441 0.8%
1,856 0.9% 494 0.9%
30,484 14.9% 6,181 12.0%
$ 204,405 100.0% 52,021 100.0%

@ Annualized Base Rent is calculated as monthly contractual base rent (cash basis) per the terms of the lease, as of December 31, 2006, multiplied by 12.

Indebtedness

As of December 31, 2006, 171 of our 379 consolidated operating properties, with acombined historical cost of $1.3 billion were encumbered by mortgage
indebtedness totaling $632.8 million, having aweighted average interest rate of 5.45%. See Note 5 to the Consolidated Financial Statements and the accompanying

Schedule |11 beginning on page F-45 for additional information.

ITEM 3. LEGAL PROCEEDINGS

See the information under the caption "Legal Matters" in Note 7 to the Consolidated Financial Statements for information regarding legal proceedings, which

information isincorporated by referencein thisltem 3.
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ITEM 4.

SUBMISSION OF MATTERSTO A VOTE OF SECURITY HOLDERS

On October 6, 2006, we held our annual meeting of stockholders (the "2006 annual meeting"). Seven directors were nominated by our board of directors for election
by the stockholdersin the 2006 annual meeting, each to hold office until the next annual stockholders meeting. A plurality of the shares voted at this meeting
approved the election of all seven nominees as described in the table below.

Votes
FOR AGAINST
Thomas G. Wattles 83,100,659 2,031,064
Evan H. Zucker 83,126,616 2,005,107
James R. Mulvihill 83,125,570 2,006,153
Phillip R. Altinger 83,201,330 1,930,393
John C. O’Keeffe 83,198,939 1,932,784
Tripp H. Hardin, [ 83,198,390 1,933,333
Bruce L. Warwick 83,146,706 1,985,017

Six other proposals were considered by our stockholders at the 2006 annual meeting:

The Accountant Proposal: the ratification of our selection of KPMG LLP as our independent registered public accounting firm for the year ending
December 31, 2006;

The Internalization Proposal: the approval of the Internalization;

The Pre-Listing Charter Amendment Proposal: the approval of an amendment and restatement of our charter, to become effective upon the
consummation of the Internalization, which modifies certain provisionsto reflect that we have become self-advised and to change the name of our
company to DCT Industrial Trust Inc.;

The Post-Listing Charter Amendment Proposal: the approval of afurther amendment and restatement of our charter, to become effective upon alisting
of our common shares on a national securities exchange, which modifies certain provisions to conform more closely to the charters of REITs whose
securities are publicly traded and listed on the NY SE;

The Incentive Compensation Plan Proposal: the approval of our new 2006 | ncentive Compensation Plan, under which the compensation committee
may award various forms of incentive compensation to officers and other key employees of us and our subsidiaries, aswell asto the officers and key
employees of our joint venture and other affiliates designated in the discretion of the compensation committee; and

The Long-Term Incentive Plan Proposal: the approval of our new 2006 Long-Term Incentive Plan, under which the compensation committee may
award stock options and other equity-based awards as part of an overall compensation package to provide a means of performance-based
compensation to attract and retain qualified personnel.

All six proposals were approved by our stockholdersin the 2006 annual meeting with the final vote counts as follows:

Votes

Proposal FOR AGAINST ABSTAIN

Accountant 80,331,591 1,215,863 3,584,269
Internalization 76,041,554 2,610,637 6,366,428
Pre-Listing Charter Amendment 76,467,237 2,125,128 6,539,358
Post-Listing Charter 76,170,011 2,336,409 6,820,418
Incentive Compensation Plan 71,683,776 6,074,404 7,373,543
Long-Term Incentive Plan 70,704,776 6,468,058 7,958,891
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PART I

ITEM 5. MARKET FOR THE REGISTRANT'SCOMMON EQUITY, RELATED STOCKHOLDER MATTERSAND ISSUER PURCHASES OF EQUITY
SECURITIES

Our Common Stock has been listed and traded on the New Y ork Stock Exchange, or the NY SE, under the symbol "DCT" since December 13, 2006. Prior to
December 13, 2006, there was no established public trading market for our Common Stock.

High Low
Period Ended December 31, 2006 $13.00 $11.13

On February 28, 2007, the closing price of our Common Stock was $11.31 per share, as reported on the NY SE and there were 168,354,596 shares of Common Stock
outstanding, held by approximately 7,440 stockholders of record. The number of holders does not include individuals or entities who beneficially own shares but
whose shares are held of record by a broker or clearing agency, but doesinclude each such broker or clearing agency as one recordholder.

Distribution Policy

Weintend to continue to elect and qualify to be taxed asaREIT for U.S. federal income tax purposes. U.S. federal income tax law requiresthat aREIT distribute
with respect to each year at least 90% of its annual REIT taxable income, determined without regard to the deduction for dividends paid and excluding any net
capital gain. We will not be required to make distributions with respect to income derived from the activities conducted through DCT Industrial TRS Inc., our TRS,
that are not distributed to us. To the extent our TRS'sincomeis not distributed and isinstead reinvested in the operations of our TRS, the value of our equity
interest in our TRS will increase. The aggregate value of the securities that we hold in our TRS may not exceed 20% of the total value of our gross assets.
Distributions from our TRS to us will qualify for the 95% grossincome test but will not qualify for the 75% grossincome test. Therefore, distributions from our
TRSto usin no event will exceed 25% of our gross income with respect to any given taxable year.

To satisfy the requirementsto qualify asa REIT and generally not be subject to U.S. federal income and excise tax, we intend to make regular quarterly
distributions of all or substantially all of our net income to holders of our common stock out of assets legally available therefore. Any future distributions we make
will be at the discretion of our board of directors and will depend upon our earnings and financial condition, maintenance of REIT qualification, applicable
provisions of the MGCL and such other factors as our board of directors deemsrelevant.

We anticipate that distributions will be taxable as ordinary income to our stockholders qualified dividend income, capital gains or may constitute areturn of capital
for U.S. federal incometax purposes. The following table sets forth the distributions that have been declared by our board of directors on our common stock
during the fiscal years ended December 31, 2005 and 2006.

Amount Declared
Quarter per Share Date Paid
1% Quarter 2005 $ 0.1578 April 15, 2005
2nd Quarter 2005 $ 0.1596 July 15, 2005
3 Quarter 2005 $ 0.1613 October 17, 2005
4 Quarter 2005 $ 0.1613 January 17, 2006
Total 2005 $ 0.6400
1% Quarter 2006 $ 0.1578 April 17, 2006
27 Quarter 2006 $ 0.1596 July 17, 2006
34 Quarter 2006 $ 0.1613 October 2, 2006
4t Quarter 2006 $ 0.1600 January 8, 2007
Total 2006 $ 0.6387

@ The fourth quarter 2006 distribution was paid on January 8, 2007 to holders of record as of the close of business on December 20, 2006.
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Securities Authorized for Issuance Under Equity Compensation Plans
For information regarding securities authorized for issuance under our equity compensation plans, see Note 11 to our Consolidated Financial Statements.

Other Stockholder Matters

In addition, on October 16, 2006, Philip L. Hawkins purchased 88,889 shares of our common stock for $11.25 per share. The 88,889 shares of our common stock
issued and sold to Mr. Hawkins were issued and sold in reliance on the exemption from registration contained in Section 4(2) of the Securities Act of 1933, as
amended.

Performance Graph

The graph below shows a comparison of cumulative total stockholder returnsfor DCT Industrial Trust Inc. Common Stock with the cumulative total return on the
Standard and Poor’s 500 Index and the MSCI US REIT Index. Stockholder’s returns over the indicated period are based on historical data and should not be
considered indicative of future stockholder returns.

CUMULATIVE TOTAL RETURN
Based wpen an initial investment of $100 on December 13, 2006
with dividends relmrezted
110
£1056
- .- —a _
SII:ID-;-_;__':__z L] i .——.-___.__ -— :'
e S S e
——— — '-0—-___‘___-—4-'
T s o o
sa5 “‘RHH T — -
~— -~
380
13:Dec-06 25-Dar.0B
Dt Industrial Trust Inc. —a— S&P B0OE —— M5C1 US REIT Index I
SOUACE: GEOAGESON INC.
Dec-06 Dec-06
DCT Industrial Trust Inc. $100.00 $96.86
S&P 5007 $100.00 $100.44
MSCI USREIT Index $100.00 $99.58
Notes:

*  Thegraph coversthe period from December 13, 2006 to December 31, 2006.
*  Thegraph assumesthat $100 was invested in DCT Industrial Trust Common Stock and in each index on December 13, 2006, and that all dividends were
reinvested.
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ITEM 6. SELECTED FINANCIAL DATA

Thefollowing table sets forth selected financial datarelating to our historical financial condition and results of operations for the years ended December 31, 2006,
2005, 2004, 2003 and the period from inception (April 12, 2002) to December 31, 2002. Certain amounts presented for the periods ended December 31, 2005, 2004,
2003 and 2002 have been reclassified to conform to the 2006 presentation. The financial datain the tableis qualified inits entirety by, and should beread in
conjunction with, "lItem 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations" and our Consolidated Financial Statements
and related notesin "Item 8. Financial Statements and Supplementary Data". The amountsin the table are in thousands except for per share information.

Period From
Inception
For the Y ears Ended December 31, (April 12,
2002) to
December 31,
2006 2005 2004 2003 2002
(dollar amounts in thousands, except per share data)

Operating Data:

Rental revenues $ 217,881 $ 117,220 $ 33,498 $ 2,645 $ —
Total revenues $ 219,137 $ 117,220 $ 33,498 $ 2,706 $ =
Rental expenses and real estate taxes $ (50,003) $ (26,946) $ (6,934) $ (367) $ —
Total operating expenses $(179,163) $(106,985) $(29,205) $(2,359) $ (213)
Loss on contract termination and related
Internalization expenses $(172,188) $ — $ — $ — $ —
Income (loss) from continuing operations $(163,893) $ (14,732 $ (552 $ 347 $ (13)
Income from discontinued operations $ 5,850 $ 2772 $ 297 $ — $ —
Net income (loss) $(158,043) $ (11,960) $ (259) $ 347 $ (13)
Funds from operations attributable to common shares—diluted $ (61,330) $ 58,569 $ 19,018 $ 1,542 $ (13)
Common Share Distributions:
Common share cash distributions declared $ 98,145 $ 62,292 $ 24,263 $ 2,452 $ —
Common share cash distributions declared per share $ 0639 $ 0640 $ 0.640 $ 0.625 $ =
Per Share Data:
Basic earnings (10ss) per common share:
Loss from continuing operations $ (L09) $ (015 $ (0.02) $ 0.09 $ (63.56)
Income from discontinued operations 0.04 0.03 0.01 — —
Net earnings (l0ss) $ (L05) $ (012 $ (0.01) $ 0.09 $ (63.56)
Diluted earnings (loss) per common share
Loss from continuing operations $  (109) $ (015 $ (0.02) $ 0.09 $ (63.56)
Income from discontinued operations 0.04 0.03 0.01 — —
Net earnings (l0ss) $ (L05) $ (012 $ (0.01) $ 0.09 $ (63.56)
Basic FFO per share $ (041 $ 060 $ 050 $ 038 $ (63.56)
Diluted FFO per share $  (041) $ 060 $ 050 $ 0.38 $ (63.56)
Weighted average shares outstanding,
basic 150,320 97,333 37,908 3,987 200
Weighted average shares outstanding,
diluted 158,097 97,774 37,928 4,007 200
Consolidated, operating rentable square
feet (in thousands) 56,225 40,307 17,182 3,657 —
Consolidated operating buildings 379 264 106 13 —
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Balance Sheet Data:

Net investment in real estate
Total assets

Mortgage notes

Total liabilities

Cash Flow Data:

Net cash provided by (used in) operating activities
Net cash used in investing activities

Net cash provided by financing activities

Funds From Operations®:
Net income (loss)
Real estate related depreciation and amortization
Equity in losses of unconsolidated joint ventures
Equity in FFO of unconsolidated joint ventures
(Gain) on disposition of real estate interests

(Gain) on disposition of real estate interests related to discontinued operations

Gain on dispositions of non-depreciabl e assets

Minority interest in the operating partnership’s share of the above adjustments
Funds from operations attributable to common shares

FFO attributable to dilutive OP Units

Funds from operations attributable to common shares - diluted

Basic FFO per share
Diluted FFO per share

Period From
Inception
For the Y ears Ended December 31, (April 12,
2002) to
December 31,
2006 2005 2004 2003 2002
(dollar amountsin thousands)
$2,707,650 $1,904,411 $ 732,202 $ 150,633 $ —
$2,849,476 $2,057,695 $ 784,808 $ 156,608 $ 752
$ 641,081 $ 642,242 $ 142,755 $ 40,500 $ —
$1,394,599 $ 869,307 $ 203,593 $ 49,782 $ 761
$ 91,714 $ 66,295 $ 21,188 1,700 $ (139)
$ (968,761) $ (750,877) $(560,332) (149,948) $ —
$ 805,439 $ 755,980 $ 558,587 152,314 $ 150
Period From
For the Y ears Ended December 31, I(ZC;ﬁtllozr’]
2002) to
December 31,
2006 2005 2004 2003 2002
(dollar amounts in thousands, except per share data)
$(158,043) $(11,960) $ (255) $ 347 $ (13)
111,792 72,206 19,273 1,195 —
289 — — — —
545 — — — —
(9,409) — — — —
(5,187) — — — —
4,244 — — — —
(5,561) (1,939) (10 (7) —
(61,330) 58,307 19,008 1,535 (13)
— 262 10 7 —
$ (61,330) $ 58,569 $19,018 $1,542 $ (13)

$ (041) $ 060 $ 050 $ 0.38 $ (63.56)
$ (04) $ 060 $ 050 $ 038 $ (63.56)

@ Funds from operations for the year ended December 31, 2006 includes a charge for contract termination and related | nternalization expenses of $172.2

million.

@ See definition of FFO in Item 7. Management's discussion and analysis on page 63.
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALY SISOF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with the audited consolidated financial
statements and notes thereto as of December 31, 2006 and 2005 and for the years ended December 31, 2006, 2005 and 2004.

Overview

We are aleading real estate company specializing in the ownership, acquisition, development and management of bulk distribution and light industrial properties
located in 24 of the highest volume distribution markets in the United States. In addition, we manage, and own interestsin, industrial properties through our
institutional capital management program. Our properties primarily consist of high-quality, generic bulk distribution warehouses and light industrial properties
|eased to corporate tenants. We own our properties through our operating partnership and its subsidiaries. We are the sole general partner of our operating
partnership and owned approximately 88% of the outstanding equity interests of our operating partnership as of December 31, 2006. We acquired our first property
in June of 2003 and have built a portfolio of 379 consolidated operating properties through December 31, 2006. As aresult of this growth, we have experienced
significant changesin our operating and financing activities during the past three years
Our primary business objectives are to maximize sustainable long-term growth in earnings and FFO and to maximize total return to our stockholders. In our pursuit
of these objectives, we will:

e acquirehigh-quality industrial properties;

e pursue development opportunities, including through joint ventures;

* expand our institutional capital management business;

e actively manage our existing portfolio to maximize operating cash flows;

e sell non-core assets that no longer fit our investment criteria; and

e expand our operations into selected domestic and international markets, including Mexico.
I'n order to achieve these objectives, we have sold our common stock through four distinct continuous public offerings, raised capital through our operating
partnership’s private placement (as more fully described below) and issued and assumed debt. Prior to October 10, 2006, our day-to-day operations were managed
by our Former Advisor under the supervision of our board of directors pursuant to the terms and conditions of an advisory agreement with our Former Advisor.
On October 10, 2006, our operating partnership acquired our Former Advisor in the transaction we refer to as the Internalization (as more fully described below).

Asaresult of the Internalization, our Former Advisor is now our wholly-owned subsidiary and we no longer bear the cost of the advisory fees and other amounts
payable under the advisory agreement resulting in our being a self-administered and self-advised REIT.

Outlook

The primary source of our operating revenues and earnings is rents received from tenants under leases at our properties including reimbursements from tenants for
certain operating costs. We seek earnings growth primarily through increasing rents and operating income at existing properties, acquiring and developing
additional high-quality propertiesin major distribution markets, increasing fee revenues from our institutional capital management business, generating profits
from our development activities and repositioning our portfolio including disposing of certain non-core assets and contributing assets to our joint ventures, funds
or other commingled investment vehicles with institutional partners.

We believe that our near-term operating income in our existing properties will increase through rental rate growth on leases that are expiring, aswell as an increase
in our occupancy rates. We expect strong growth in
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operating earnings from development and acquisitionsin our target markets and selected new markets. Further, in November 2006, we entered into six separate
forward purchase commitments to acquire six newly constructed buildings as part of our initial entry into Mexico. The buildings are located in four submarketsin
the metropolitan area of Monterrey, Nuevo Leon, Mexico and construction began in early 2007. We also believe our focus on our target distribution markets from
which companies distribute nationally, regionally and/or locally mitigates the risk of any individual tenant reconfiguring distribution networks and changing the
balance of supply and demand in amarket. Finally, devel oping and maintaining excellent relationships with third-party logistics companies facilitates our ability to
|ease them spacein our portfolio.

While we no longer bear the external costs of the various fees and expenses previously paid to our Former Advisor as aresult of becoming self-advised, our
expenses will include the compensation and benefits of our officers and the other employees and consultants, as well as other general expenses, previously paid
by our Former Advisor or its affiliates.
The principal risks to our business plan include:

e our ability to acquire properties that meet our quantitative and qualitative criteria and whether we can successfully integrate such acquisitions;

e our ability to attract institutional partnersin our institutional capital management business on terms that we find acceptable;

e our ability to locate development opportunities and to successfully develop such properties on time and within budget and then to successfully lease
such properties;

e our ability to sell or contribute assets at prices we find acceptable which generates funding for our business plan;

e our ability to retain and attract talented management; and

e our ability to lease space to customers at rates which provide acceptable returns.
We believe our investment focus on the largest and most active distribution markets in the United States and our monitoring of market and submarket demand and
supply imbal ances hel ps mitigate these risks.
We also expect the following key trends to positively affect our industry:

e the continued restructuring of corporate supply chains which may impact local demand for distribution space as companies relocate their operations
consistent with their particular requirements or needs;

»  thegrowth or continuing importance of industrial markets located near seaports, airports and major intermodal facilities; and
e continuing advancements in technology and information systems which enhance companies’ abilitiesto control their investment in inventories.

These key trends may gradually change the characteristics of the facilities needed by our tenants. However, we believe the buildingsin our portfolio are designed
to be flexible and can accommodate gradual changes that may occur.

For the financing of our capital needs, we are not aware of any material trends or uncertainties, favorable or unfavorable, other than national economic conditions
affecting real estate generally, that we anticipate will have amaterial impact on either capital resources or the revenues or income to be derived from the operation
of real estate properties. Our financing needs will depend largely on our ability to acquire properties as the majority of our cash generated from operations will be
used for payment of distributions and to finance other activities. We expect the funding of additional cash needs to come from existing cash balances, new
borrowings and proceeds from the sale or contribution of assets.
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Inflation

Since our formation, inflation has not had a significant impact on us because of the relatively low inflation ratesin our markets of operation. Most of our leases
require the tenants to pay their share of operating expenses, including common area maintenance, real estate taxes and insurance, thereby reducing our exposure
to increasesin costs and operating expenses resulting from inflation. In addition, many of the outstanding | eases expire within six years which may enable usto
replace existing leases with new leases at higher base rentalsif rents of existing leases are below the then-existing market rate.

Significant Transactions During 2006
The following discussion describes certain significant transactions that occurred during the year ended December 31, 2006.

Acquisition Activity

Asaresult of our investment strategy, as of December 31, 2006, we owned or controlled 379 consolidated operating properties comprising 56.2 million rentable
square feet located in 24 markets. We acquired 133 of these properties for atotal estimated cost of approximately $1.0 billion during 2006. Acquisitions were
financed through a combination of net proceeds from the sale of our Common Stock, our operating partnership’s private placement and debt financings, including
the assumption of four secured, non-recourse notes totaling $18.1 million.

On June 9, 2006, we acquired afeeinterest in aportfolio of 78 bulk distribution, light industrial and service center buildings comprising approximately 7.9 million
rentable square feet located in eight markets (Atlanta, Baltimore, Charlotte, Cincinnati, Dallas, Miami, Northern California and Orlando), which we collectively refer
toasCal-TIA, and aland parcel comprising 9.2 acreslocated in the Orlando market, for atotal cost of approximately $510.1 million (which includes an acquisition
fee of $4.9 million that was paid to our Former Advisor). This portfolio was acquired from an unrelated third party. We funded this purchase using our existing
cash balances, net proceeds from our prior continuous public offerings and our operating partnership’s private placement and debt proceeds of approximately
$387.0 million. These debt proceeds consisted of borrowings from our existing senior unsecured revolving credit facility in the amount of $112.0 million and the
issuance of $275.0 million of unsecured debt.

On May 19, 2006, we acquired a portfolio of ten buildings comprising approximately 2.7 million rentable square feet located in Columbus, Ohio, which we
collectively refer to as the PC portfolio. Upon acquisition, this portfolio was 82.7% leased and occupied. The PC portfolio was acquired from unrelated third parties
for atotal investment of approximately $107.8 million, which includes an acquisition fee of approximately $1.1 million paid to our Former Advisor.

Disposition Activity

During the year ended December 31, 2006, we disposed of atotal of 21 operating properties comprising approximately 5.0 million rentable square feet in eleven
markets. We sold 13 properties comprising 1.8 million rentable square feet to third parties for total gross proceeds of approximately $117.9 million. The remaining
eight properties comprising 3.2 million rentable square feet were contributed to institutional funds in which we maintain ownership interests for atotal contribution
value of approximately $147.7 million (see discussion below).

Contributions of Propertiesto Institutional Capital Management Programs

We entered into a strategic relationship with DCTRT whereby we have entered one joint venture as of September 1, 2006 and anticipate entering into an additional
two joint ventureswith DCTRT and/or its affiliates to serve as the exclusive vehicles through which DCTRT will acquire industrial real estate assetsin certain
major marketsin which we currently operate until the end of 2008.
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On February 21, 2006, we entered into ajoint venture with affiliates of Boubyan Bank of Kuwait, which we refer to as BBK, an unrelated third party, to create an
ingtitutional fund, DCT Fund | LLC, which we refer to as Fund |, that owns and operates industrial propertieslocated in the United States. We contributed six
industrial propertiesto Fund | totaling approximately 2.6 million rentable square feet after completion of a 330,000 square foot expansion project. The contribution
value of the six buildings upon completion of the expansion was approximately $122.8 million. Contemporaneously with our contribution, Fund | issued

$84.4 million of secured non-recourse debt to athird party and BBK contributed $19.7 million of equity to Fund |. Upon receipt of these proceeds, Fund | made a
special distribution to us of approximately $102.7 million. The expansion was completed during June 2006, and, contemporaneously with the completion of the
expansion, Fund | issued $11.1 million of additional secured non-recourse debt to athird party and BBK contributed $2.6 million of equity to Fund |. Upon receipt
of these proceeds, Fund | made a special distribution to us of approximately $13.7 million. With the completion of these transactions, our ownership of Fund | is
20% and BBK’s ownership of Fund | is 80%. Pursuant to our joint venture agreement, we act as asset manager for Fund | and earn certain fees, including asset
management fees related to the properties we manage. In addition to these fees, after we and BBK are repaid our respective capital contributions plus a preferred
return, we have the right to receive a promoted interest in Fund | based on performance. Although Fund I’s day-to-day business, affairs and assets are managed
by us, all major decisions are determined by both us and BBK.

Financing Activities

In December 2006, we completed alisting on the NY SE issuing 16.3 million shares for net proceeds of approximately $186.7 million, before expenses of $2.3 million.
Additionally during 2006, we raised approximately $137.3 million of net proceeds from the sale of our common stock in connection with our fourth continuous
public offering, which we closed on January 23, 2006. Additionally we sold 88,889 sharesin October 2006. The net proceeds from the sale of these securities were
transferred to our operating partnership for anumber of OP Units equal to the shares of common stock sold in our prior continuous public offerings. Although we
closed the primary offering component of our fourth continuous public offering, we continued to offer shares through our distribution reinvestment plan through
our 2006 third quarter distribution, which resulted in the issuance of 5.2 million shares or $51.7 million of dividends reinvested during the year ended December 31,
2006. Our distribution reinvestment plan was terminated on December 23, 2006. As of December 31, 2006, we had 168,354,596 shares of common stock outstanding.

In December 2006, we amended our senior unsecured revolving credit facility with a syndicated group of banks, increasing the total capacity from $250.0 million to
$300.0 million and extending the maturity date from December 2008 to December 2010.

On October 10, 2006, the Internalization was consummated through our operating partnership acquiring our Former Advisor from DCAG for an aggregate of
15,111,111 OP Units, which included the modification of the special unitsheld by DCAG into 7,111,111 OP Units. Werecorded aloss on contract termination and
other associated expenses relating to the Internalization of our Former Advisor of approximately $172.2 million.

I'n connection with the consummation of the Internalization, we closed our operating partnership’s private placement on October 10, 2006.

In June 2006, we issued, on a private basis, $275.0 million of senior unsecured notes requiring monthly interest-only payments at avariable interest rate of LIBOR
plus 0.73% which mature in June 2008. In conjunction with this transaction, we entered into a $275.0 million swap to mitigate the effect of potential changesin
LIBOR. In April 2006, we issued, on a private basis, $50.0 million of senior unsecured notes with afixed interest rate of 5.53% which maturein April 2011, and
$50.0 million of senior unsecured notes with afixed interest rate of 5.77% which maturein April 2016. The notes require quarterly interest-only payments until
maturity at which time alump sum payment is due. In January 2006, we issued, on aprivate basis, $50.0 million of senior unsecured notes requiring quarterly
interest-only payments at afixed interest rate of 5.68% which mature in January 2014. The proceeds from these note i ssuances were used primarily to fund
acquisitions of properties.
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Capital Deployment Activities

In November 2006, we entered into six separate forward purchase commitments to acquire six newly constructed buildings totaling approximately 859,000 square
feet and located in four submarketsin the metropolitan area of Monterrey, Nuevo Leon, Mexico.

We entered into ajoint venture agreement in July 2005, which was amended and restated in October 2006, with Stirling Capital Investments, or Stirling, an
unrelated third party, to be the master developer of up to 4,350 acresin Victorville, California, part of the Inland Empire submarket of the Southern California
industrial real estate market. We refer to this development project as SCLA and this joint venture asthe SCLA joint venture. While our exact equity interest in the
joint venture will depend on the amount of capital we contribute and the timing of contributions and distributions, the SCLA joint venture contemplates an equal
sharing between us and Stirling of residual profits after all priority distributions. Stirling entered into two master development agreements to be the exclusive
developer of SCLA for the next 13 years (including extensions) and assigned to the SCLA joint ventureitsrights related to the 4,350 acres designated primarily for
industrial development.

Critical Accounting Policies
General

Our discussion and analysis of financial condition and results of operationsis based on our Consolidated Financial Statements, which have been prepared in
accordance with GAAP. The preparation of these financial statements requires us to make estimates and judgments that affect the reported amounts of assets,
liabilities and contingencies as of the date of the financial statements and the reported amounts of revenue and expenses during the reporting periods. We
evaluate our assumptions and estimates on an on-going basis. We base our estimates on historical experience and on various other assumptions that we believe
to be reasonable under the circumstances, the results of which form the basis for making judgments about the carrying val ues of assets and liabilities that are not
readily apparent from other sources. Actual results may differ from these estimates under different assumptions or conditions. The following discussion pertains
to accounting policies management believes are most "critical” to the portrayal of our financial condition and results of operations which require management’s
most difficult, subjective or complex judgments.

Revenue Recognition

We record rental revenues on a straight-line basis under which contractual rent increases are recognized evenly over the |ease term. Certain properties have leases
that provide for tenant occupancy during periods where no rent is due or where minimum rent payments increase during the term of the lease. Accordingly, we
record receivables from tenants that we expect to collect over the remaining lease term rather than currently, which are recorded as straight-line rents receivable.
When we acquire a property, the terms of existing |eases are considered to commence as of the acquisition date for the purposes of this calculation. For the years
ended December 31, 2006, 2005 and 2004, the total increase to rental revenues due to straight-line rent adjustments, including amounts reported from discontinued
operations, was approximately $7.7 million, $5.1 million and $2.1 million, respectively.

Tenant recovery income includes payments from tenants for real estate taxes, insurance and other property operating expenses and is recognized as rental revenue
in the same period the related expenses are incurred. Tenant recovery income recognized as rental revenue for the years ended December 31, 2006, 2005 and 2004
was $37.7 million, $20.5 million and $5.8 million, respectively.

In connection with property acquisitions, we may acquire leases with rental rates above and/or below the market rental rates. Such differences are recorded as an
intangible asset or liability pursuant to Statement of Financial Accounting Standards, or SFAS, No. 141, Business Combinations, or SFAS No. 141, and amortized
to rental revenues over the life of the respective leases. For the years ended December 31, 2006, 2005 and 2004 the total net decrease to rental revenues due to the
amortization of above and below market rents, including amounts reported from discontinued operations, was approximately $1.3 million, $2.3 million and $0.8
million, respectively.
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We earn revenues including asset management fees, acquisition fees and other fees pursuant to joint venture and other agreements. This may include acquisition
fees based on the sale or contribution of assets and are included in the statement of operationsin institutional capital management and other fees. We recognize
revenues from property management, asset acquisition fees and other services when the related fees are earned and are realized or realizable.

Investment in Real Estate, Valuation and Allocation of Real Estate Acquisitions

We capitalize direct costs associated with, and incremental to, the acquisition, development or improvement of real estate, including acquisition fees and leasing
costsaswell asdirect internal costs, if appropriate. Costs associated with acquisition or development pursuits are capitalized asincurred and, if the pursuitis
abandoned, these costs are expensed in the period in which the pursuit is abandoned. Such costs considered for capitalization include construction costs, interest,
property taxes, insurance and other such costsif appropriate. Interest is capitalized on actual expenditures from the period when development commences until the
asset is substantially complete based on our current borrowing rates. Costs incurred for maintaining and making repairs to our real estate, which do not extend the
life of our assets, are expensed asincurred.

Upon acquisition, the total cost of a property isallocated to land, building, building and land improvements, tenant improvements and intangibl e | ease assets and
liabilities pursuant to SFAS No. 141. Thefair value of identifiable tangible assets such as land, building, building and land improvements and tenant improvements
is determined on an "as-if-vacant" basis. Management considers the replacement cost of such assets, appraisals, property condition reports, market data and other
related information in determining the fair value of the tangible assets. Pursuant to SFAS No. 141, the difference between the fair value and the face value of debt
assumed in an acquisition isrecorded as a premium or discount and amortized to interest expense over the life of the debt assumed. The valuation of assumed
liabilitiesis based on the current market rate for similar liabilities. The allocation of the total cost of a property to an intangible |ease asset includes the value
associated with customer relationships and in-place | eases which may include |easing commissions, legal and other costs. In addition, the allocation of the total
cost of aproperty requires allocating coststo an intangible asset or liability resulting from in-place | eases being above or below the market rental rates on the date
of the acquisition. These assets or liabilities will be amortized over the life of the remaining in-place |eases as an adjustment to revenues.

Real estate, including land, building, building and land improvements, tenant improvements and leasing costs, and intangibl e |ease assets and liabilities are stated
at historical cost less accumulated depreciation and amortization. Depreciation and amortization are computed on a straight-line basis over the estimated useful
lives of therelated assets or liabilities asfollows:

Description Standard Depreciable Life
Land Not depreciated
Building 40 years
Building and land improvements 20 years
Tenant improvements Leaseterm
L ease costs Leaseterm
Intangible lease assets and liabilities Average term of |eases for property
Above/below market rent assets/liabilities Leaseterm

The table above reflects the standard depreciable lives typically used to compute depreciation and amortization. However, such depreciable lives may be different
based on the estimated useful life of such assets or liabilities. The cost of assets sold or retired and the related accumulated depreciation and/or amortizationis
removed from the accounts and the resulting write off, if necessary, isreflected in the consolidated statement of operationsin the period in which such sale or
retirement occurs.
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Depreciation and Useful Lives of Real Estate Assets

We estimate the depreciable portion of our real estate assets and their related useful livesin order to record depreciation expense. Our management’s ability to
accurately estimate the depreciable portions of our real estate assets and their useful livesiscritical to the determination of the appropriate amount of depreciation
expense recorded and the carrying values of the underlying assets. Any change to the estimated depreciable lives of these assets would have an impact on the
depreciation expense we recognize. If the useful life estimate was reduced by one year for all buildings and building and land improvements in continuing
operations, depreciation expense would have increased $1.5 million.

Impairment of Long-Lived Assets

Long-lived assets held and used are carried at cost and evaluated for impairment in accordance with SFAS No. 144, Accounting for the Impairment or Disposal of
Long-Lived Assets, or SFAS No. 144. SFAS No. 144 provides that such an evaluation should be performed when events or changes in circumstances indicate such
an evaluation is warranted. Examplesinclude the point at which we deem the long-lived asset to be held for sale, downturnsin the economy, etc. Impairment of
long-lived assetsis considered a"critical accounting estimate" because the evaluation of impairment and the determination of fair valuesinvolve a number of
management assumptions relating to future economic events that could materially affect the determination of the ultimate value, and therefore, the carrying
amounts of our real estate. Such assumptionsinclude, but are not limited to, projecting vacancy rates, rental rates, property operating expenses, capital
expenditures and debt financing rates, among other things. The capitalization rateis also asignificant driving factor in determining the property valuation which
requires management’s judgment of factors such as market knowledge, historical experience, lease terms, tenant financial strength, economy, demographics,
environment, property location, visibility, age, physical condition and investor return requirements, among other things. All of the aforementioned factors are
taken as awhole by management in determining the valuation of investment property. The valuation is sensitive to the actual results of any of these uncertain
factors, either individually or taken as awhole. Should the actual results differ from management’s judgment, the valuation could be negatively affected and may
result in anegative impact to our consolidated financial statements.

Principles of Consolidation

Our consolidated financial statements include the accounts of our company and our consolidated subsidiaries and partnerships which we control either through
ownership of amajority voting interest, as the primary beneficiary, or otherwise. All significant intercompany accounts and transactions have been eliminated in
consolidation. Investmentsin entities in which we do not own amajority voting interest but over which we have the ability to exercise significant influence over
operating and financial policies are presented under the equity method. Investmentsin entities in which we do not own amajority voting interest and over which
we do not have the ability to exercise significant influence are carried at the lower of cost or fair value, as appropriate. Our judgments with respect to our level of
influence or control of an entity and whether we are the primary beneficiary of avariable interest entity as defined by FASB Interpretation No. 46(R),
Consolidation of Variable Interest Entities, or FIN No. 46(R), involve consideration of various factors including the form of our ownership interest, our
representation on the entity’s board of directors, the size of our investment (including loans) and our ability to participate in policy making decisions. Our ability to
correctly assess our influence or control over an entity affects the presentation of these investmentsin our consolidated financial statements and, consequently,
our financial position and specific itemsin our results of operationsthat are used by our stockholders, lenders and othersin their evaluation of us.

Generally, we consolidate real estate partnerships and other entities that are not variable interest entities (as defined in FIN No. 46(R)) when we own, directly or
indirectly, amajority voting interest in the entity. In June 2005, the FASB ratified Emerging Issues Task Force Issue No. 04-5, Determining Whether a General
Partner, or the General Partnersasa Group, Controlsa Limited Partnership or Smilar Entity When the Limited Partners Have Certain Rights, or EITF 04-5.
EITF 04-5 provides an accounting model to be used by a general partner, or
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group of general partners, to determine whether the general partner(s) controls alimited partnership or similar entity in light of certain rights held by the limited
partners and provides additional guidance on what constitutes substantive kick-out rights and substantive participating rights.

New Accounting Pronouncements

In December 2006, the FASB issued FASB Staff Position on EITF No. 00-19, Accounting for Registration Payment Arrangements, or FSP EITF 00-19-2. ThisFASB
Staff Position, or FSP, addresses an issuer’s accounting for registration payment arrangements, specifying that the contingent obligation to make future payments
or otherwise transfer consideration under aregistration payment arrangement, whether issued as a separate agreement or included as a provision of afinancial
instrument or other agreement, should be separately recognized and measured in accordance with FASB Statement No. 5, Accounting for Contingencies. This FSP
further clarifiesthat afinancial instrument subject to aregistration payment arrangement should be accounted for in accordance with other applicable generally
accepted accounting principles without regard to the contingent obligation to transfer consideration pursuant to the registration payment arrangement. This FSP
is effective for new and modified registration payment arrangements. Registration payment arrangements that were entered into before the FSP was i ssued would
become subject to its guidance for fiscal years beginning after December 15, 2006 by recognizing a cumulative-effect adjustment in retained earnings as of the year
of adoption. We are required to adopt the FSP in the first quarter of 2007. The Company is currently evaluating the impact of the FSP and does not believeit will
have amaterial impact on our consolidated financial statements.

In September 2006, the staff of the SEC issued Staff Accounting Bulletin No. 108, Considering the Effects of Prior Year Misstatements when Quantifying
Misstatementsin Current Year Financial Statements. This bulletin provides guidance on the consideration of the effects of prior year misstatementsin
quantifying current year misstatements for the purpose of amateriality assessment. The adoption of this pronouncement did not have amaterial impact on our
annual 2006 consolidated financial statements.

In September 2006, the FASB issued SFAS No. 157, Fair Value Measurements, or SFAS 157, which definesfair value, establishes aframework for measuring fair
value in accordance with GAAP and expands disclosures about fair-value measurements. We will adopt the provisions of SFAS No. 157 during the first quarter of
2008. We do not believe such adoption will have amaterial impact on our consolidated financial statements.

In July 2006, the FASB issued FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes—an interpretation of FASB Statement No. 109, or FIN
48. Thisinterpretation clarifies the accounting for uncertainty in income taxes recognized in an entity’s financia statementsin accordance with SFAS No. 109,
Accounting for Income Taxes. FIN 48 prescribes arecognition threshold and measurement attribute for the financial statement recognition and measurement of a
tax position taken or expected to be taken in atax return. Thisinterpretation also provides guidance on derecognition, classification of interest and penalties,
accounting in interim periods, disclosure and transition. Thisinterpretation is effective for fiscal years beginning after December 15, 2006. We will be required to
adopt thisinterpretation in the first quarter of 2007. We are currently evaluating the requirements of FIN 48. We do not believe such adoption will have a material
impact on our consolidated financial statements.

In May 2005, the FASB issued SFAS No. 154, Accounting Changes and Error Corrections, or SFAS No. 154, which supersedes Accounting Principles Board, or
APB, Opinion No. 20, Accounting Changes and SFAS No. 3, Reporting Accounting Changesin Interim Financial Statements. This statement amends the
regquirements for the accounting for and reporting of changes in accounting principle. It requires the retroactive application to prior periods’ financial statements of
changesin accounting principles, unlessit isimpracticable to determine either the period specific effects or the cumulative effect of the change. SFAS No. 154
does not change the guidance for reporting the correction of an error in previously issued financial statements or the change in an accounting estimate. SFAS

No. 154 is effective for accounting changes and corrections of errors made in fiscal years beginning after December 15, 2005. We adopted the requirements of
SFAS No. 154 in the fourth quarter of 2005 and there was no material impact on our consolidated financial statements.
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In December 2004, the FASB issued SFAS No. 123(R), Share-Based Payment, or SFAS No. 123(R), which isarevision of SFAS No. 123, Accounting for Stock-
Based Compensation. SFAS No. 123(R) requires companies to measure the cost of employee services received in exchange for an award of an equity instrument
based on the award’sfair value on the grant date and recognize the cost over the period during which an employeeisrequired to provide service in exchange for
the award, generally the vesting period. This statement focuses primarily on accounting for transactionsin which an entity obtains employment servicesin stock-
based payment transactions. SFAS No. 123(R) is effective for publicly listed companies for the annual period beginning after December 15, 2005. We adopted
SFAS No. 123(R) during the first quarter of 2006 and there was no material impact on our consolidated financial statements.

Results of Operations
Summary of the Year ended December 31, 2006 compared to the Year ended December 31, 2005

As of December 31, 2006, we owned 379 consolidated operating properties located in 24 markets throughout the United States, two of which were classified as
properties held for sale. As of December 31, 2005, we owned 264 consolidated operating properties located in 24 markets, nine of which are excluded from
continuing operations as they were sold or classified as held for sale as of December 31, 2006. We acquired 135 of these properties during 2006. In addition, during
2006, we contributed or sold 21 of our properties, seven of which were classified as discontinued operations in the consolidated statement of operations. See Note
3to the Consolidated Financial Statements for additional information regarding our dispositions. Additionally, during 2006, one devel opment property was
completed and became an operating property. The net effect of such activitiesis the addition of 122 properties, or 16.6 million rentable square feet, to our
continuing operating portfolio during 2006. As aresult of these additional 122 properties, the revenues and expenses from our continuing operations for the year
ended December 31, 2006 reflect asignificant increase compared to the revenues and expenses from our operations for the year ended December 31, 2005. The
following tableillustrates the changesin our portfolio as of December 31, 2006 compared to December 31, 2005, respectively (dollar amountsin thousands).

2006 2005
Bulk Light Industrial Bulk Light Industrial
Distribution and Other Distribution and Other

Properties in continuing operations:
Number of buildings 223 154 155 100
Square feet (in thousands) 48,589 7,394 34,110 5,294
Occupancy at end of period 93.0% 88.8% 94.8% 86.1%
Rental revenues $ 176,801 $ 41,080 $ 94901 $ 22,319
Net operating income $ 138,677 $ 29,201 $ 74444 $ 15,830
Segment net assets $ 2,160,856 $ 528,167 $ 1,528,582 $ 390,986

@ Net operating income ("NOI") is defined as rental revenues, including reimbursements, less rental expenses and real estate taxes, which excludes
depreciation, amortization, general and administrative expense and interest expense.

We consider NOI to be an appropriate supplemental performance measure because NOI reflects the operating performance of our properties and excludes certain
itemsthat are not considered to be controllable in connection with the management of the property such as depreciation, interest expense, interest income and
general and administrative expenses. However, NOI should not be viewed as an alternative measure of our financial performance since it excludes expenses which
could materially impact our results of operations. Further, our NOI may not be comparable to that of other real estate companies, as they may use different
methodologies for calculating NOI. Therefore, we believe net income, as defined by GAAP, to be the most appropriate measure to evaluate our overall financial
performance.
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Thefollowing tableisareconciliation of our NOI to our reported net loss from continuing operations for the years ended December 31, 2006 and 2005 (in
thousands):

2006 2005
Bulk distribution NOI $ 138,677 $ 74,444
Light industrial and other NOI 29,201 15,830
Institutional capital management and other fees 1,256 —
Real estate related depreciation and amortization (107,873) (68,344)
General and administrative expense (7,861) (2,794)
Asset management fees, related party (13,426) (8,901)
Equity in losses of unconsolidated joint ventures, net (289) —
Gain on dispositions of real estate interests 9,409 —
L oss on contract termination and other Internalization expenses (172,188) —
Interest expense (66,789) (28,474)
Interest income and other 5,368 3,193
Income taxes (1,392 (210)
Minority interests 22,014 524
Loss from Continuing Operations $ (163,893) $ (14,732)
The following table reflects our total assets, net of accumulated depreciation and amortization, by property type segment (in thousands):
December 31, December 31,
2006 2005

Property type segments:
Bulk distribution $ 2,160,856 $ 1,528,582
Light industrial and other 528,167 390,986
Total segment net assets 2,689,023 1,919,568
Assets held for sale 41,895 —

Non-segment assets:

Land held for development 23,195 8,049
Non-segment cash and cash equivalents 3,302 84,771
Other non-segment assets @ 92,061 45,307
Total assets $ 2,849,476 $ 2,057,695

@ Other non-segment assets primarily consists of corporate assets including investmentsin unconsolidated joint ventures, notes receivable, certain loan costs,
including loan costs associated with our financing obligations, and deferred acquisition costs.

In addition to the significant increase in property operating activity for the year ended December 31, 2006 compared to the year ended December 31, 2005 resulting
from the 2006 acquisition and development activities, the following describes other significant differences between the periods that are aresult of our continued

growth:

In October 2006, we recorded aloss on contract termination and other associated expenses relating to the Internalization of our Former Advisor of

approximately $172.2 million.

During 2006, we recorded total gains on dispositions of real estate interests of approximately $14.6 million, including approximately $4.2 million related
to the contribution of one 330,000 square foot expansion project to Fund |, approximately $3.8 million related to the contribution of eight operating
properties totaling approximately 3.2 million square feet to institutional funds and approximately $6.6 million related to the disposition of 13 buildings

totaling approximately 1.8 million rentable square feet.
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e Asset management fees paid to our Former Advisor of 0.75% per annum of the undepreciated cost of our properties were higher by $4.5 million for the
year ended December 31, 2006 compared to the same period in 2005 as aresult of higher average investments. This fee ended effective October 10, 2006
in connection with the Internalization.

*  Wehaveincreased our debt by issuing or assuming an additional $599.8 million of debt during 2006, including our financing obligation related to the
TIC Interests. This has resulted in higher interest expense of approximately $38.3 million, or 134.6% in the year ended December 31, 2006 compared to
the same period in 2005.

During the year ended December 31, 2006, we recognized net loss of approximately $158.0 million, compared to net loss of approximately $12.0 million for the same
period in 2005. The components of the increase in operating activities are reflected in the changesin rental revenues, rental expenses and real estate taxes, other
income and other expenses as more fully described below.
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Comparison of the Year ended December 31, 2006 compared to the Year ended December 31, 2005

Thefollowing tableillustrates the changes in rental revenues, rental expenses and real estate taxes, property net operating income, other income and other
expenses for the year ended December 31, 2006 compared to the year ended December 31, 2005. Our same store portfolio included all properties that we owned
during both the current and prior year reporting periods for which the operations had been stabilized and consolidated for the entire period presented. The same
store portfolio for the year ended December 31, 2006 included 98 buildings totaling 15.9 million rentable square feet. A discussion of these changes follows the

table (in thousands).

Rental Revenues
Same store
2006 acquisitions and dispositions
2005 acquisitions
Development
Revenues related to early |ease terminations, net
Total rental revenues

Rental Expenses and Real Estate Taxes
Same store
2006 acquisitions and dispositions
2005 acquisitions
Development
Total rental expenses and real estate taxes

Property Net Operating | ncome @
Same store
2006 acquisitions and dispositions
2005 acquisitions
Development
Revenues related to early |ease terminations, net
Total property net operating income
Other Income
Institutional capital management and other fees
Gain on disposition of real estate assets
Gain on development activities
Interest income and other
Total other income

Other Expenses
Real estate related depreciation and amortization
General and administrative expenses
Asset management fees, related party
Income taxes
L oss on contract termination and other related expenses
Equity in losses of unconsolidated joint ventures, net
Interest expense
Total other expenses
Minority interests
Income from discontinued operations
Net loss

Y ear Ended

December 31,
2006 2005 $ Change
$ 66711 $ 67243 $ (532
52,006 3,984 48,022
96,948 45,953 50,995
528 — 528
1,688 40 1,648
217,881 117,220 100,661
16,296 16,440 (144)
11,586 676 10,910
21,946 9,817 12,129
175 13 162
50,003 26,946 23,057
50,415 50,803 (389)
40,420 3,308 37,112
75,002 36,136 38,866
353 (13) 366
1,688 40 1,648
167,878 90,274 77,604
1,256 — 1,256
5,166 — 5,166
4,243 — 4,243
5,368 3,193 2,175
16,033 3,193 12,840
107,873 68,344 39,529
7,861 2,794 5,067
13,426 8,901 4,525
1,392 210 1,182
172,188 — 172,188
289 — 289
66,789 28,474 38,315
369,818 108,723 261,095
22,014 524 21,490
5,850 2,772 3,078
$ (158043  $ (11960)  $ (146,083)

(footnote on following page)
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@ For adiscussion asto why we view net operating income to be an appropriate supplemental performance measure, and areconciliation of our net operating
income for the year ended December 31, 2006 and 2005 to our reported net income from continuing operations for the year ended December 31, 2006 and 2005,
see Note 15 to our Consolidated Financial Statements for additional information.

Rental Revenues

Rental revenuesincreased by approximately $100.7 million for the year ended December 31, 2006 compared to the same period in 2005, primarily as aresult of the
rental revenues generated from an increase of 122 propertiesin continuing operations with an aggregate 16.6 million square feet acquired in 2006. Same store rental
revenues decreased by approximately $0.5 million for the year ended December 31, 2006 compared to the same period in 2005 primarily due to lower occupancy.
Additionally, revenues related to early lease terminations were approximately $1.7 million for the year ended December 31, 2006 compared to approximately $40,000
for the same period in 2005, after revenue of $3.7 million related to an early lease termination was reclassified to discontinued operations.

Rental Expenses and Real Estate Taxes

Rental expenses and real estate taxes increased by approximately $23.1 million for the year ended December 31, 2006 compared to the same period in 2005, primarily
asaresult of acquisitions and higher real estate taxes. Same store rental expenses and real estate taxes decreased by approximately $0.1 million for the year ended
December 31, 2006 as compared to the same period in 2005, as increases in property taxes of approximately $0.2 million were offset by decreasesin non-recoverable
expenses.

Other Income

Other income increased by approximately $12.8 million for the year ended December 31, 2006 as compared to the same period in 2005, primarily as aresult of again
recorded on the disposition of real estate interests of approximately $5.2 million, again of approximately $4.2 million recorded in connection with the completion
and contribution of the aforementioned June 2006 building expansion, an increase in interest income of $2.2 million due to higher average cash balances held in
interest bearing bank accounts and such accounts yielding ahigher rate of return during the year ended December 31, 2006 as compared to the same period in 2005
and ingtitutional capital management and other fees of approximately $1.2 million recognized in 2006.

Other Expenses

Real estate related depreciation and amortization increased by approximately $39.5 million for the year ended December 31, 2006 as compared to the same period in
2005, primarily due to acquisitions. The increase in asset management fees payable to our Former Advisor of approximately $4.5 million was attributable to the
aforementioned additional properties, al of which were subject to the 0.75% asset management fee referenced above through the date of the Internalization of our
Former Advisor. A loss of approximately $172.2 million was recorded during the year ended December 31, 2006 related to the acquisition of our Former Advisor for
15,111,111 OP Units and the associated termination of contracts with our Former Advisor upon consummation of the Internalization. Theincrease in interest
expense of approximately $38.3 million is primarily attributable to higher average outstanding debt balances and higher financing obligation balances that were
outstanding during the year ended December 31, 2006 compared to the same period in 2005.
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Summary of the Year ended December 31, 2005 compared to the Year ended December 31, 2004

As of December 31, 2005, we owned 264 consolidated operating properties located in 23 markets throughout the United States, nine of which are excluded from
continuing operations as they were sold or classified as held for sale as of December 31, 2006. As of December 31, 2004, we owned 106 consolidated operating
properties|ocated in 16 markets, seven of which are excluded from continuing operations as they were sold or classified as held for sale as of December 31, 2006.
We acquired 158 of these properties during 2005 including two properties which were subsequently classified as held for sale and whose results of operations
have been recorded to income from discontinued operations on the consolidated statement of operations. The net effect of such activitiesisthe addition of 156
properties, or 22.6 million rentable square feet, to our continuing operating portfolio since December 31, 2004. As aresult of these additional 156 properties, the
revenues and expenses from our operations for the year ended December 31, 2005 reflect a significant increase compared to the revenues and expenses from our
operations for the year ended December 31, 2004. The following table illustrates the changes in our portfolio as of December 31, 2005 compared to December 31,
2004, respectively (dollar amountsin thousands).

2005 2004

Bulk Light Industrial Bulk Light Industrial
Propertiesin continuing operations: Distribution and Other Distribution and Other
Number of buildings 155 100 64 35
Square feet (in thousands) 34,110 5,294 14,816 1,767
Occupancy at end of period 94.8% 86.1% 92.1% 90.2%
Rental revenues $ 94,901 $ 22,319 $ 29,734 $ 3,764
Net operating income $ 74444 $ 15,830 $ 23717 $ 2,847
Segment net assets $ 1,528,582 $ 390,986 $ 607,543 $ 136,281

Thefollowing table isareconciliation of our NOI to our reported net loss from continuing operations for the years ended December 31, 2005 and 2004 (in
thousands):

2005 2004

Bulk distribution NOI $ 74,444 $ 23,717
Light industrial and other NOI 15,830 2,847
Institutional capital management and other fees — =
Real estate related depreciation and amortization (68,344) (18,649)
General and administrative expense (2,794) (2,097)
Asset management fees, related party (8,901) (1,525)
Interest expense (28,474) (5,978)
Interest income and other 3,193 1,408
Income taxes (210) (275)
Minority interests 524 —

Loss from Continuing Operations $(14,732) $ (552)
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The following table reflects our total assets, net of accumulated depreciation and amortization, by property type segment (in thousands):

December 31, December 31,
2005 2004

Property type segments:
Bulk distribution $ 1,528,582 $ 607,543
Light industrial and other 390,986 136,282
Total segment net assets 1,919,568 743,825
Assets held for sale — —

Non-segment assets:

Land held for development 8,049 —
Non-segment cash and cash equivalents 84,771 16,119
Other non-segment assets (9 45,307 24,864
Total assets $ 2,057,695 $ 784,808

@ Other non-segment assets primarily consists of corporate assets including investmentsin unconsolidated joint ventures, notes receivable, certain loan costs,
including loan costs associated with our financing obligations, and deferred acquisition costs.

In addition to the significant increase in property operating activity for the year ended December 31, 2005 compared to the year ended December 31, 2004 resulting
from the 2005 acquisition and devel opment activities, the following describes other significant differences between the periods that are aresult of our continued
growth:

*  Weincreased our debt by issuing or assuming an additional $583.4 million of debt in 2005. This has resulted in higher interest expense of approximately
$22.5 million, or 376.3% in the year ended December 31, 2005 compared to the same period in 2004.

e Asset management fees paid to our Former Advisor of 0.75% per annum of the undepreciated cost of our properties were higher by $7.4 million for the
year ended December 31, 2005 compared to the same period in 2004 as a result of the additional 158 properties being subject to these fees during the
2005 period.

During the year ended December 31, 2005, we recognized net loss of approximately $12.0 million, compared to net loss of approximately $255,000 for the same
period in 2004. The components of the increase in operating activities are reflected in the changes in rental revenues, rental expenses and real estate taxes, other
income and other expenses as more fully described below.
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Comparison of the Year ended December 31, 2005 compared to the Year ended December 31, 2004

Thefollowing tableillustrates the changes in rental revenues, rental expenses and real estate taxes, property net operating income, other income and other
expenses for the year ended December 31, 2005 compared to the year ended December 31, 2004. Our same store portfolio included all properties that we owned
during both the current and prior year reporting periods for which the operations had been stabilized and consolidated for the entire period presented. The same
store portfolio for the year ended December 31, 2005 included 13 buildingstotaling 3.7 million rentable square feet. A discussion of these changes follows the table

(in thousands).

Rental Revenues
Same store
2005 acquisitions and dispositions
2004 acquisitions
Development
Revenues related to early |ease terminations, net
Total rental revenues

Rental Expenses and Real Estate Taxes
Same store
2005 acquisitions and dispositions
2004 acquisitions
Development
Total rental expenses and real estate taxes

Property Net Operating | ncome @
Same store
2005 acquisitions and dispositions
2004 acquisitions
Development
Revenues related to early |ease terminations, net
Total property net operating income
Other Income
Institutional capital management and other fees
Gain on disposition of real estate assets
Gain on development activities
Interest income and other
Total other income

Other Expenses
Real estate related depreciation and amortization
General and administrative expenses
Asset management fees, related party
Income taxes
L oss on contract termination and other related expenses
Equity in losses of unconsolidated joint ventures, net
Interest expense
Total other expenses
Minority interests
Income from discontinued operations
Net loss
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Y ear Ended

December 31,
2005 2004 $ Change
$ 15,136 $14,537 $ 599
49,670 1,185 48,485
52,374 17,776 34,598
40 — 40
117,220 33,498 83,722
3,124 3,047 77
10,493 138 10,355
13,316 3,749 9,567
13 — 13
26,946 6,934 20,012
12,012 11,490 522
39,177 1,047 38,130
39,058 14,027 25,031
(13) — (13)
40 — 40
90,274 26,564 63,710
3,193 1,408 1,785
3,193 1,408 1,785
68,344 18,649 49,695
2,794 2,097 697
8,901 1,525 7,376
210 275 (65)
28,474 5,978 22,496
108,723 28,524 80,199
524 — 524
2,772 297 2,475
$(11,960) $ (255) $ (11,705)

(footnote on following page)
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@ For adiscussion asto why we view net operating income to be an appropriate supplemental performance measure, and areconciliation of our net
operating income for the year ended December 31, 2005 and 2004 to our reported net income from continuing operations for the year ended
December 31, 2005 and 2004, see Note 15 to our Consolidated Financial Statements for additional information.

Rental Revenues

Rental revenuesincreased by approximately $83.7 million for the year ended December 31, 2005 compared to the same period in 2004, primarily as aresult of the
rental revenues generated from the addition of 156 properties to continuing operations with an aggregate 22.6 million square feet acquired in 2005. Same store
rental revenuesincreased by approximately $0.6 million, or 4.1%, for the year ended December 31, 2005 compared to the same period in 2004 due primarily to
increased occupancy. Additionally, revenues related to early |ease terminations of approximately $40,000 were recorded during the year ended December 31, 2005,
after revenue of $3.7 million related to an early lease termination was reclassified to discontinued operations. There was no revenue related to early lease
terminationsin 2004.

Rental Expenses and Real Estate Taxes

Rental expenses and real estate taxesincreased by approximately $20.0 million for the year ended December 31, 2005 compared to the same period in 2004, primarily
asaresult of the additional operating properties acquired subsequent to December 31, 2004 and higher real estate taxes. Same store rental expenses and real estate
taxes were flat for the year ended December 31, 2005 as compared to the same period in 2005, primarily due to increased real estate taxes and utilities expenses
which were offset by a decrease in insurance premiums.

Other Income

Other income increased by approximately $1.8 million for the year ended December 31, 2005 as compared to the same period in 2004, due to an increase in interest
income due to higher average cash balances held in interest bearing bank accounts and such accounts yielding a higher rate of return during the year ended
December 31, 2005 as compared to the same period in 2004.

Other Expenses

Real estate related depreciation and amortization increased by approximately $49.7 million for the year ended December 31, 2006 as compared to the same period in
2004, primarily due to properties acquired during 2004 and 2005. The increase in asset management fees payable to our Former Advisor of approximately $7.4
million was attributabl e to the af orementioned additional properties, all of which were subject to a 0.75% asset management fee. Theincrease in interest expense of
approximately $22.5 million is primarily attributable to higher average outstanding debt balances and higher financing obligation balances that were outstanding
during the year ended December 31, 2005 compared to the same period in 2004.

Liquidity and Capital Resources

Overview

We currently expect that our principal sources of working capital and funding for acquisitions and potential capital requirements for expansions and renovation of
properties, developments, distributions to investors and debt service will include:

e Cashflowsfrom operations;

e Proceeds from capital recycling, including asset contributions or dispositions;
¢ Borrowingsunder our senior unsecured credit facility;

e Other forms of secured or unsecured financings,
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e Current cash balances; and
e Capital from our institutional capital management business.

We believe that our sources of capital, specifically our cash flows from operations, borrowings under our credit facility, other forms of secured or unsecured
financings, current cash balances, capital from our institutional capital management business, and proceeds from capital recycling are adequate and will continue
to be adequate to meet our short-term liquidity requirements and capital commitments. These liquidity requirements and capital commitmentsinclude operating
activities, debt service obligations, regular quarterly stockholder distributions, capital expenditures at our properties, forward purchase commitments (as more fully
described below), the acquisition of one property that closed subsequent to December 31, 2006, the acquisition of four properties which are currently under
contract and future acquisitions of unidentified properties. The property that was acquired subsequent to December 31, 2006 total ed approximately 280,000 square
feet and had a purchase price of $13.1 million and the four buildings that are currently under contract total approximately 1.4 million rentable square feet and have
an aggregate purchase price of approximately $61.4 million. We anticipate that the acquisitions that have not yet closed will close over the next several months.
However, the contracts related to these acquisitions are subject to a number of contingencies, and there can be no assurances that these acquisitions will be
completed.

We expect to utilize the same sources of capital we rely on to meet our short-term liquidity requirementsto meet our long-term liquidity requirements. We expect
these resources will be adequate to fund our operating activities, debt service obligations and stockholder distributions and will be sufficient to fund our ongoing
acquisition and development activities as well asto provide capital for investment in future development and other joint ventures along with additional potential
forward purchase commitments. In addition, we may engage in future offerings of common stock or other securities, although we have no current expectation of
doing so in the near term.

Cash Flows

During the years ended December 31, 2006, 2005 and 2004, our cash provided by operating activities increased from year to year, generating approximately

$91.7 million, $66.3 million and $21.2 million, respectively, primarily related to increased operating income from our consolidated operating properties. During the
years ended December 31, 2006, 2005 and 2004, our cash provided by financing activities was approximately $805.4 million, $756.0 million, and $558.6 million,
respectively. During these years, we generated net proceeds of approximately $325.9 million, $603.3 million and $495.2 million, respectively, through sales of our
common stock and $121.3 million, $145.3 million 29.9 million, respectively, from our operating partnership’s private placement. In addition, we issued debt of
approximately $459.3 million, $60.9 million and $54.0 million, respectively. These sources of capital were utilized to fund our cash used in investing activities of
$968.8 million, $750.9 million and $560.3 million for the years ended December 31, 2006, 2005 and 2004, respectively, primarily related to the investment in real estate
of approximately $1,058.9 million, $661.1 million and $548.2 million, respectively.

We declared distributions of $98.1 million, $62.3 million and $24.3 million for the years ending December 31, 2006, 2005 and 2004, respectively. Pursuant to a
distribution reinvestment plan, $40.7 million, $34.4 million and $12.9 million, respectively, of the distributions declared during the years ended December 31, 2006,
2005 and 2004, were satisfied through the issuance of approximately 4.1 million, 3.5 million and 1.3 million shares of our common stock, respectively. The remainder
of the distributions declared in 2006, 2005 and 2004 was funded from cash flows from operations.

Equity Transactions

In December 2006, we completed alisting on the NY SE issuing 16.3 million shares for net proceeds of approximately $186.7 million, before expenses of $2.3 million.
Additionally during 2006, we raised approximately $137.3 million of net proceeds from the sale of our common stock in connection with our fourth
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continuous public offering, which we closed on January 23, 2006. Additionally we sold 88,889 shares in October 2006. The net proceeds from the sale of these
securities were transferred to our operating partnership for anumber of OP Units equal to the shares of common stock sold in our prior continuous public
offerings. Although we closed the primary offering component of our fourth continuous public offering, we continued to offer shares through our distribution
reinvestment plan through our 2006 third quarter distribution, which resulted in the issuance of 5.2 million shares or $51.7 million of dividends reinvested during
the year ended December 31, 2006. Our distribution reinvestment plan was terminated on December 23, 2006. As of December 31, 2006, we had 168,354,596 shares
of common stock outstanding.

Prior to the Internalization, pursuant to the advisory agreement, our Former Advisor was obligated to advance all of our offering costs, subject to itsright to be
reimbursed for such costs by usin an amount up to 2% of the gross offering proceeds raised. Such offering costs included, but were not limited to, actual legal,
accounting, printing and other expenses attributable to preparing the SEC registration statements, qualification of the shares for sale in the states and filing fees
incurred by our Former Advisor, aswell as reimbursements for marketing, salaries and direct expenses of its employees while engaged in registering and marketing
the shares, other than selling commissions and the deal er manager fee, which is described below. We no longer bear the costs of these reimbursements as aresult
of our Former Advisor becoming our wholly-owned subsidiary on October 10, 2006 in connection with the Internalization.

During the year ended December 31, 2006, our Former Advisor incurred approximately $1.6 million of offering costs and, during the same period, we reimbursed our
Former Advisor approximately $2.1 million for such costs, which includes unreimbursed costs from prior periods. For the year ended December 31, 2005, our Former
Advisor incurred approximately $8.6 million of offering costs and, during the same period, we reimbursed our Former Advisor approximately $13.3 million for such
costs. As described above, we closed the primary offering component of our fourth continuous public offering on January 23, 2006, and, as of December 31, 2006,
we had reimbursed our Former Advisor for al of the then-existing unreimbursed offering costs.

Pursuant to a certain dealer manager agreement, we were obligated to pay Dividend Capital Securities LLC, or our former dealer manager, a deal er manager fee and
sales commissions up to 2.0% and 6.0%, respectively, of gross proceeds raised from our prior continuous public offerings of common stock. For the year ended
December 31, 2006, we incurred approximately $11.3 million payable to our former dealer manager for dealer manager fees and sales commissions. For the year
ended December 31, 2005, we incurred approximately $49.9 million payable to our former dealer manager for dealer manager fees and sales commissions. As of
December 31, 2006, al sales commissions had been re-allowed to participating broker-dealers. We terminated this dealer manager agreement on October 10, 2006 in
connection with the consummation of the Internalization.

Our Operating Partnership’s Private Placement

Prior to October 10, 2006, our operating partnership offered TIC Interestsin our properties to accredited investorsin a private placement exempt from registration
under the Securities Act. These TIC Interests may have served as replacement properties for investors seeking to complete like-kind exchange transactions under
Section 1031 of the Code. Additionally, the TIC Interests sold to accredited investors are 100% leased by our operating partnership pursuant to master leases, and
such leases contain purchase options whereby our operating partnership has the right, but not the obligation, to acquire the TIC Interests from the investors at a
later point in timein exchange for OP Unitsin our operating partnership under Section 721 of the Code.

From November 26, 2003 through October 10, 2006, we raised $299.3 million of gross proceeds (of which $264.8 million was gross equity proceeds) from the sale of
TIC Interestsin 37 industrial buildings. During the years ended December 31, 2006 and 2005, we raised approximately $121.3 million and $145.3 million from the sale
of TIC Interestsin our properties, respectively. From April 8, 2005 through December 31, 2006, our operating partnership issued approximately $91.5 million of OP
Units (approximately 8.6 million OP Units) in conjunction with the exercises of certain purchase optionsfor certain industrial propertiesin which our operating
partnership had sold TIC Interests. On October 10, 2006, we discontinued our operating partnership’s private placement.
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The sales of the TIC Interests were included in financing obligations in our accompanying consolidated balance sheets pursuant to SFAS No. 98, Accounting for
Leases, or SFAS No. 98. We have leased the TIC Interests sold to unrelated third parties, and in accordance with SFAS No. 98, a portion of the rental payments
made to third parties under the |ease agreements are recognized as a reduction to the related financing obligation and a portion is recognized as interest expense
using the interest method.

During the years ended December 31, 2006, 2005 and 2004, we incurred approximately $13.3 million, $3.9 million and $0.8 million, respectively, of rental expense
under various lease agreements with these accredited investors. A portion of such amounts were accounted for as areduction of the principal outstanding balance
of the financing obligations, and a portion was accounted for as an increase to interest expense in the accompanying consolidated financial statements. The
various lease agreementsin place as of December 31, 2006 contain expiration dates ranging from August 2020 to December 2025. The following table sets forth the
five-year, future minimum rental payments due to third parties under the various | ease agreements (in thousands):

Future Minimum

Y ear Ending December 31, Rental Payments
2007 $ 16,190
2008 17,939
2009 17,604
2010 17,361
2011 17,116
Thereafter 135,540

Total $ 221,750

Our operating partnership has paid certain up-front fees and reimbursed certain related expenses to our Former Advisor, our Former Dealer Manager and Dividend
Capital Exchange Facilitators LLC, or our Former Facilitator, for raising capital through our operating partnership’s private placement.

Our Former Advisor was obligated to pay al of the offering and marketing related costs associated with the private placement. However, our operating partnership
was obligated to pay our Former Advisor a non-accountable expense allowance, which equaled 2% of the gross equity proceeds raised through the private
placement. In addition, our operating partnership was obligated to pay our Former Dealer Manager a deal er manager fee of up to 1.5% of the gross equity proceeds
raised and a commission of up to 5% of the gross equity proceeds raised through the private placement. Our Former Dealer Manager has re-allowed such
commissions and a portion of such dealer manager fee to participating broker dealers. Our operating partnership was also obligated to pay atransaction facilitation
fee to our Former Facilitator of up to 1.5% of the gross equity proceeds raised through the private placement. We terminated these arrangements with our Former
Dealer Manager and our Former Facilitator on October 10, 2006 in connection with the consummation of the Internalization.

During the years ended December 31, 2006, 2005 and 2004, our operating partnership incurred up-front costs of approximately $12.0 million, $11.6 million and $2.6
million, respectively, payable to our Former Advisor and other affiliates for effecting these transactions which are accounted for as deferred loan costs. Such
deferred loan costs are included on our audited consolidated bal ance sheets and amortized to interest expense over the life of the financing obligation.

If our operating partnership elects to exercise any purchase option as described above and issue OP Units, the unamortized portion of up-front fees and expense
reimbursements paid to affiliates will be recorded against minority interests as aselling cost of the OP Units. If our operating partnership does not elect to exercise
any such purchase option, we will continue to account for these transactions as a financing obligation because we will continue to sub-lease 100% of the
properties and will therefore not meet the definition of "active use" set forth in SFAS No. 98.
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During the year ended December 31, 2006, our operating partnership exercised purchase optionsto buy certain TIC Interestsit had previously sold in 11 industrial
propertieslocated in Arizona, Georgia, Indiana, Kentucky, Southern Californiaand Texas. In connection with the exercise of these options, our operating
partnership issued an aggregate of approximately 6.9 million OP Units valued at approximately $73.1 million to acquire such TIC Interests.

During the year ended December 31, 2005, our operating partnership exercised purchase optionsto buy certain TIC Interestsit had previously sold in two
properties located in Memphis, Tennessee and one property located in Atlanta, Georgia. In connection with the exercise of these options, our operating
partnership issued an aggregate of approximately 1.7 million OP Units valued at approximately $18.3 million to acquire such TIC Interests.

As of December 31, 2006, our operating partnership had options to purchase 209 TIC Interestsin 23 properties. In early October 2006, our operating partnership
provided notice of exercise of its purchase options to the holders of these TIC Interests. However, for the exercise to have been effective for each of these 23
properties, al of the TIC Interest holdersin such property had to consent to amend the related master |ease. The amendment fixed the number of OP Unitsto be
paid and accel erated the date of closing of the purchase of the TIC Interestsin each property to the earlier of: (1) adate selected by our operating partnership that
was within 60 days after the completion of this offering; or (2) a date selected by our operating partnership that was within the stipulated closing period in the
original master lease. The fixed purchase price for the TIC Interests was determined based on the value of the underlying real estate asset and the price per OP Unit
paid in the Internalization. Our operating partnership received unanimous written consents to amend the master |eases related to 14 of these 23 properties, which
gives our operating partnership theright to purchase all remaining TIC Interestsin these 14 properties for an aggregate of 6.8 million OP Units valued at
approximately $76.9 million during the accel erated closing period. Our operating partnership did not receive unanimous consents for the nine remaining properties,
which would have given our operating partnership the right to purchase all remaining TI1C Interests in these nine properties for an aggregate of 8.6 million OP Units
valued at approximately $96.5 million. Therefore, these nine properties will continue to be subject to our operating partnership’s purchase options under the terms
of the original master leases. The closing periods for the purchase options relating to these nine remaining properties begin on March 31, 2007 and end on

February 29, 2008.

Institutional Capital Management
DCT Fund |

Asdescribed in more detail above, on February 21, 2006, we entered into ajoint venture with BBK to create Fund I. We contributed six industrial propertiesto
Fund | totaling approximately 2.6 million rentable square feet after completion of a 330,000 square foot expansion project. The contribution value of the six
buildings upon completion of the expansion was approximately $122.8 million. Contemporaneously with our contribution, Fund | issued $84.4 million of secured
non-recourse debt, and BBK contributed $19.7 million of equity to Fund I. Upon receipt of these proceeds, Fund | made a special distribution to us of
approximately $102.7 million. The expansion was completed during June 2006, and, contemporaneously with the completion of the expansion, Fund | issued
$11.1 million of additional secured non-recourse debt and BBK contributed $2.6 million of equity to Fund I. Upon receipt of these proceeds, Fund | made a special
distribution to us of approximately $13.7 million. With the completion of these transactions, our ownership of Fund | is 20% and BBK's ownership of Fund | is
80%.

Pursuant to our joint venture agreement, we act as asset manager for Fund | and earn certain fees, including asset management fees related to the properties we
manage. In addition to these fees, after we and BBK are repaid our respective capital contributions plus a preferred return, we have the right to receive a promoted
interest in Fund | based on performance.

TRT-DCT Industrial Joint Venturel

We have entered into a strategic relationship with DCTRT whereby we have entered one and anticipate entering into an additional two joint ventureswith DCTRT
and/or its affiliates to serve as the exclusive vehicles through
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which DCTRT will acquireindustrial real estate assetsin certain major marketsin which we currently operate until the end of 2008. The exclusivity provisions
remain in effect so long as we introduce a certain minimum amount of potential acquisition opportunities within a specified time frame for each joint venture.

We act as co-general partner of these joint ventures, subject to the approval of major decisions by DCTRT, and earn an asset management fee of 45 basis points
per annum on assets under management, an acquisition fee of 50 basis points of the joint venture’s pro rata share of the purchase price (including any assumed
debt, but excluding certain transaction costs) of assetsit acquires and, under certain circumstances, a construction management fee and adisposition fee. In
addition to these fees, after we and DCTRT are repaid our respective capital contributions plus a preferred return, we have the right to receive a promoted interest
based on performance. Each joint venture is funded asfollows: (i) an equity contribution from DCTRT to the joint venture (which will generally be not less than
approximately 80.0% of the joint venture's required equity capitalization); (ii) an equity contribution from usto the joint venture (which generally will be up to
approximately 20.0% of thejoint venture’s required equity capitalization); and (iii) secured debt financing to be obtained by thejoint venture with atargeted |oan-
to-value of no less than 55.0% and no more than 75.0%. Our actual ownership percent may vary depending on amounts of capital contributed and the timing of
contributions and distributions.

On September 1, 2006, we entered into thefirst joint venture agreement with DCTRT, TRT-DCT Industria Joint Venturel, G.P., or TRT-DCT Venture |, pursuant to
which we anticipate TRT-DCT Venture | will own up to $208.0 million of industrial properties. As of December 31, 2006, the venture owned four buildings
representing $57.3 million of industrial properties. TRT-DCT Venture | purchased two properties totaling approximately 525,000 rentable square feet during the year
ended December 31, 2006 with a combined purchase price of approximately $32.4 million. On December 8, 2006, we contributed an additional two propertiesto TRT-
DCT Venture| totaling approximately 576,000 rentable square feet with a combined contribution value of approximately $24.9 million. During 2007, additional assets
will either be (a) contributed by usto TRT-DCT Venturel, (b) sold by usto DCTRT pursuant to terms described in the partnership agreement, or (c) acquired by
TRT-DCT Venture | through third-party purchases.

As co-genera partner, we make theinitial determination asto whether an asset will be acquired by TRT-DCT Venture |, and this determination is then subject to
DCTRT sreview and approval. With respect to our own assets, if the proposed asset has been owned by us for four months or less and no significant leasing,
development or repositioning of the asset has occurred, the purchase price for the asset is equal to our total gross cost basis and, if the proposed asset has been
owned by us for more than four months or significant leasing, development or repositioning of the asset has occurred, the purchase price for the asset is equal to
the asset’sfair market value as determined by an unaffiliated appraiser plusincremental third-party costsincluding legal, due diligence and debt financing
expenses. However, we have no obligation to sell an asset if the appraised value isless than our cost basis. Assets that are acquired from third parties are valued
at the acquisition’stotal gross cost, which includes the purchase price, due diligence costs and closing costs. We will receive an acquisition fee of 50 basis points
as described above in connection with all assets that are contributed or sold.

Asset Management

In October 2006, we sold six industrial properties totaling approximately 1.2 million rentable square feet to DCTRT for atotal purchase price of approximately $65.3
million. As described above, we will manage these assets and earn an asset management fee and DCTRT will have the obligation, under certain circumstances and
subject to our approval, to contribute such assetsto TRT-DCT Venturel at alater date.

Debt Service Reguirements

As of December 31, 2006, we had total outstanding debt, excluding premiums and financing obligations related to our operating partnership’s private placement, of
approximately $1.1 hillion consisting primarily of unsecured notes and secured, fixed-rate, non-recourse mortgage notes. All of these notes require monthly or
quarterly payments of interest and many require, or will ultimately require, monthly or quarterly repayments of principal
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(for additional information, see Note 5 to our Consolidated Financial Statements as of and for the year ended December 31, 2006). Currently, cash flows from our
operations are sufficient to satisfy these monthly and quarterly debt service requirements and we anticipate that cash flows from operations will continue to be
sufficient to satisfy our regular monthly and quarterly debt service. During the years ended December 31, 2006 and 2005, our debt service, including principal and
interest, totaled $68.2 million and $25.0 million, respectively.

Forward Purchase Commitments
Nexxus

In November 2006, we entered into six separate forward purchase commitments with Nexxus Desarrollos Industriales, or Nexxus, to acquire six newly constructed
buildings totaling approximately 859,000 rentable square feet. The six buildings will be located on separate development sitesin four submarketsin the
metropolitan area of Monterrey, Nuevo Leon, Mexico. The forward purchase commitments obligate us to acquire each of the six facilities from Nexxus upon
completion, subject to avariety of conditions related to, among other things, the buildings complying with approved drawings and specifications. Timing on
closing under the purchase obligation depends on leasing at each building prior to building completion. Our aggregate purchase price for the six facilitiesis no
less than $33.8 million and increases as buildings are leased prior to closing. Contemporaneously with the execution of the forward purchase commitments, we
provided Nexxus with six separate letters of credit aggregating $33.8 million to secure our future performance under the forward purchase commitments, all subject
to avariety of construction and site related conditions. Construction of the first building commenced in the first quarter of 2007. Closing on the individual
buildingsis expected to occur in 2007 and 2008.

Deltapoint

In March 2005, awholly-owned subsidiary of our operating partnership entered into ajoint venture agreement with Deltapoint Park Associates, LLC, an unrelated
third-party developer, to acquire 47 acres of land and to develop an 885,000 square foot distribution facility located in Memphis, Tennessee. Deltapoint Park
Partners LLC, or Deltapoint, a Delaware limited liability company, was created for the purpose of conducting business on behalf of the joint venture. Pursuant to
Deltapoint’s operating agreement, we were obligated to make the majority of theinitial capital contributions and we received a preferred return on such capital
contributions. Subsequent to the closing of a construction loan in May 2005, Deltapoint repaid us our initial capital contributions plus our preferred return, and we
ceased to be amember of Deltapoint. Contemporaneously with the closing of the construction loan, our operating partnership entered into aforward purchase
commitment agreement whereby we are obligated to acquire the distribution facility from Deltapoint upon the earlier to occur of (i) stabilization of the project, and
(ii) May 9, 2007, at a purchase price, mostly dependent upon leasing, based on the originally budgeted devel opment costs of approximately $26.0 million. Our
future performance under the forward purchase commitment is secured by aletter of credit in the amount of $5.3 million. Construction of the facility was completed
early in 2006 and the facility is currently in the leasing phase.

Distributions

The payment of distributionsis determined by our board of directors and may be adjusted at its discretion at any time. In December 2005, our board of directors set
the 2006 distribution level at an annualized $0.64 per share or OP unit. The distribution was set by our board of directors at alevel it believed to be appropriate and

sustainabl e based upon the eval uation of existing assets within our portfolio, anticipated acquisitions, projected |levels of additional capital to be raised, debt to be
incurred in the future and our anticipated results of operations.

For the years ended December 31, 2006, 2005 and 2004, our board of directors declared distributions to stockhol ders totaling approximately $98.1 million, $62.3
million and $24.3 million, respectively, including distributions to OP unitholders. During the year ended December 31, 2006, we paid the following distributions:
(i) $19.6 million on January 17, 2006, for distributions declared in the fourth quarter of 2005, (ii) $22.9 million on April 17, 2006, for distributions declared in thefirst
quarter of 2006, (iii) $23.9 million on July 17, 2006, for
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distributions declared in the second quarter of 2006 and (iv) $24.3 million on October 2, 2006, for distributions declared in the third quarter of 2006. During the year
ended December 31, 2005, we paid the following distributions: (i) $9.7 million on January 18, 2005, for distributions declared in the fourth quarter of 2004, (ii) $11.7
million on April 15, 2005, for distributions declared in the first quarter of 2005 (iii) $14.1 million on July 15, 2005, for distributions declared in the second quarter of
2005 and (iv) $16.9 million on October 17, 2005, for distributions declared in the third quarter of 2005.

Portions of the aforementioned distributions were satisfied through the issuance of shares pursuant to our distribution reinvestment plan as described below. The
remainder was funded from cash flows from operations.

Distribution Reinvestment Plan

Pursuant to adistribution reinvestment plan, $40.7 million, $34.4 million and $12.9 million, respectively, of the distributions declared during the years ended
December 31, 2006, 2005 and 2004, were satisfied through the issuance of approximately 4.1 million, 3.5 million and 1.3 million shares of our common stock,
respectively, at a’5.0% discount from our then-current public offering share price. Prior to October 18, 2004, the discounted purchase price for such shares was
$9.50 per share, and thereafter the purchase price was $9.975 per share. Our distribution reinvestment plan was terminated on December 23, 2006. However, we
intend to adopt a new distribution reinvestment plan with different terms and we expect to implement this plan during the first half of 2007.

Share Redemption Program

Prior to our listing on the New Y ork Stock Exchange, we maintained a share redemption program to provide liquidity for our stockholders and holders of OP units
in our operating partnership until a secondary market developed for our shares. During the years ended December 31, 2006, 2005 and 2004, we redeemed
approximately 1.3 million, 970,000 and 214,000 shares of our common stock, respectively, for total consideration of approximately $12.9 million, $9.3 million and
$2.1 million, respectively, pursuant to the share redemption program. Our share redemption program was terminated on December 13, 2006.

Outstanding I ndebtedness

Our outstanding indebtedness consists of secured mortgage debt, unsecured notes and secured and unsecured revolving credit facilities. As of December 31,
2006, outstanding indebtedness, excluding $48.9 million representing our proportionate share of debt associated with unconsolidated joint ventures, totaled
approximately $1.1 billion. As of December 31, 2005, outstanding indebtedness totaled approximately $642.3 million. As of December 31, 2006, the historical cost of
all our consolidated properties, including properties held for sale, was approximately $2.9 billion and the historical cost of all properties securing our fixed rate
mortgage debt and senior secured credit facility was approximately $1.3 billion and $44.9 million, respectively. As of December 31, 2005, the total historical cost of
our properties was approximately $2.0 billion and the total historical cost of properties securing our fixed rate mortgage debt was approximately $1.2 billion. Our
debt has various covenants and we were in compliance with al of these covenants as of December 31, 2006 and 2005.

Lines of Credit

In December 2006, we amended our senior unsecured revolving credit facility with a syndicated group of banks, increasing the total capacity from $250.0 million to
$300.0 million and extending the maturity date from December 2008 to December 2010. The facility has provisionsto increaseitstotal capacity to $500.0 million. At
our election, the facility bearsinterest either at LIBOR plus between 0.55% and 1.1%, depending upon our consolidated leverage, or at prime and is subject to an
annual facility fee. Thefacility contains various covenants, including financial covenants with respect to consolidated leverage, tangible net worth, fixed charge
coverage, unsecured indebtedness, fixed charge coverage and secured indebtedness. As of December 31, 2006 and 2005, we were in compliance with all of these
covenants. As of December 31, 2006, $34.3 million was outstanding under this facility and, as of December 31, 2005, there was no outstanding balance under this
facility.
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In June 2006, we borrowed approximately $132.0 million under our existing senior unsecured revolving credit facility to fund certain property acquisitions. Most
notably, we borrowed $112.0 million to fund our acquisition of the Cal-TIA portfolio.

Concurrent with the amendment to our senior unsecured credit facility we amended our senior secured revolving credit facility pursuant to which a separate
syndicated group of banks has agreed to advance funds to our operating partnership and third-party investorsin our operating partnership’s private placement
using TIC Interestsin our buildings as collateral. Pursuant to the amendment, the total commitment decreased from $40.0 million to $5.4 million and the maturity
date was restated from December 2008 to June 2007. At our election, the facility bearsinterest either at LIBOR plus 1.80%, or at prime plus 0.375% and is subject to
an unused facility fee. The facility contains various covenants, including financial covenants with respect to consolidated leverage, tangible net worth, fixed
charge coverage, unsecured indebtedness and secured indebtedness. As of December 31, 2006 and 2005 we were in compliance with all of these covenants.
According to the terms of the facility, in addition to our borrowings, any loans made to third-party investorsin our operating partnership’s private placement
reduce the total capacity available from thisfacility. In addition, the obligations of the borrowers under the facility are several but not joint. As of December 31,
2006 and 2005, approximately $5.4 million and $14.1 million, respectively, of loans had been advanced to such third parties and we had an outstanding bal ance of
$6,000 and $16,000, respectively.

Debt Issuances

In June 2006, we issued, on a private basis, $275.0 million of senior unsecured notes requiring monthly interest-only payments at avariable interest rate of LIBOR
plus 0.73% which mature in June 2008. In conjunction with this transaction, we entered into a$275.0 million swap to mitigate the effect of potential changesin
LIBOR. In April 2006, we issued, on a private basis, $50.0 million of senior unsecured notes with afixed interest rate of 5.53% which maturein April 2011, and
$50.0 million of senior unsecured notes with afixed interest rate of 5.77% which maturein April 2016. The notes require quarterly interest-only payments until
maturity at which time alump sum payment is due. In January 2006, we issued, on a private basis, $50.0 million of senior unsecured notes requiring quarterly
interest-only payments at afixed interest rate of 5.68% which mature in January 2014. The proceeds from these note i ssuances were used primarily to fund
acquisitions of properties.

In September 2005, weissued, on aprivate basis, a $3.9 million secured, non-recourse note with afixed interest rate of 4.97% which maturesin October 2013. The
note requires interest-only payments until April 1, 2007 at which time monthly payments of principal and interest are required. In January 2005, we issued, on a
private basis, $57.0 million of secured, non-recourse notes with a stated fixed interest rate of 4.40% which mature in 2010. Prior to January 1, 2006, the notes
required monthly payments of interest-only and thereafter monthly payments of principal and interest are required. In December 2004, we issued, on a private
basis, a$55.0 million secured, non-recourse note. The note has a stated fixed interest rate of 5.31% and maturesin 2015 and, prior to December 31, 2005, required
monthly payments of interest only and thereafter requires monthly payments of principal and interest. The proceeds from these note i ssuances were used primarily
to fund acquisitions of properties.

Debt Assumptions

During the year ended December 31, 2006, we assumed secured, non-recourse notes of approximately $18.1 million in conjunction with the acquisition of four
properties. These assumed notes bear interest at fixed and variable rates ranging from 5.25% to 7.48% and require monthly payments of either interest, or principal
and interest. The maturity dates of the assumed notes range from August 2011 to January 2016. Pursuant to the application of SFAS No. 141, the difference
between the fair value and face value of these assumed notes at the date of acquisition resulted in a premium of approximately $455,000, which isamortized to
interest expense over the remaining life of the underlying notes.
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During the year ended December 31, 2005, we assumed 19 secured, non-recourse notes of approximately $434.1 million in conjunction with the acquisition of
certain properties. These assumed notes bear interest at fixed and variable rates ranging from 4.72% to 8.50% and require monthly payments of either interest, or
principal and interest. The maturity dates of such assumed notes range from February 2008 to November 2022. We assumed six of these notes totaling

$308.8 million in connection with our merger with Cabot on July 21, 2005. Pursuant to the application of SFAS No. 141, the difference between the fair value and
face value of these assumed notes at the date of acquisition resulted in a premium of approximately $8.7 million, which is amortized to interest expense over the
remaining life of the underlying notes.

Thefollowing table sets forth the scheduled maturities of our debt, excluding unamortized premiums, as of December 31, 2006 (amounts in thousands).

Senior
Unsecured Mortgage

Year Notes Notes Lines of Credit Total
2007 $ = $ 7,644 $ 6 $ 7,650
2008 275,000 69,798 — 344,798
2009 — 7,306 — 7,306
2010 — 57,729 34,272 92,001
2011 50,000 234,328 — 284,328
Thereafter 100,000 256,017 — 356,017

Total $ 425,000 $ 632,822 $ 34,278 $ 1,092,100

Financing Strategy

We do not have aformal policy limiting the amount of debt we incur, although we currently intend to operate so that our indebtedness will not exceed 60% of our
total market capitalization at the time of incurrence. Our total market capitalization is defined as the sum of the market value of our outstanding shares of common
stock (which may decrease, thereby increasing our debt to total capitalization ratio), including shares of restricted stock that we will issueto certain of our officers
under our long-term incentive plan, plus the aggregate value of OP Units not owned by us, plus the book value of our total consolidated indebtedness. Since this
ratio is based, in part, upon market values of equity, it will fluctuate with changes in the price of our shares of common stock; however, we believe that thisratio
provides an appropriate indication of leverage for acompany whose assets are primarily real estate. As of December 31, 2006, our debt to total market capitalization
ratio was 34.0%. Our charter and our bylaws do not limit the amount or percentage of indebtedness that we may incur. We are, however, subject to certain leverage
limitations pursuant to the restrictive covenants of our outstanding indebtedness. For example, under our senior unsecured revolving credit facility, we have
agreed that we will not permit our total indebtedness to be more than 60% of our total asset value and our total secured indebtedness to be more than 40% of our
total asset value. Our board of directors may from time to time modify our debt policy in light of then-current economic conditions, relative costs of debt and
equity capital, market values of our properties, general conditionsin the market for debt and equity securities, fluctuations in the market price of our common
stock, growth and acquisition opportunities and other factors.

62



Table of Contents

Contractual Obligations

Thefollowing table reflects our contractual obligations as of December 31, 2006, specifically our obligations under long-term debt agreements, operating |lease
agreements and purchase obligations (amountsin thousands):

Payments due by Period

Lessthan 1 More Than 5

Contractual Obligations® Total Y ear 1-3Years 4-5Years Years
Scheduled long-term debt maturities, including interest $ 1,349,069 $ 69,913 $ 442,969 $ 441,141 $ 395,046
Operating lease commitments 964 332 559 73 —
Operating leases related to our partnership’s private placement® 221,750 16,190 35,543 34,477 135,540
Purchase obligations® 65,804 65,804 — — —
Total $ 1,637,587 $ 152,239 $ 479,071 $ 475,691 $ 530,586

@ From time to time in the normal course of our business, we enter into various contracts with third parties that may obligate us to make payments, such
as maintenance agreements at our properties. Such contracts, in the aggregate, do not represent material obligations and are not included in the table
above.

@ As of December 31, 2006, we had 13 operating |ease obligations, all of which werein connection with our operating partnership’s private placement.

@ Construction of one facility was completed early in 2006 and the facility is currently in the leasing phase. We expect to complete the acquisition of
this property during the second quarter of 2007. Construction of remaining buildingsis scheduled for 2007.

Off-Balance Sheet Arrangements

As of December 31, 2006, 2005 and 2004, respectively, we had no material off-balance sheet arrangements that have or are reasonably likely to have a current or
future effect on our financia condition, changesin financial condition, revenues or expenses, results of operations, liquidity, capital expenditures or capital
resources. |n addition to operating leases as disclosed in the above table, we have $39.1 million of outstanding letters of credit and we own interestsin
unconsolidated joint ventures. Based on the provisions of the relevant joint venture agreements, we are not deemed to have control of these joint ventures
sufficient to require or permit consolidation for accounting purposes (for additional information, see Note 2 to our Consolidated Financial Statements). There are
no lines of credit, side agreements, or any other derivative financial instruments related to or between our unconsolidated joint ventures and us, and we believe we
have no material exposureto financial guarantees. Accordingly, our maximum risk of loss related to these unconsolidated joint venturesis generally limited to the
carrying amounts of our investments in the unconsolidated joint ventures, which were $42.3 million and $6.1 million as of December 31, 2006 and 2005, respectively.
We have, however, made certain non-recourse guarantees with respect to certain debt issuances by these joint ventures, which, under certain limited
circumstances, may become full-recourse guarantees.

Funds From Operations

We believe that net income (10ss), as defined by GAAP, isthe most appropriate earnings measure. However, we consider FFO as defined by the National
Association of Real Estate Investment Trusts, or NAREIT, to be auseful supplemental measure of our operating performance. NAREIT developed FFO asa
relative measure of performance of an equity REIT in order to recognize that the value of income-producing real estate historically has not depreciated on the basis
determined under GAAP. FFO is generally defined as net income, calculated in accordance with GAAP, plusreal estate-related depreciation and amortization, less
gains (or losses) from dispositions of real estate held for investment purposes and adjustments to derive our pro rata share of FFO of consolidated and
unconsolidated joint ventures. Readers should note that FFO captures neither the changesin the
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value of our propertiesthat result from use or market conditions, nor the level of capital expenditures and |easing commissions necessary to maintain the operating
performance of our properties, al of which havereal economic effect and could materially impact our results from operations. Other REITs may not calculate FFO in
accordance with the NAREIT definition and, accordingly, our FFO may not be comparable to such other REITS FFO. Accordingly, FFO should be considered only
as a supplement to net income (loss) as a measure of our performance.

The following table presents the cal culation of our FFO reconciled from net loss for the periods indicated below on ahistorical basis (unaudited, amountsin
thousands):

For The Y ears Ended December 31,

2006 2005 2004
Net | oss attributable to common shares $ (158,043) $ (11,960) $ (255)
Adjustments:
Real estate related depreciation and amortization 111,792 72,206 19,273
Equity in losses of unconsolidated joint ventures 289 — —
Equity in FFO of unconsolidated joint ventures 545 — —
(Gain) loss on disposition of real estate interests (9,409) — —
(Gain) loss on disposition of real estate interests related to discontinued operations (5,187) — —
Gain on dispositions of non-depreciabl e assets 4,244 — —
Minority interest in the operating partnership’s share of the above adjustments (5,561) (1,939) (10)
Funds from operations attributable to common shares $  (61,330) $ 58,307 $ 19,008
FFO attributable to dilutive OP Units — 262 10
Funds from operations attributable to common shares—diluted $ (61,330 $ 58,569 $ 19,018

Basic FFO per common share $ (0.42) $ 0.60 $ 050
Diluted FFO per common share $ (0.42) $ 0.60 $ 050
Weighted average common shares outstanding:
Basic 150,320 97,333 37,908
Dilutive OP Units — 441 20
Diluted 150,320 97,774 37,928

@ Funds from operations for the year ended December 31, 2006 includes a charge for contract termination and related | nternalization expenses of $172.2
million.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURESABOUT MARKET RISK

Market risk istherisk of loss from adverse changesin market prices such as rental rates and interest rates. Our future earnings and cash flows are dependent upon
prevailing market rates. Accordingly, we manage our market risk by matching projected cash inflows from operating, investing and financing activitieswith
projected cash outflows for debt service, acquisitions, capital expenditures, distributions to stockholders and OP unit holders, and other cash requirements. The
majority of our outstanding debt has fixed interest rates, which minimizestherisk of fluctuating interest rates.

Our exposure to market risk includes interest rate fluctuations in connection with our credit facilities and other variable rate borrowings and forecasted fixed rate
debt issuances, including refinancing of existing fixed rate debt. Interest rate risk may result from many factors, including governmental monetary and tax policies,
domestic and international economic and political considerations and other factors that are beyond our control. To manage interest rate risk for forecasted
issuances of fixed rate debt, we primarily use treasury locks and forward-starting swaps as part of our cash flow hedging strategy. These derivatives are designed
to mitigate the risk of future interest rate fluctuations by providing afuture fixed interest rate for alimited, pre-determined period of time.
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During the years ended December 31, 2006 and 2005, such derivatives were used to hedge the variabl e cash flows associated with forecasted i ssuances of debt,
which are expected to occur during the period from 2007 through 2012, and certain variable rate borrowings and, during 2005, such derivatives were used to hedge
the variable cash flows associated with $150.0 million of forecasted issuances of debt, all of which wereissued during 2006. We do not use derivatives for trading
or speculative purposes and only enter into contracts with major financial institutions based on their credit rating and other factors.

Asof December 31, 2006, derivatives with anegative fair value of $9.3 million wereincluded in other liabilities. Asaresult of ineffectiveness due to the changein
estimated timing of the anticipated debt issuances, approximately $11,000 was recorded as arealized loss during the year ended December 31, 2006. Theliabilities
associated with these derivatives would increase approximately $15.0 million if the market interest rate of the referenced swap index were to decrease 10% (or
0.52%) based upon the prevailing market rate as of December 31, 2006.

Similarly, our variable rate debt is subject to risk based upon prevailing market interest rates. As of December 31, 2006, we had approximately $334.5 million of
variable rate debt outstanding. We have entered into an eight-month LIBOR-based, forward-starting swap to mitigate therisk of increasing interest rates for $275.0
million of our variable rate debt through February 2007. If the prevailing market interest rates relevant to our remaining variable rate debt were to increase 10%, our
interest expense for the years ended December 31, 2006 and 2005 would have increased by approximately $688,000 and $111,000, respectively.

As of December 31, 2006, the estimated fair value of our debt was approximately $1.1 billion based on our estimate of the then-current market interest rates.

ITEM 8. FINANCIAL STATEMENTSAND SUPPLEMENTARY DATA

The independent registered public accounting firm’s report, consolidated financial statements and schedul e listed in the accompanying index arefiled as part of
this report and incorporated herein by this reference. See "Index to Financial Statements" on Page 69 of this Form 10-K.

ITEM 9. CHANGESIN AND DISAGREEMENTSWITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL DISCLOSURE

None.

ITEM 9A. CONTROLSAND PROCEDURES
Conclusion Regar ding the Effectiveness of Disclosure Controlsand Procedures

Under the supervision and with the participation of our management, including our principal executive officer and principal financial officer, we conducted an
evaluation of the effectiveness of our disclosure controls and procedures, as such term is defined under Rule 13a-15(e) under the Exchange Act, as of

December 31, 2006, the end of the period covered by this annual report. Because of the inherent limitationsin all control systems, no evaluation of controls can
provide absolute assurance that our disclosure controls and procedures will detect or uncover every situation involving the failure of personswithin DCT
Industrial Trust Inc. or its affiliates to disclose material information otherwise required to be set forth in our periodic reports. Based on this evaluation, our principal
executive officer and our principal financial officer concluded that our disclosure controls and procedures were effective as of December 31, 2006.

Changesin Internal Control Over Financial Reporting

None.

ITEM 9B. OTHER INFORMATION
None.
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PART I11

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

Theinformation required for thisItem isincorporated by reference from our definitive Proxy Statement to be filed in connection with our 2007 annual meeting of
stockholders.

ITEM 11. EXECUTIVE COMPENSATION

Theinformation required for this Item isincorporated by reference from our definitive Proxy Statement to be filed in connection with our 2007 annual meeting of
stockholders.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERSAND MANAGEMENT AND RELATED SHAREHOLDER MATTERS

Theinformation required for this Item isincorporated by reference from our definitive Proxy Statement to be filed in connection with our 2007 annual meeting of
stockholders.

ITEM 13. CERTAIN RELATIONSHIPSAND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

Theinformation required for this Item isincorporated by reference from our definitive Proxy Statement to be filed in connection with our 2007 annual meeting of
stockholders.

ITEM 14. PRINCIPAL ACCOUNTING FEESAND SERVICES

Theinformation required for this Item isincorporated by reference from our definitive Proxy Statement to be filed in connection with our 2007 annual meeting of
stockholders.

66



Table of Contents
PART IV

ITEM 15. EXHIBITS, FINANCIAL STATEMENT SCHEDULES
A. Financial Statementsand Financial Statement Schedules.
1. Financia Statements.
The consolidated financial statements listed in the accompanying Index to Financial Statements on Page 69 are filed as a part of thisreport.

2. Financial Statement Schedules.
Thefinancial statement schedule required by thisItem isfiled with thisreport and islisted in the accompanying Index to Financial Statements on Page
69. All other financial statement schedules are not applicable.

B. Exhibits.
The Exhibits required by Item 601 of Regulation S-K are listed in the Index to Exhibits on page E-1 to E-3 of thisreport, which isincorporated herein
by reference.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Exchange Act, the registrant has duly caused this report to be signed on its behalf by the undersigned,
thereunto duly authorized.

DCT INDUSTRIAL TRUST INC.

By: /s PHILIPL. HAWKINS

Philip L. Hawkins,
Chief Executive Officer and Director

Date: March 14, 2007

Pursuant to the requirements of the Exchange Act, thisreport has been signed below by the following persons on behalf of the registrant and in the capacities and
on the dates indicated.

Signature Title Date

/Y THOMASG. WATTLES Executive Chairman and Director March 14, 2007
Thomas G. Wattles

/9 PHILIPL. HAWKINS Chief Executive Officer and Director March 14, 2007
Philip L. Hawkins
/s STUART B. BROWN Chief Financia Officer March 14, 2007

Stuart B. Brown

/s PHILLIPR. ALTINGER Director March 14, 2007
Phillip R. Altinger
/s THOMASF. AUGUST Director March 14, 2007

Thomas F. August

/s JOHN S. GATES, JR. Director March 14, 2007
John S. Gates, Jr.

/s TRIPPH. HARDIN, 11 Director March 14, 2007
Tripp H. Hardin, 111

/9 JAMESR. MULVIHILL Director March 14, 2007
James R. Mulvihill

/s JOHN C. O'KEEFFE Director March 14, 2007
John C. O'Keeffe

/9 BRUCE L. WARWICK Director March 14, 2007

Bruce L. Warwick
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
DCT Industrial Trust Inc.:

We have audited the accompanying consolidated balance sheets of DCT Industrial Trust Inc. (formerly Dividend Capital Trust Inc.) and subsidiaries as of
December 31, 2006 and 2005, and the related consolidated statements of operations, stockholders’ equity and other comprehensive loss, and cash flows for each of
the yearsin the three-year period ended December 31, 2006. These consolidated financial statements are the responsibility of the Company’s management. Our
responsibility isto express an opinion on these consolidated financial statements based on our audits.

We conducted our auditsin accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require that we
plan and perform the audit to obtain reasonabl e assurance about whether the financial statements are free of material misstatement. An audit includes examining,
on atest basis, evidence supporting the amounts and disclosuresin the financial statements. An audit also includes assessing the accounting principles used and
significant estimates made by management, as well as evaluating the overall financial statement presentation. We believe that our audits provide areasonable
basis for our opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in al material respects, the financial position of DCT Industrial Trust Inc. and
subsidiaries as of December 31, 2006 and 2005, and the results of their operations and their cash flows for each of the yearsin the three-year period ended
December 31, 2006, in conformity with U.S. generally accepted accounting principles.

KPMGLLP

Denver, Colorado
March 14, 2007
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DCT INDUSTRIAL TRUST INC. AND SUBSIDIARIES

Consolidated Balance Sheets
(in thousands, except share and per shareinformation)

ASSETS

Land

Buildings and improvements

Intangible | ease assets

Construction in progress
Total Investment in Properties

L ess accumul ated depreciation and amortization
Net Investment in Properties

Investments in and advances to unconsolidated joint ventures
Net Investment in Real Estate

Cash and cash equivalents

Notesreceivable

Deferred loan costs, net

Deferred loan costs — financing obligations, net

Straight-line rent and other receivables

Deferred acquisition costs and other assets, net

Assets held for sale

Total Assets

LIABILITIESAND STOCKHOLDERS EQUITY
Liabilities:
Accounts payable and accrued expenses
Distributions payable
Tenant prepaids and security deposits
Other liabilities
Intangible lease liability, net
Lines of credit
Senior unsecured notes
Mortgage notes
Financing obligations
Liabilities related to assets held for sale
Total Liabilities
Minority interests
Stockholders' equity:
Preferred stock, $0.01 par value, 50,000,000 shares authorized, none outstanding
Shares-in-trust, $0.01 par value, 100,000,000 shares authorized, none outstanding
Common stock, $0.01 par value, 350,000,000 shares authorized, 168,354,596 and 133,206,784 sharesissued and
outstanding as of December 31, 2006 and 2005, respectively
Additional paid-in capita
Distributionsin excess of earnings
Accumulated other comprehensive loss
Total Stockholders Equity

Total Liabilitiesand Stockholders” Equity

The accompanying notes are an integral part of these consolidated financial statements.
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December 31,

2006 2005
513,143 $ 327,428
2,120,821 1,499,414
198,222 155,276
32,702 12,807
2,864,888 1,994,925
(199,574) (96,604)
2,665,314 1,898,321
42,336 6,090
2,707,650 1,904,411
23,310 94,918
9,205 9,670
6,175 6,498
16,467 12,270
17,137 18,347
27,637 11,581
41,895 —
2,849,476 $ 2,057,695
27,341 $ 26,139
30,777 19,787
12,329 9,321
14,135 6,769
17,595 10,320
34,278 16
425,000 —
641,081 642,242
191,787 154,713
276 —
1,394,599 869,307
225,920 55,577
1,684 1,332
1,595,808 1,235,156
(357,076) (100,888)
(11,459) (2,789)
1,228,957 1,132,811
2,849,476 $ 2,057,695
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DCT INDUSTRIAL TRUST INC. AND SUBSIDIARIES

Consolidated Statements of Operations
For the YearsEnded December 31, 2006, 2005 and 2004
(in thousands, except per shareinformation)

REVENUES:
Rental revenues
Institutional capital management and other fees

Total Revenues

OPERATING EXPENSES:
Rental expenses
Real estate taxes
Real estate related depreciation and amortization
General and administrative expenses
Asset management fees, related party
Total Operating Expenses
Operating Income

OTHER INCOME AND EXPENSE:
Equity in losses of unconsolidated joint ventures, net
Gain on dispositions of real estate interests
Loss on contract termination and related I nternalization expenses
Interest expense
Interest income and other
Income taxes
L ossBefore Minority Interests and Discontinued
Operations

Minority interests
L oss From Continuing Oper ations
Income From Discontinued Operations
NET LOSS

LOSSPER COMMON SHARE —BASIC AND DILUTED:
Loss From Continuing Operations
Income From Discontinued Operations

Net Loss

WEIGHTED AVERAGE COMMON SHARES OUTSTANDING
Basic and Diluted

2006

$ 217,881
1,256

219,137

22,994
27,009
107,873
7,861
13,426

179,163
39,974

(289)
9,409
(172,188)
(66,789)
5,368
(1,392)

(185,907)
22,014
(163,893)
5,850
$(158,043)

$  (109)
0.04

$ (105

150,320

The accompanying notes are an integral part of these consolidated financial statements.
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2005 2004
$117,220 $33,498
117,220 33,498
12,497 3,283
14,449 3,651
68,344 18,649
2,79 2,097
8,901 1,525
106,985 29,205
10,235 4,203
(28,474) (5978)
3,193 1,408
(210) (275)
(15,256) (552)
524 —
(14,732) (552)
2,772 297

$ (11,960) $ (255)
$ (0.15) $ (0.02)
0.03 001

$ (012 $ (0.01)
97,333 37,908
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Balance as of December 31, 2003
Comprehensive income:
Net loss
Net unrealized loss on cash flow hedging
derivatives

Comprehensive loss

Issuance of common stock, net of offering costs
Redemption of common stock

Amortization of stock-based compensation
Distributions on common stock

Balance as of December 31, 2004

Comprehensiveincome:
Net loss
Net unrealized gain on cash flow hedging
derivatives
Amortization of cash flow hedging
derivatives
Comprehensive loss
Issuance of common stock, net of offering costs
Redemption of common stock
Amortization of stock-based compensation
Distributions on common stock

Balance as of December 31, 2005

Comprehensiveincome:
Net loss
Net unrealized loss on cash flow hedging
derivatives
Amortization of cash flow hedging
derivatives
Comprehensive loss
Issuance of common stock, net of offering costs
Redemption of common stock
Amortization of stock-based compensation
Distributions on common stock

Balance as of December 31, 2006

DCT INDUSTRIAL TRUST INC. AND SUBSIDIARIES

Consolidated Statements of Stockholders' Equity
And Other Comprehensive L oss

For the YearsEnded December 31, 2006, 2005 and 2004
(in thousands)

Accumulated
Common Stock Additional Distributions Other Total
Paid-in in Excess of Comprehensive Stockholders
Shares Amount Capital Earnings Loss Equity
12,470 $ 125 $ 108,817 $ (2,118) $ — $ 106,824
— — — (255) — (255)
— — — — (4,268) (4,268)
(4,523)
55,464 554 504,699 — — 505,253
(214) ) (2,081) — — (2,083)
— — 6 — — 6
— — — (24,263) — (24,263)
67,720 677 611,441 (26,636) (4,268) 581,214
— — — (11,960) — (11,960)
— — — — 965 965
— — — — 514 514
(10,481)
66,457 665 632,954 — — 633,619
(970) (10 (9,268) — — (9,278)
— — 29 — — 29
— — — (62,292) — (62,292)
133,207 1,332 1,235,156 (100,888) (2,789) 1,132,811
— — — (158,043) — (158,043)
— — — — (9,302 (9,302
— — — — 632 632
(166,713)
36,478 365 373,429 — — 373,794
(1,330) (13) (12,898) — — (12,911)
— — 121 — — 121
— — — (98,145) — (98,145)
168,355 $ 1,684 $1,595,808 $  (357,076) $ (11,459) $ 1,228,957

The accompanying notes are an integral part of these consolidated financial statements.

F-4



Table of Contents

OPERATING ACTIVITIES:
Net loss

DCT INDUSTRIAL TRUST INC. AND SUBSIDIARIES

Consolidated Statements of Cash Flows
For theYears Ended December 31, 2006, 2005, and 2004
(in thousands)

Adjustments to reconcile net loss to net cash provided by operating activities:

Minority interests

Gain on disposition of real estate interests

Gain on development contributions and other land sales
Real estate related depreciation and amortization
Expense related to Internalization

Loss (gain) on hedging activities

Distributions of earnings from unconsolidated joint ventures

Equity in losses of unconsolidated joint ventures and other, net

Changes in operating assets and liabilities:
Other assets
Accounts payable, accrued expenses and other liabilities

Net cash provided by operating activities

INVESTING ACTIVITIES:
Real estate acquisitions
Purchase of minority interests
Capital expenditures
Decrease (increase) in deferred acquisition costs
Investments in unconsolidated joint ventures, net
Proceeds from dispositions of real estate investments
Decrease (increase) in restricted cash
Originations of notes receivable
Proceeds from repayments of notes receivable
Master |ease payments received

Net cash used in investing activities

FINANCING ACTIVITIES:
Net proceeds from (reduction of) lines of credit
Proceeds from unsecured notes
Proceeds from mortgage notes
Principal payments on mortgage notes
Proceeds from financing obligations
Principal payments on financing obligations
Increase in deferred loan costs
Increase in deferred loan costs— financing obligation
Proceeds from sale of common stock
Offering costs for issuance of common stock
Redemption of common stock
Settlement of cash flow hedging derivative
Distributions to common stockholders
Distributions to minority interests
Contributions from minority interests

Net cash provided by financing activities

NET INCREASE (DECREASE) IN CASH AND CASH EQUIVALENTS

CASH AND CASH EQUIVALENTS, beginning of period
CASH AND CASH EQUIVALENTS, end of period

Supplemental Disclosures of Cash Flow Information
Cash paid for interest

Assumption of secured debt in connection with real estate acquired
Amount issued in common stock pursuant to the distribution reinvestment plan

Issuance of OP Units related to Internalization (see Note 13)

The accompanying notes are an integral part of these consolidated financial statements.
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2006 2005 2004
$ (158,043) $ (11,960) $ (259
(21,269) (526) —
(10,352) = =
(4,244) — —
111,792 71,023 19,273
172,188 — —
11 (108) (545)

377 — —
(1,300) (1,897) (769)
(2,229) (5,624) (1,055)
4,783 15,387 4539
91,714 66,295 21,188
(1,058,880) (661,098) (548,158)
(39,123) — —
(87,425) (89,224) (320)
(11,342) 2,552 (4,922)
(38,041) — _
265,593 — —
(282) (413) (5,150)
(1,200) (5,585) (4,314)
1,568 = =

371 2,891 2,532
(968,761) (750,877) (560,332)
34,262 12 (996)
425,000 — —
— 60,926 55,000
(17,673) (2,852) (883)
121,322 145,332 29,940
(12,349) (5,287) (139)
(1,490) (3,893) (4,866)
(12,297) (11,419) (2,845)
354,202 664,200 547,752
(28,349) (60,874) (52,601)
(16,802) (5,387) (2,083)
— (467) (2,182)
(39,101) (23,849) (7,510)
(2,728) (462) —
1,442 — —
805,439 755,980 558,587
(71,608) 71,398 19,443
94,918 23,520 4,077

$ 23310 $ 94,918 $ 23520
$ 65189 $ 22,751 $ 4,740
$ 18112 $ 434,073 $ 45,619
$ 51,726 $ 28,561 $ 8491
$ 169,975 $ — $ —
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DCT INDUSTRIAL TRUST INC. AND SUBSIDIARIES
Notesto Consolidated Financial Statements

Notel. Organization

DCT Industrial Trust Inc. (formerly Dividend Capital Trust Inc.) isaleading real estate company specializing in the ownership, acquisition, development and
management of bulk distribution and light industrial propertieslocated in 24 of the highest volume distribution markets in the United States. In addition, we
manage, and own interestsin, industrial properties through our institutional capital management program. We were formed as aMaryland corporation in April 2002
and have elected to be treated as areal estate investment trust ("REIT") for U.S. federal income tax purposes commencing with our taxable year ended

December 31, 2003. We are structured as an umbrella partnership REIT ("UPREIT") under which substantially all of our current and future businessis, and will be,
conducted through amajority owned and controlled subsidiary, DCT Industrial Operating Partnership LP (formerly Dividend Capital Operating Partnership LP)
(our "operating partnership"), aDelaware limited partnership, for which DCT Industrial Trust Inc. isthe sole general partner. Asused herein, "DCT Industrial
Trust," "we", "our" and "us" refer to DCT Industrial Trust Inc. and its consolidated subsidiaries and partnerships except where the context otherwise requires.

Prior to October 10, 2006, our day-to-day activities were managed by Dividend Capital Advisors LLC (our "Former Advisor"), under the supervision of our board
of directors pursuant to the terms and conditions of an advisory agreement. On July 21, 2006, we entered into a contribution agreement between our operating
partnership and Dividend Capital Advisors Group LLC ("DCAG"), the parent company of our Former Advisor. On October 10, 2006, pursuant to the contribution
agreement, our operating partnership acquired our Former Advisor from DCAG for an aggregate 15,111,111 units of limited partnership interest in our operating
partnership ("OP Units"), which included the modification of a special series of units of limited partnership interest in our operating partnership (the " Special
Units," which are described in Note 9) held by DCAG into 7,111,111 OP Units. Werefer to thistransaction asthe "Internalization.” In connection with the
Internalization, our Former Advisor became awholly-owned subsidiary of our operating partnership (see the additional description of the Internalization in Note
13).

As of October 10, 2006, we became a self-administered and self-advised REIT. Prior to October 10, 2006, our Former Advisor was majority owned and/or controlled
by three of our directors and certain officers and/or their affiliates and other third parties. In addition, under the terms of certain dealer manager agreements,
Dividend Capital Securities LLC (our "Former Dealer Manager") served as the dealer manager of our prior continuous public offerings of common stock and our
operating partnership’s private placement of undivided tenancy-in-common interests ("TIC Interests") in certain of our properties. Prior to the Internalization, our
Former Dealer Manager was also indirectly owned by three of our directors and certain officers and/or their affiliates and other third parties. Prior to the
Internalization, our Former Advisor and its affiliates, including our Former Dealer Manager, received various forms of compensation, reimbursements and fees for
servicesrelating to our prior continuous public offerings of common stock, our operating partnership’s private placement and for the investment in and
management of our real estate assets.

Prior to the Internalization, we did not directly employ any employees. Upon closing of the Internalization, we employed 60 persons and, as of December 31, 2006,
we employed 64 persons.

Note2. Summary of Significant Accounting Policies
Principles of Consolidation

Our consolidated financial statementsinclude the accounts of our company and our consolidated subsidiaries and partnerships which we control either through
ownership of amajority voting interest, as the primary beneficiary, or otherwise. All significant intercompany accounts and transactions have been eliminated in
consolidation.
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Investmentsin entities in which we do not own amajority voting interest but over which we have the ability to exercise significant influence over operating and
financial policies are presented under the equity method. Investmentsin entities in which we do not own amajority voting interest and over which we do not have
the ability to exercise significant influence are carried at the lower of cost or fair value, as appropriate. Our judgments with respect to our level of influence or
control of an entity and whether we are the primary beneficiary of avariable interest entity as defined by Financial Accounting Standards Board ("FASB")
Interpretation No. 46(R), Consolidation of Variable Interest Entities ("FIN No. 46(R)"), involve consideration of various factorsincluding the form of our
ownership interest, our representation on the entity’s board of directors, the size of our investment (including loans) and our ability to participate in policy making
decisions. Our ability to correctly assess our influence or control over an entity affects the presentation of these investmentsin our consolidated financial
statements and, consequently, our financial position and specific itemsin our results of operations that are used by our stockholders, lenders and othersin their
evaluation of us.

Generally, we consolidate real estate partnerships and other entities that are not variable interest entities (as defined in FIN No. 46(R)) when we own, directly or
indirectly, amajority voting interest in the entity. In June 2005, the FASB ratified Emerging | ssues Task Force Issue No. 04-5, Deter mining Whether a General
Partner, or the General Partnersasa Group, Controls a Limited Partnership or Smilar Entity When the Limited Partners Have Certain Rights ("EITF 04-5").
EITF 04-5 provides an accounting model to be used by a general partner, or group of general partners, to determine whether the general partner(s) controlsa
limited partnership or similar entity in light of certain rights held by the limited partners and provides additional guidance on what constitutes substantive kick-out
rights and substantive participating rights.

Reclassifications
Certain itemsin the consolidated financial statements for 2005 and 2004 have been reclassified to conform to the 2006 presentation.

Use of Estimates

The preparation of consolidated financial statementsin conformity with U.S. generally accepted accounting principles ("GAAP") requires management to make
estimates and assumptions relating to the reported amounts of assets and liabilities and the disclosure of contingent assets and liabilities at the date of the
consolidated financial statements and the reported amounts of revenues and expenses during the reporting period. Actual results could differ from those
estimates. Estimates and assumptions are reviewed periodically and the effects of revision are reflected in the period they are determined to be necessary.

Investment in Real Estate, Valuation and Allocation of Real Estate Acquisitions

We capitalize direct costs associated with, and incremental to, the acquisition, development or improvement of real estate, including acquisition fees and leasing
costsaswell asdirect internal costs, if appropriate. Costs associated with acquisition or development pursuits are capitalized asincurred and, if the pursuitis
abandoned, these costs are expensed in the period in which the pursuit is abandoned. Such costs considered for capitalization include construction costs, interest,
property taxes, insurance and other such costs if appropriate. Interest is capitalized on actual expenditures from the period when devel opment commences until the
asset is substantially complete based on our current borrowing rates. Costsincurred for maintaining and making repairsto our real estate, which do not extend the
life of our assets, are expensed as incurred.

Upon acquisition, the total cost of a property isallocated to land, building, building and land improvements, tenant improvements and intangibl e |ease assets and
liabilities pursuant to SFAS No. 141. The fair value of identifiable tangible assets such as land, building, building and land improvements and tenant improvements
isdetermined on an "as-if-vacant" basis. Management considers the replacement cost of such assets, appraisals, property condition reports, market data and other
related information in determining the fair value of the tangible assets. Pursuant to SFAS No. 141, the difference between the fair value and the face value of debt
assumedin an
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acquisitionis recorded as a premium or discount and amortized to interest expense over the life of the debt assumed. The valuation of assumed liabilitiesis based
on the current market rate for similar liabilities. The allocation of the total cost of a property to an intangible lease asset includes the val ue associated with
customer relationships and in-place |eases which may include leasing commissions, legal and other costs. In addition, the allocation of the total cost of a property
requires allocating costs to an intangible asset or liability resulting from in-place leases being above or below the market rental rates on the date of the acquisition.
These assets or liabilitieswill be amortized over the life of the remaining in-place |eases as an adjustment to revenues.

Real estate, including land, building, building and land improvements, tenant improvements and leasing costs, and intangible |ease assets and liabilities are stated
at historical cost less accumulated depreciation and amortization. Depreciation and amortization is computed on a straight-line basis over the estimated useful lives
of therelated assets or liabilities asfollows:

Description Standard Depreciable Life
Land Not depreciated
Building 40 years
Building and land improvements 20 years
Tenant improvements Leaseterm
L ease costs Leaseterm
Intangible lease assets and liabilities Average term of leases for property
Above/bel ow market rent assets/liabilities Leaseterm

The table above reflects the standard depreciable lives typically used to compute depreciation and amortization. However, such depreciable lives may be different
based on the estimated useful life of such assets or liabilities. The cost of assets sold or retired and the related accumulated depreciation and/or amortizationis
removed from the accounts and the resulting write off, if necessary, isreflected in the consolidated statement of operationsin the period in which such sale or
retirement occurs.

Depreciation and Useful Lives of Real Estate Assets

We estimate the depreciabl e portion of our real estate assets and their related useful livesin order to record depreciation expense. Our management’s ability to
accurately estimate the depreciable portions of our real estate assets and their useful livesis critical to the determination of the appropriate amount of depreciation
expense recorded and the carrying values of the underlying assets. Any change to the estimated depreciable lives of these assets would have an impact on the
depreciation expense we recognize.

Impairment of Long-Lived Assets

Long-lived assets held and used are carried at cost and evaluated for impairment in accordance with SFAS No. 144, Accounting for the Impairment or Disposal of
Long-Lived Assets ("SFAS No. 144"). SFAS No. 144 provides that such an evaluation should be performed when events or changesin circumstances indicate such
an evaluation is warranted. Examplesinclude the point at which we deem the long-lived asset to be held for sale, downturnsin the economy, etc. Impairment of
long-lived assetsis considered a"critical accounting estimate" because the evaluation of impairment and the determination of fair valuesinvolve a number of
management assumptions relating to future economic events that could materially affect the determination of the ultimate value, and therefore, the carrying
amounts of our real estate. Such assumptionsinclude, but are not limited to, projecting vacancy rates, rental rates, property operating expenses, capital
expenditures and debt financing rates, among other things. The capitalization rateis also a significant driving factor in determining the property valuation which
reguires management’s judgment of factors such as market knowledge, historical experience,
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|ease terms, tenant financial strength, economy, demographics, environment, property location, visibility, age, physical condition and investor return requirements,
among other things. All of the aforementioned factors are taken as a whole by management in determining the valuation of investment property. The valuation is
sensitive to the actual results of any of these uncertain factors, either individually or taken as awhole. Should the actual results differ from management’s
judgment, the valuation could be negatively affected and may result in a negative impact to our consolidated financial statements.

Discontinued Operations

In accordance with SFAS No. 144, we classify certain properties and related assets and liabilities as held for sale when the potential sale of such property is
considered probable (see Note 16 for additional information). At such time, the respective assets and liabilities are presented separately on the consolidated
bal ance sheet as of December 31, 2006. Assets held for sale are reported at the lower of carrying value or estimated fair value less estimated coststo sell. The
operating results of such properties are presented in discontinued operationsin current periods and all comparable periods presented. Depreciation is not
recorded on properties held for sale; however, depreciation expense recorded prior to classification as held for saleisincluded in results from discontinued
operations. The net gain on sale and any impairment |osses are presented in results from discontinued operations when recogni zed.

Equity Method

We present investments in unconsolidated joint ventures under the equity method. The equity method is used when we have the ability to exercise significant
influence over the operating and financial policies of ajoint venture but do not control the joint venture. Under the equity method, these investments (including
advancesto the joint venture) areinitially recorded on our consolidated bal ance sheets at our cost and are subsequently adjusted to reflect our proportionate
share of net earnings or losses of each of the joint ventures, distributions received, contributions made and certain other adjustments, as appropriate. Such
investments are included in investments in and advances to unconsolidated joint ventures on the accompanying consolidated balance sheets (see Note 4 for
additional information). Distributions from these investments that are related to earnings from operations are included in cash flow from operations and
distributions that are related to capital transactions are included in cash flow from investing activitiesin the statement of cash flows.

Cash and Cash Equivalents

Cash and cash equivalentsinclude cash held in financial institutions and other highly liquid short-term investments with original maturities of three months or
less. We have not realized any losses in such cash investments or accounts and believe that we are not exposed to any significant credit risk.

Restricted Cash
Restricted cash includes cash held in escrow in connection with property acquisitions, utility deposits, real estate tax payments and issuance of mortgage debt.

Notes Receivable

Notes receivable consists primarily of amounts loaned as part of a strategic relationship we entered into to acquire properties from athird-party national real estate
devel oper. We have committed, but have no legal obligation, to lend up to $15.0 million in connection with various devel opment projects. As of December 31, 2006
and 2005, we had approximately $9.2 million and $9.7 million in notes receivable outstanding. In addition to the 9.5% to 10% interest earned on the mgjority of the
notes, we also obtained certain acquisition rights to the properties being developed. These notes have maturity dates ranging from July 2007 to May 2014. For the
years ended December 31, 2006, 2005 and 2004, we recognized interest income from these notes of approximately
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$897,000, $779,000 and $267,000, respectively. All costs associated with executing these notes have been capitalized as deferred loan costs and are included in
deferred acquisition costs and other assets on the accompanying consolidated bal ance sheets. Such costs are amortized as areduction in interest income over the
term of the outstanding notes receivable.

Deferred Loan Costs

Deferred loan costs include fees and costs incurred to obtain long-term financing. These fees and costs are being amortized over the terms of the related loans.
Accumulated amortization of deferred loan costs was approximately $5.2 million and $2.9 million as of December 31, 2006 and 2005, respectively. Unamortized
deferred loan costs are written-off when debt is retired before the maturity date.

During the years ended December 31, 2006 and 2005, our partnership incurred upfront costs of approximately $12.0 million and $11.6 million payable to our Former
Advisor and other affiliates for affecting transactions pursuant to our partnership’s private placement, which are accounted for as deferred loan costs. Such
deferred loan costs are included on our consolidated balance sheets and amortized to interest expense over the life of the financing obligation (see Note 8 for
additional information). As described in Note 8, if our partnership electsto exercise any purchase option and issue limited partnership units, the unamortized
portion of up-front fees and expense reimbursements paid to affiliates will be recorded against minority interest as a selling cost of the limited partnership units. If
our partnership does not elect to exercise any such purchase option, we will continue to account for these transactions as a financing obligation because we will
continue to sub-lease 100% of the properties and will therefore not meet the definition of "active use" set forth in SFAS No. 98, Accounting for Leases ("SFAS
No. 98").

Debt

Debt consists of fixed and variable rate secured mortgage debt, a senior unsecured revolving credit facility and a senior secured revolving credit facility. Our fixed
rate secured mortgage debt that was assumed in connection with our acquisition activities includes premiums which, net of accumulated amortization, were
approximately $8.3 million and $9.9 million as of December 31, 2006 and 2005, respectively.

Costs of Raising Capital
Costsincurred in connection with the issuance of equity securities are deducted from stockholders’ equity.

Comprehensive | ncome (L 0ss)

We report comprehensive income (10ss) in the accompanying consolidated statements of stockholders’ equity and other comprehensive loss. Amounts reported
in accumulated other comprehensive income (loss) related to hedging transactions will be amortized to interest expense over thelife of our hedged debt issuances.
Any ineffectiveness, as defined by SFAS No. 133 (defined below), related to our hedging transactions is reported in the accompanying consolidated statements of
operations. See Note 6 for additional information.

Derivative I nstruments and Hedging Activities

SFAS No. 133, Accounting for Derivative Instruments and Hedging Activities ("SFAS No. 133"), asamended and interpreted, establishes accounting and
reporting standards for derivative instruments, including certain derivative instruments embedded in other contracts, and for hedging activities. As required by
SFAS No. 133, werecord al derivatives on our consolidated balance sheets at fair value. Accounting for changesin the fair value of derivatives depends on the
intended use of the derivative and the designation of the derivative. Derivatives used to hedge our exposure to changesin the fair value of an asset, liability, or
firm commitments attributable to a particular risk are considered "fair value" hedges. Derivatives used to hedge our exposure to variability in expected future
interest payments, or other types of forecasted transactions, are considered "cash flow" hedges.

Asof December 31, 2006, al of the hedges entered into by us had been designated as cash flow hedges. For derivatives designated as "cash flow" hedges, the
changesin the fair value of the derivative that represents
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changesin expected future cash flows which are effectively hedged by the derivative are initially reported in other comprehensive income (loss) on our
consolidated statements of stockholders’ equity and other comprehensive loss (i.e., not included in earnings) until the derivative is settled. Upon settlement, the
effective portion of the hedge is recognized in other comprehensive income (loss) and amortized over the term of the designated cash flow or transaction the
derivative was intended to hedge. The change in value of any derivative that is deemed to be ineffectiveis charged directly to earnings when the determination of
ineffectivenessis made. We assess the effectiveness of each hedging relationship by comparing the changesin fair value or cash flows of the derivative hedging
instrument with the changesin fair value or cash flows of the designated hedged item or transaction. We do not use derivatives for trading or speculative
purposes.

Our objective in using derivativesisto add stability to future interest expense and to manage our exposure to interest rate volatility associated with our forecasted
debt issuances and certain variabl e rate borrowings. To accomplish this objective, we primarily use treasury locks and forward-starting swaps as part of our cash
flow hedging strategy. These derivatives are designed to mitigate the risk of future interest rate fluctuations by providing afuture fixed interest rate for alimited,
pre-determined period of time. During the years ended December 31, 2006, 2005 and 2004, such derivatives were used to hedge the variability in existing and future
interest expense associated with existing variable rate borrowings and forecasted issuances of debt, which may include the issuances of new debt, aswell as
refinancings of existing debt upon maturity.

Revenue Recognition

We record rental revenues on a straight-line basis under which contractual rent increases are recognized evenly over the lease term. We record rental revenues for
the full term of each |lease on a straight-line basis. Certain properties have |eases that provide for tenant occupancy during periods where no rent is due or where
minimum rent payments increase during the term of the lease. Accordingly, we record receivables from tenants that we expect to collect over the remaining lease
term rather than currently, which are recorded as straight-line rents receivable. When we acquire a property, the terms of existing |eases are considered to
commence as of the acquisition date for the purposes of this calculation. For the years ended December 31, 2006, 2005 and 2004, the total increase to rental
revenues due to straight-line rent adjustments, including amounts reported from discontinued operations, was approximately $7.7 million, $5.1 million and $2.1
million, respectively.

Tenant recovery income includes payments from tenants for real estate taxes, insurance and other property operating expenses and is recognized as rental revenue
in the same period the related expenses are incurred. Tenant recovery income recognized as rental revenue for the years ended December 31, 2006, 2005 and 2004
was $37.7 million, $20.5 million and $5.8 million, respectively.

In connection with property acquisitions, we may acquire leases with rental rates above and/or below the market rental rates. Such differences are recorded as an
intangible asset or liability pursuant to SFAS No. 141 and amortized to rental revenues over the life of the respective leases. For the years ended December 31,
2006, 2005 and 2004 the total net decrease to rental revenues due to the amortization of above and below market rents, including amounts reported from
discontinued operations, was approximately $1.3 million, $2.3 million and $0.8 million, respectively.

Future minimum base rental payments due to the Company from our tenants under non-cancel able operating leases in effect as of December 31, 2006 were as
follows (in thousands):

Y ear Ended December 31, Amount
2007 $ 188,822
2008 159,286
2009 120,926
2010 85,462
2011 56,114
Thereafter 115,233
Total $ 725,843
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The schedul e does not reflect future rental revenues from the potential renewal or replacement of existing and future leases and excludes property operating
expense reimbursements. Additionally, leases that are considered month-to-months are not included.

Early lease termination fees are recorded in rental revenues when such amounts are earned and the unamortized balances of assets and liabilities associated with
the early termination of leases are fully amortized to their respective revenue and expense line items on our consolidated statements of operations over the shorter
of the expected life of such assets and liabilities or the remaining lease term. During the years ended December 31, 2006 and 2005, the early termination of |eases,
including amounts reported as discontinued operations, resulted in additional income of approximately $1.7 million and $3.8 million, respectively, and resulted in no
additional expenses. We had no early lease terminations during 2004.

We earn revenues including asset management fees, acquisition fees and other fees pursuant to joint venture and other agreements. This may include acquisition
fees based on the sale or contribution of assets and are included in the statements of operationsin institutional capital management and other fees. We recognize
revenues from property management, asset acquisition fees and other services when the related fees are earned and are realized or realizable.

Stock-Based Compensation

We previously adopted an employee stock option plan (the "Employee Option Plan") and an independent director stock option plan (the "Independent Director
Option Plan"). We previously accounted for these plans pursuant to SFAS No. 123, Accounting for Stock-Based Compensation ("SFAS No. 123"), and effective
January 1, 2006, we adopted SFAS No. 123(R), Share-Based Payment ("SFAS No. 123(R)"), and itsrelated interpretations (see Note 11 for additional information).
Options granted under our Employee Option Plan and the Independent Director Option Plan have been valued using the Black-Scholes option-pricing model
("Black-Scholes") and amortized to compensation expense on a straight-line basis over the period during which the right to exercise such options fully vests. Such
expenseisincluded in general and administrative expense on the accompanying consolidated statements of operations. In connection with the Internalization, we
adopted, and our stockholders approved, the 2006 L ong-Term Incentive Plan (the "Long-Term Incentive Plan"). Beginning October 10, 2006, we will use the Long-
Term Incentive Plan to grant restricted stock, stock options and other awards to our personnel and we will not make any further grants under the Employee Option
Plan or the Independent Director Option Plan.

Income Taxes

We have elected to be taxed as a REIT, as defined under the Internal Revenue Code of 1986, as amended. AsaREIT, we generally will not be subject to United
States Federal income taxes at the corporate level on our net income that is distributed to our stockholdersif we distribute at least 90% of our REIT taxable income
to our stockholders. If our taxable income exceeds our dividendsin atax year, REIT tax rules allow usto "throw back" dividends from the subsequent tax year in
order to avoid current taxation on undistributed income. Throwing back of dividends can result in excise taxes. REITs are al so subject to anumber of other
organizational and operational requirements. If wefail to qualify asaREIT in any taxable year, our taxable income will be subject to United States Federal income
tax at regular corporate rates (including any applicable alternative minimum tax). Even if we qualify asa REIT, we may be subject to certain state and local income
taxes and to United States Federal income tax. We also will be required to pay a 100% tax on non-arms length transactions between us and ataxable REIT
subsidiary and on any net income from sales of property that was property held for sale to customersin the ordinary course.

Certain of our operations (property management, asset management, risk, etc.) are conducted through taxable REIT subsidiaries, which are subsidiaries of the
operating partnership and each of which werefer to asaTRS. A TRSisaC-corporation that has not elected REIT status and as such is subject to United States
Federal corporate income tax. We use the TRS format to facilitate activities that are not generally considered to be qualifying REIT activities.

For our taxable REIT subsidiaries, deferred income taxes result from temporary differences between the carrying amounts of assets and liabilities for financial
reporting purposes and the amounts used for Federal income tax
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purposes, and are measured using the enacted tax rates and laws that are expected to be in effect when the differences reverse. We reduce deferred tax assets by
recording a valuation allowance when we determine based on available evidence that it is more likely than not that the assets will not be realized.

New Accounting Pronouncements

In December 2006, the FASB issued FASB Staff Position on EITF No. 00-19, Accounting for Registration Payment Arrangements (“"FSP EITF 00-19-2"). This FASB
Staff Position ("FSP") addresses an issuer’s accounting for registration payment arrangements, specifying that the contingent obligation to make future payments
or otherwise transfer consideration under aregistration payment arrangement, whether issued as a separate agreement or included as a provision of afinancial
instrument or other agreement, should be separately recognized and measured in accordance with FASB Statement No. 5, Accounting for Contingencies. This FSP
further clarifiesthat afinancial instrument subject to aregistration payment arrangement should be accounted for in accordance with other applicable generally
accepted accounting principles without regard to the contingent obligation to transfer consideration pursuant to the registration payment arrangement. This FSP
is effective for new and modified registration payment arrangements. Registration payment arrangements that were entered into before the FSP was issued would
become subject to its guidance for fiscal years beginning after December 15, 2006 by recognizing a cumulative-effect adjustment in retained earnings as of the year
of adoption. We are required to adopt the FSP in the first quarter of 2007. The Company is currently evaluating the impact of the FSP and does not believe it will
have amaterial impact on our consolidated financial statements.

In September 2006, the staff of the Securities and Exchange Commission (*SEC") issued Staff Accounting Bulletin No. 108, Considering the Effects of Prior Year
Misstatements when Quantifying Misstatementsin Current Year Financial Statements. This bulletin provides guidance on the consideration of the effects of
prior year misstatements in quantifying current year misstatements for the purpose of amateriality assessment. The adoption of this pronouncement did not have
amaterial impact on our annual 2006 consolidated financial statements.

In September 2006, the FASB issued SFAS No. 157, Fair Value Measurements ("SFAS No. 157"), which definesfair value, establishes a framework for measuring
fair value in accordance with GAAP and expands disclosures about fair-value measurements. We will adopt the provisions of SFAS No. 157 during the first quarter
of 2008. We do not believe such adoption will have amaterial impact on our consolidated financial statements.

In July 2006, the FASB issued FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes—an inter pretation of FASB Statement No. 109 ("FIN
48"). Thisinterpretation clarifies the accounting for uncertainty in income taxes recognized in an entity’s financial statementsin accordance with SFAS No. 109,
Accounting for Income Taxes. FIN 48 prescribes a recognition threshold and measurement attribute for the financial statement recognition and measurement of a
tax position taken or expected to be taken in atax return. Thisinterpretation also provides guidance on derecognition, classification of interest and penalties,
accounting ininterim periods, disclosure and transition. Thisinterpretation is effective for fiscal years beginning after December 15, 2006. We will be required to
adopt thisinterpretation in the first quarter of 2007. We are currently evaluating the requirements of FIN 48. We do not believe such adoption will have a material
impact on our consolidated financial statements.

In May 2005, the FASB issued SFAS No. 154, Accounting Changes and Error Corrections ("SFAS No. 154"), which supersedes Accounting Principles Board, or
APB, Opinion No. 20, Accounting Changes and SFAS No. 3, Reporting Accounting Changesin Interim Financial Statements. This statement amends the
requirements for the accounting for and reporting of changesin accounting principle. It requires the retroactive application to prior periods’ financial statements of
changesin accounting principles, unlessit isimpracticable to determine either the period specific effects or the cumulative effect of the change. SFAS No. 154
does not change the guidance for reporting the correction of an error in previously issued financial statements or the change in an accounting
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estimate. SFAS No. 154 is effective for accounting changes and corrections of errors made in fiscal years beginning after December 15, 2005. We adopted the
reguirements of SFAS No. 154 in the fourth quarter of 2005 and there was no material impact on our consolidated financia statements.

In December 2004, the FASB issued SFAS No. 123(R) which isarevision of SFAS No. 123. SFAS No. 123(R) requires companies to measure the cost of employee
services received in exchange for an award of an equity instrument based on the award’s fair value on the grant date and recogni ze the cost over the period during
which an employeeisrequired to provide service in exchange for the award, generally the vesting period. This statement focuses primarily on accounting for
transactionsin which an entity obtains employment services in stock-based payment transactions. SFAS No. 123(R) is effective for publicly listed companies for
the annual period beginning after December 15, 2005. We adopted SFAS No. 123(R) during the first quarter of 2006 and there was no material impact on our
consolidated financial statements.

Note 3. Real Estate

Our consolidated real estate assets consist of operating properties, properties under development and land held for future development. Our real estate assets,
presented at historical cost, include the following as of December 31, 2006 and 2005 (in thousands):

December 31,
2006 2005
Operating properties $ 2,807,736 $ 1978475
Properties under development 33,958 8,401
Land held for development 23,194 8,049
Total Investment in Properties 2,864,888 1,994,925
L ess accumul ated depreciation and amortization (199,574) (96,604)
Net Investment in Properties $ 2,665,314 $ 1,898,321

Acquisition Activity

During the year ended December 31, 2006, we acquired 133 operating properties |ocated in 20 markets, aggregating approximately 19.3 million square feet for atotal
cost of approximately $1.0 billion, which includes acquisition fees. These properties were acquired from unrelated third parties, using net proceeds from our public
offerings, our operating partnership’s private placement and debt issuances and existing cash balances. In addition we acquired two development properties
located in two markets, aggregating approximately 1.1 million square feet for atotal cost of approximately $49.7 million. For all properties acquired and
consolidated, the results of operations for such properties are included in our consolidated statements of operations from the dates of acquisition.

Notable Acquisitions
Rittiman Portfolio

On December 7, 2006, we purchased a portfolio of thirteen buildings comprising approximately 1.2 million rentable square feet located in San Antonio (collectively
referred to as the "Rittiman Portfolio"), for atotal cost of approximately $40.3 million. Upon acquisition the Rittiman Portfolio was 72.6% leased and occupied. The
preliminary allocation of the purchase price was based on our estimate of the fair value based on all available information and will be finalized during 2007.

Cal TIA Portfolio

On June 9, 2006, we purchased a portfolio of 78 buildings comprising approximately 7.9 million rentable square feet located in eight markets, aswell asaland parcel
comprising 9.2 acres located in the Orlando market
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(collectively referred to asthe "Cal TIA Portfolio"), for atotal cost of approximately $510.1 million (which includes an acquisition fee of approximately $4.9 million
that was paid to our Former Advisor). Upon acquisition, this portfolio was 92.2% |leased and occupied.

PC Portfolio

On May 19, 2006, we acquired a portfolio of ten buildings comprising approximately 2.7 million rentable square feet located in Columbus, Ohio (collectively referred
to asthe"PC portfolio"). Upon acquisition, this portfolio was 82.7% |leased and occupied. The PC portfolio was acquired for atotal cost of approximately $108.3
million, which includes an acquisition fee of approximately $1.1 million paid to our Former Advisor.

OCMI Portfolio

On April 13, 2006, we acquired a portfolio of seven buildings comprising approximately 1.9 million rentable square feet (collectively referred to asthe "OCMI
portfolio"). Of these seven buildings, four are located in Minneapolis, Minnesota, two are located in Plainfield, Indiana, and oneislocated in Columbus, Ohio.
Upon acquisition, the OCMI portfolio was 100% leased and occupied. The OCMI portfolio was acquired for atotal cost of approximately $96.7 million, which
includes an acquisition fee of approximately $1.0 million paid to our Former Advisor.

Disposition Activity

During the year ended December 31, 2006, we disposed of atotal of 21 operating properties comprising approximately 5.0 million rentable square feet in eleven
markets. We sold 13 properties comprising 1.8 million rentable square feet to third partiesfor total gross proceeds of approximately $117.9 million. The remaining
eight properties comprising approximately 3.2 million rentable square feet were contributed to institutional funds in which we maintain ownership interestsfor a
total contribution value of approximately $147.7 million (see discussion below).

Contribution of Propertiesto Institutional Funds
TRT-DCT Industrial Joint Venturel

On September 1, 2006, we entered into the first joint venture agreement with Dividend Capital Total Realty Trust Inc., "DCTRT", TRT-DCT Industrial Joint Venture
I, G.P,,"TRT-DCT Venturel," pursuant to which we anticipate TRT-DCT Venture | will own up to $208.0 million of industrial properties. Thisjoint ventureis
funded asfollows: (i) an equity contribution from DCTRT to the joint venture (which will generally be not less than approximately 80.0% of the joint venture's
required equity capitalization); (ii) an equity contribution from usto the joint venture (which will be up to approximately 20.0% of the joint venture'srequired
equity capitalization); and (iii) secured debt financing to be obtained by the joint venture with atargeted loan-to-val ue of no less than 55.0% and no more than
75.0%. Our actual ownership percent may vary depending on amounts of capital contributed and the timing of contributions and distributions. On December 8,
2006, we contributed two propertiesto TRT-DCT Venture | totaling approximately 576,000 rentable square feet with a combined gross contribution value of
approximately $24.9 million. Upon closing the transaction we received a distribution of approximately $22.2 million, reflecting 90% of the total gross contribution
value minus TRT’s pro rata share of closing costs and prorations.

As co-general partner, we make theinitial determination asto whether an asset will be acquired by TRT-DCT Venture |, and this determination is then subject to
DCTRT sreview and approval. With respect to our own assets, if the proposed asset has been owned by us for four months or less and no significant leasing,
development or repositioning of the asset has occurred, the purchase price for the asset is equal to our total gross cost basis and, if the proposed asset has been
owned by us for more than four months or significant leasing, development or repositioning of the asset has occurred, the purchase price for the asset is equal to
the asset’sfair market value as determined by an unaffiliated appraiser plusincremental third-party costsincluding legal, due
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diligence and debt financing expenses. However, we have no obligation to sell an asset if the appraised value is less than our cost basis. Assets that are acquired
from third parties are valued at the acquisition’s total gross cost, which includes the purchase price, due diligence costs and closing costs. We will receive an
acquisition fee of 50 basis points in connection with all assets that are contributed or sold.

DCT Fund |

On February 21, 2006, we entered into ajoint venture with affiliates of Boubyan Bank of Kuwait ("BBK"), an unrelated third party, to create an institutional fund,
DCT Fund | LLC ("Fund 1), that owns and operates industrial propertieslocated in the United States. We contributed six industrial propertiesto Fund I, totaling
approximately 2.6 million rentable square feet after completion of a 330,000 square foot expansion project. The contribution value of the six buildings upon
completion of the expansion was approximately $122.8 million. Contemporaneously with our contribution, Fund | issued $84.4 million of secured non-recourse debt
to athird party and BBK contributed $19.7 million of equity to Fund |. Upon receipt of these proceeds, Fund | made a special distribution to us of approximately
$102.7 million. The expansion was completed during June 2006, and, contemporaneously with the completion of the expansion, Fund | issued $11.1 million of
additional secured non-recourse debt to athird party and BBK contributed $2.6 million of equity to Fund |. Upon receipt of these proceeds, Fund | made a special
distribution to us of approximately $13.7 million. With the completion of these transactions, our ownership of Fund | is 20% and BBK's ownership of Fund | is
80%.

The contribution of the six propertiesinto Fund | (exclusive of the expansion project) resulted in atotal gain of approximately $4.2 million of which approximately
$3.4 million was recognized in our earnings in during the year ended December 31, 2006. The completion of the expansion in June 2006 resulted in an additional
gain of approximately $5.2 million of which approximately $4.2 million was recognized in earnings during 2006. In total, the transaction resulted in an aggregate gain
of approximately $7.6 million for the year ended December 31, 2006. The remaining gain of approximately $1.8 million has been deferred and is being amortized to
earnings over the weighted average life of the buildings.

Pursuant to our joint venture agreement, we act as asset manager for Fund | and earn certain fees, including asset management fees, related to the properties we
manage. In addition to these fees, after we and BBK are repaid our respective capital contributions plus a preferred return, we have the right to receive a promoted
interest in Fund | based on performance. Although Fund I's day-to-day business affairs are managed by us, both us and BBK have substantive participating
rights and participate in all major decisions.

Discontinued Operations

Asof December 31, 2006, we determined that the potential sale of two propertiesto athird party was probable and classified those properties as held for salein
accordance with SFAS No. 144. See Note 16 for additional information.

Development Projects

SCLA

In July 2005, we entered into ajoint venture agreement, which was amended and restated in October 2006, with Stirling to be the master devel oper of up to 4,350
acresin Victorville, California, part of the Inland Empire submarket of the Southern Californiaindustrial real estate market. We refer to this development project as
SCLA and thisjoint venture asthe SCLA joint venture (" Stirling Capital Investments"). While our exact equity interest in the joint venture will depend on the
amount of capital we contribute and the timing of contributions and distributions, the SCLA joint venture contemplates an equal sharing between us and Stirling
of residual profits after all priority distributions. Stirling entered into two master development agreementsto be the exclusive developer of SCLA for the next 13
years (including extensions) and assigned to the SCLA joint ventureitsrights related to the 4,350 acres designated primarily for industrial development.
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LogisticsWay

On September 12, 2006, we entered into ajoint venture agreement with Logistics Way Investors Joint Venture ("LWI"), an unrelated third-party developer, to
acquire approximately 36 acres of land and to develop a 570,000 rentabl e square foot distribution facility in the city of Nashville, Tennessee ("L ogistics Way").
Pursuant to the joint venture agreement, LWI and we will provide approximately 5% and 95%, respectively, of the required equity capital to fund the devel opment
project and, during the year ended December 31, 2006, LWI and we contributed equity capital of approximately $0.2 million and $3.2 million, respectively. Both
partieswill receive apreferred return on their respective capital contributions. We have the right to purchase LWI’sinterest in the venture at fair market value any
time after the later to occur of (i) stabilization of the project, and (ii) the date 12 months after completion of the project. LWI hasthe right to put their interest to us
18 months after shell completion at fair market value. We currently estimate that the building will be completed in April 2007 for atotal estimated cost of
approximately $22.1 million including land costs. Our investment in thisjoint venture isincluded in investments in and advances to unconsolidated joint ventures
in the accompanying consolidated bal ance sheets.

Dulles Summit

On August 4, 2006, we entered into ajoint venture agreement with SIP 8, L.P. ("SIP"), an unrelated third-party developer, to acquire approximately 50 acres of land,
including 33 developable acres and 17 acres of un-developable wetlandsin Dulles, Virginia (“Dulles Summit"). Thejoint venture will develop atotal of six light
industrial facilitiesin two phases aggregating approximately 456,000 rentable square feet, with each phase consisting of three buildings. Pursuant to the joint
venture agreement, SIP and we will provide approximately 5% and 95%, respectively, of the required equity capital to fund the development project and, during the
year ended December 31, 2006, SIP and we contributed initial equity capital of approximately $12.9 million and $0.6 million, respectively. Also pursuant to the joint
venture agreement, we have the ability to control, and therefore consolidate, the joint venture. Both parties will receive a preferred return on their respective capital
contributions. We have the right to purchase SIP'sinterest in the venture at fair market value on a building by building basis, and SIP has the right to put their
interest in the venture to us at fair market value on a phase by phase basis, upon stabilization. We currently estimate that construction of phase | will begin during
the second quarter of 2007 for atotal estimated cost of approximately $24.3 million including land costs. Thisjoint venture is consolidated and included in the
accompanying consolidated balance sheets.

Sycamor e Canyon

On April 20, 2006, we entered into ajoint venture agreement with SycCanyonS JP/PI, LLC ("SCS"), an unrelated third-party developer, to acquire approximately 35
acres of land and to devel op two distribution buildings comprising approximately 900,000 rentable square feet in the City of Riverside, California (" Sycamore
Canyon"). Pursuant to the joint venture agreement, SCS and we will provide approximately 10% and 90%, respectively, of the required equity capital, whichis
currently estimated to be approximately $4.0 million to fund the development project. Both parties will receive a preferred return on their respective capital
contributions. We have the right to purchase SCS'sinterest in the venture at fair market value any time after the later to occur of (i) stabilization of the project, and
(ii) the date 48 months after compl etion of the project. SCS hasthe right to put their interest to us 12 months after shell completion at fair market value. We
currently estimate that the first building will be completed in 2007 for atotal estimated cost of approximately $23.4 million including land costs. Our investment in
thisjoint ventureisincluded in investmentsin and advances to unconsolidated joint venturesin the accompanying consolidated balance sheets.

SouthCreek 1V Distribution Facility

On May 19, 2005, we entered into ajoint venture agreement with SV Atlanta SouthCreek IV, L.P. ("SouthCreek"), an unrelated third-party developer, to acquire 37
acres of land and to develop a 556,800 square foot distribution facility located in Atlanta, Georgia. Pursuant to the joint venture agreement, SouthCreek and we will
provide approximately 3% and 97%, respectively, of the required equity capital, which is estimated to be atotal of approximately $5.6 million, to fund the
development project. Both partieswill receive apreferred return

F-17



Table of Contents

on their respective capital contributions. We have the right to purchase SouthCreek’s interest in the venture at any time after the later to occur of (i) stabilization of
the project, and (ii) the date 18 months after completion of the project. The facility was completed during 2006 for approximately $18.9 million and is currently being
leased. Our investment in thisjoint venture isincluded in investments in and advances to unconsolidated joint ventures in the accompanying consolidated

bal ance sheets.

I ntangible Assets

Aggregate net amortization for intangible assets recognized pursuant to SFAS No. 141 in connection with property acquisitions (excluding assets and liabilities
related to above and bel ow market rents; see Note 2 for additional information) was approximately $31.5 million, $21.3 million and $5.4 million for the years ended
December 31, 2006, 2005 and 2004, respectively. The following table describes the estimated net amortization of such intangible assets and liabilities for the next
fiveyears. In addition, the table describes the net increase (decrease) to rental revenues due to the amortization of above and below market rents for the next 5
years (in thousands):

Estimated Estimated Net
Net Increase (Decrease)
Amortization to Rental Revenues
of Lease Related to Above
Intangible and Below Market
For the 12 Months Ended December 31, Assets Rents
2007 $ 30,909 $ (485)
2008 26,320 18
2009 18,182 (134)
2010 11,797 (250)
2011 6,737 302
Total $ 93,945 $ (549)

Note4. Investmentsin and Advancesto Unconsolidated Joint Ventures

We enter into joint ventures primarily for purposes of developing industrial real estate and to establish funds or other commingled investment vehicleswith
institutional partners. The following describes our unconsolidated joint ventures as of December 31, 2006 and 2005:

DCT Ownership )
Per centage Net Equity Investment
Asof
Unconsolidated Joint December 31, Number of December 31, December 31,
Ventures 2006 Buildings 2006 2005
Institutional Funds: (in thousands)
DCT Fund | LLC 20% 6 $ 3,426 $ —
TRT-DCT Venturel 10% 4 5,704 —
Developments:
SouthCreek IV
Distribution Facility 97% 1 6,280 5,937
Panattoni Investments 0.5% 3 251 153
Sycamore Canyon 90% 1 4,109 —
Stirling Capital
Investments (SCLA) @ 50% 1 19,246 _
L ogistics Way 95% 1 3,320 —
Total 17 $ 42,336 $ 6,090

@ Although we contributed 100% of theinitial equity capital required by the venture, our partners retain certain participation rightsin the partnership’s
available cash flows.
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Note 5. Outstanding Indebtedness

Our outstanding indebtedness consists of secured mortgage debt, unsecured notes and secured and unsecured revolving credit facilities ("lines of credit"). As of
December 31, 2006, outstanding indebtedness, excluding $48.9 million representing our proportionate share of debt associated with unconsolidated joint ventures,
totaled approximately $1.1 billion. As of December 31, 2005, outstanding indebtedness total ed approximately $642.3 million. As of December 31, 2006, the historical
cost of all our consolidated properties, including properties held for sale, was approximately $2.9 billion and the historical cost of all properties securing our fixed
rate mortgage debt and senior secured credit facility was approximately $1.3 billion and $44.9 million, respectively. As of December 31, 2005, the total historical cost
of our properties was approximately $2.0 hillion and the total historical cost of properties securing our fixed rate mortgage debt was approximately $1.2 billion. Our
debt has various covenants and we were in compliance with all of these covenants as of December 31, 2006 and 2005.
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Our outstanding indebtedness is summarized in the table below (dollars in thousands):

Stated Outstanding Balance as of
Interest December 31,
Rate Maturity Date 2006 2005
Senior Unsecured Notes:
2 year, variable rate () (9 6.08% June 2008 $ 275000 $ —
5 year, fixed rate (1) 5.53% April 2011 50,000 —
8 year, fixed rate (1) 5.68% January 2014 50,000 —
10 year, fixed rate (1) 5.77% April 2016 50,000 —
Mortgage Notes:
Variable:
Cabot 6.55% October 2011 25,237 25,237
Fixed:
7 year, fixed rate 5.00% March 2011 38,679 39,328
10 year, fixed rate (D 5.31% January 2015 53,910 54,994
5 year, fixed rate (1) 4.40% January 2010 55,716 56,997
8 year, fixed rate 4.97% October 2013 3,926 3,926
Park West G 7.08% July 2008 16,214 16,711
Mid South Logistics Center 6.40% November 2012 12,543 12,688
Sky Harbor Transit Center 6.22% September 2012 3,675 3,760
Shelby 4 7.40% December 2017 1,349 1,426
Shelby 5 5.69% December 2013 7,763 8,050
Shelby 19 6.72% November 2022 12,005 12,413
Miami Commerce Center 6.91% October 2018 5,889 6,200
Shelby 18 8.50% October 2008 7,973 8,072
1615 Diplomat Drive. 7.25% July 2008 2,423 2,496
Memphis Distriplex 6.79% July 2011 4,619 4,689
Binney & Smith Distribution Center 6.97% June 2013 10,795 11,388
Roosevelt Distribution Center. 7.11% December 2011 2,348 —
111 Lake Drive. 5.79% April 2013 5,389 —
2401 Midpoint Drive. 5.25% January 2016 5,743 —
Park West 7.21% July 2008 11,156 11,371
Baltimore-Washington 6.30% September 2012 26,769 27,146
Blackhawk 4.89% February 2008 19,997 19,998
Greens Crossing 6.44% October 2012 7,058 7,176
Willowbrook 6.84% September 2012 8,212 8,314
Cabot 5.06% January 2011 57,494 57,494
Cabot 4.72% April 2011 50,150 50,150
Cabot 5.16% July 2012 62,740 62,740
Cabot 4.91% April 2012 51,764 62,600
Cabot 4.79% October 2011 50,549 50,549
Rockaway 7.22% March 2008 6,289 6,470
452 Business Center 7.48% August 2011 4,448 —
Weighted Avg./Totals 5.41% 1,057,822 632,383
Premiums, Net of Amortization (2) 8,259 9,859
Total Senior Unsecured Notes and Mortgage Notes 1,066,081 642,242
Secured and Unsecured Credit Facilities:
Senior Unsecured Revolving Credit Facility (4) 6.15% December 2010 34,272 _
Senior Secured Revolving Credit Facility (4) 7.15% June 2007 6 16
Outstanding Balance on Credit Facilities 34,278 16
Total Carrying Value of Debt $ 1,100,359 $ 642,258
Fixed Rate Debt $ 757,585 $ 607,146
Premiums, Net of Amortization 8,259 9,859
Variable Rate Debt(®) 334,515 25,253
Total Carrying Value of Debt $ 1,100,359 $ 642,258

(footnotes on following page)
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(footnotes to previous page)

@ We assigned certain derivative instruments to these notes and pursuant to SFAS No. 133 (see Note 2), the fair value of these derivative instruments will be
amortized to interest expense over the life of the assigned notes.

@ Certain mortgages were assumed in conjunction with the acquisition of properties and, pursuant to SFAS No. 141 (see Note 2), the difference between the
fair value and the face value of these notes at the date of acquisition is reflected as a premium or discount which will be amortized to interest expense over
the remaining life of the underlying note.

@ Weighted-average interest rates are based upon outstanding bal ances as of December 31, 2006.

@ Our senior unsecured revolving credit facility bearsinterest at LIBOR (5.35% as of December 31, 2006) plus between 0.55% and 1.1% or at our election prime.
Our senior secured revolving credit facility bearsinterest at either prime (8.250% and 7.250% as of December 31, 2006 and 2005, respectively) plus 0.375% or,
at our election, LIBOR plus 1.80%.

®) During June 2006, we issued $275.0 million of variable rate, senior unsecured notes. In conjunction with this transaction, we entered into a LI BOR-based
swap which fixed the interest rate associated with these notes until February 2007, which effectively reduced our total variable rate debt outstanding from
$334.5 million to $59.5 million as of December 31, 2006. Additionally in June 2006, we entered into an eight-month, LIBOR-based, forward-starting swap to
mitigate our risk of future interest rate fluctuations after February 2007.

Debt I ssuances

In June 2006, we issued, on a private basis, $275.0 million of senior unsecured notes requiring monthly interest-only payments at avariable interest rate of LIBOR
plus 0.73% which mature in June 2008. In conjunction with this transaction, we entered into a $275.0 million swap to mitigate the effect of potential changesin
LIBOR. See Note 6 for additional information regarding our hedging transactions. In April 2006, we issued, on a private basis, $50.0 million of senior unsecured
notes with afixed interest rate of 5.53% which maturein April 2011, and $50.0 million of senior unsecured notes with afixed interest rate of 5.77% which maturein
April 2016. The notes require quarterly interest-only payments until maturity at which time alump sum payment is due. In January 2006, we issued, on aprivate
basis, $50.0 million of senior unsecured notes requiring quarterly interest-only payments at afixed interest rate of 5.68% which mature in January 2014. The
proceeds from these note i ssuances were primarily used to fund acquisitions of properties.

Debt Assumptions

During the year ended December 31, 2006, we assumed secured, non-recourse notes with an outstanding bal ance of approximately $18.1 million in connection with
four property acquisitions. These assumed notes bear interest at fixed and variable rates ranging from 5.25% to 7.48% and require monthly payments of either
interest, or principal and interest. The maturity dates of the assumed notes range from August 2011 to January 2016. Pursuant to the application of SFAS No. 141,
the difference between the fair value and face value of these assumed notes at the date of acquisition resulted in a premium of approximately $455,000, which is
amortized to interest expense over the remaining life of the underlying notes.

During the year ended December 31, 2005, we assumed secured, non-recourse notes with an outstanding balance of approximately $434.1 million in conjunction
with the acquisition of 19 properties. These assumed notes bear interest at fixed and variable rates ranging from 4.72% to 8.50% and require monthly payments of
either interest, or principal and interest. The maturity dates of such assumed notes range from February 2008 to November 2022. Pursuant to the application of
SFAS No. 141, the difference between the fair value and face value of these assumed notes at the date of acquisition resulted in a premium of approximately

$8.7 million, which is amortized to interest expense over the remaining life of the underlying notes.

For the year ended December 31, 2006, the amortization of all premiums resulted in areduction of approximately $2.1 million to interest expense. For the year ended
December 31, 2005, the amortization of such premiums resulted in areduction of approximately $1.4 million to interest expense.
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Linesof Credit

In December 2006, we amended our senior unsecured revolving credit facility with a syndicated group of banks, increasing the total capacity from $250.0 million to
$300.0 million and extending the maturity date from December 2008 to December 2010. The facility has provisionsto increaseitstotal capacity to $500.0 million. At
our election, the facility bearsinterest either at LIBOR plus between 0.55% and 1.1%, depending upon our consolidated leverage, or at prime and is subject to an
annual facility fee. The facility contains various covenants, including financial covenants with respect to consolidated leverage, tangible net worth, fixed charge
coverage, unsecured indebtedness, and secured indebtedness. As of December 31, 2006 and 2005, we werein compliance with all of these covenants. As of
December 31, 2006, $34.3 million was outstanding under thisfacility and, as of December 31, 2005, there was no outstanding balance under thisfacility.

Concurrent with the amendment to our senior unsecured credit facility we amended our senior secured revolving credit facility pursuant to which a separate
syndicated group of banks has agreed to advance funds to our operating partnership and third-party investorsin our operating partnership’s private placement
using TIC Interestsin our buildings as collateral. Pursuant to the amendment, the total commitment decreased from $40.0 million to $5.4 million and the maturity
date was restated from December 2008 to June 2007. At our election, the facility bearsinterest either at LIBOR plus 1.80%, or at prime plus 0.375%, and is subject to
an unused facility fee. The facility contains various covenants, including financial covenants with respect to consolidated leverage, tangible net worth, fixed
charge coverage, unsecured indebtedness and secured indebtedness. As of December 31, 2006 and 2005 we were in compliance with all of these covenants.
According to the terms of the facility, in addition to our borrowings, any loans made to third-party investors in our operating partnership’s private placement
reduce the total capacity available from thisfacility. In addition, the obligations of the borrowers under the facility are several but not joint. As of December 31,
2006 and 2005, approximately $5.4 million and $14.1 million, respectively, of loans had been advanced to such third parties and we had an outstanding bal ance of
$6,000 and $16,000, respectively.

Capitalized interest

During the years ended December 31, 2006, 2005 and 2004, we incurred interest expense of approximately $66.8 million, $28.5 million and $6.0 million, respectively.
Included in these amounts were $11.0 million, $4.0 million and $0.5 million for the years ended December 31, 2006, 2005 and 2004, respectively, of interest expense
related to the financing obligation (see Note 8 for additional information). We capitalized approximately $2.0 million and $0.7 million of interest in 2006 and 2005
associated with certain development activities and did not capitalize any interest in 2004.

Loan cost amortization

Our interest expense for the years ended December 31, 2006, 2005 and 2004 included $1.8 million, $2.0 million and $0.8 million for the amortization of loan costs,
respectively. Additionally, interest expense for the years ended December 31, 2006, 2005 and 2004 included $1.2 million, $0.5 million and $0.1 million, respectively,
for the amortization of loan costs related to the financing obligation.

Debt Maturities

Thefollowing table sets forth the scheduled maturities of our debt, excluding unamortized premiums, as of December 31, 2006 (amounts in thousands).

Senior
Unsecured Mortgage Lines of

Year Notes Notes Credit Tota
2007 $ = $ 7,644 $ 6 $ 7,650
2008 275,000 69,798 — 344,798
2009 — 7,306 — 7,306
2010 — 57,729 34,272 92,001
2011 50,000 234,328 — 284,328
Thereafter 100,000 256,017 — 356,017

Total $ 425,000 $ 632,822 $ 34,278 $ 1,092,100

(footnote on following page)
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(footnote to previous page)

@ During June 2006, we issued $275.0 million of variable rate, senior unsecured notes. In conjunction with this transaction, we entered into aLIBOR-based
swap which fixed the interest rate associated with these notes until February 2007. Additionally in June 2006, we entered into an eight-month, LIBOR-based,
forward-starting swap to mitigate our risk of future interest rate fluctuations after February 2007.

Note 6. Financial Instrumentsand Hedging Activities
Fair Value of Financial | nstruments

Asof December 31, 2006 and 2005, the fair values of cash and cash equivalents, restricted cash held in escrow, notes receivable, accounts receivable and accounts
payable approximated their carrying values because of the short-term nature of these instruments. The estimated fair values of other financial instruments subject
to fair value disclosures were determined based on available market information and val uation methodol ogies believed to be appropriate for these purposes.
Considerable judgment and a high degree of subjectivity are involved in developing these estimates and, therefore, these estimates are not necessarily indicative
of the actual amounts that we could realize upon disposition. The following table summarizes these financial instruments (in thousands):

Balances as of Balances as of
December 31, 2006 December 31, 2005
Carrying Estimated Carrying Estimated
Amounts Fair Value Amounts Fair Value
Borrowings:
Senior, secured revolving credit facility $ 6 $ 6 $ 16 $ 16
Senior, unsecured revolving credit facility $ 34,272 $ 34272 $ — $ —
Fixed rate debt $ 757,585 $ 752,816 $ 607,146 $ 602,052
Variablerate debt $ 300,237 $ 300,237 $ 25237 $ 25237
Interest rate contracts:
Forward-starting swaps $  (9313) $ (9313 $ — $ —

Hedging Activities

During the year ended December 31, 2006, we entered into forward-starting interest rate swaps to hedge our interest rate risk associated with anticipated fixed-rate
debt issuances that are expected to occur during the period from 2007 through 2012. Additionally, during June 2006, we entered into an eight-month, LIBOR-based,
forward-starting swap to mitigate the effect on cash outflows attributabl e to changesin LIBOR related to the $275.0 million variable rate, unsecured notes i ssuance
in June 2006. See Note 5 for additional information regarding our debt issuances. These forward-starting interest rate swaps have been designated as cash flow
hedges.

Unrealized losses of approximately $9.3 million were recorded during the year ended December 31, 2006, and gains of approximately $1.1 million were recorded
during the year ended December 31, 2005, to stockholders’ equity and other comprehensive |oss as aresult of the change in fair value of the outstanding hedges.
Asaresult of ineffectiveness due to the change in estimated timing of the anticipated debt i ssuances, approximately $11,000 was recorded as arealized loss during
the year ended December 31, 2006, and approximately $108,000 was recorded as arealized gain during the year ended December 31, 2005. Gains and | osses resulting
from hedging ineffectiveness are recorded as increases and decreases, respectively, to interest expense in our accompanying consolidated statements of
operations.

As of December 31, 2006 and 2005, the accumulated other comprehensive |oss balance pertaining to the hedges were losses of approximately $11.5 million and $2.8
million, respectively. Amounts reported in accumulated other comprehensive loss related to derivatives will be amortized to interest expense asinterest payments
are made on our current fixed-rate debt and anticipated debt issuances. During the next 12 months, we estimate that approximately $1.4 million will be amortized
from other comprehensive loss to interest expense resulting in an increase in our interest expense.
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Note 7. Commitmentsand Contingencies

Legal Matters

We are aparty to various legal actions and administrative proceedings arising in the ordinary course of business, some of which may be covered by liability
insurance, and none of which we expect to have a material adverse effect on our consolidated financial condition or results of operations.

Forward Purchase Commitments
Nexxus

In November 2006, we entered into six separate forward purchase commitments with Nexxus Desarrollos Industriales, or Nexxus, to acquire six newly constructed
buildings totaling approximately 859,000 rentable square feet. The six buildings will be located on separate devel opment sitesin four submarketsin the
metropolitan area of Monterrey, Nuevo Leon, Mexico. The forward purchase commitments obligate usto acquire each of the six facilities from Nexxus upon
completion, subject to avariety of conditionsrelated to, among other things, the buildings complying with approved drawings and specifications. Timing on
closing under the purchase obligations depends on leasing at each building prior to building completion. Our aggregate purchase price for the six facilitiesis no
less than $33.8 million and increases as buildings are leased prior to closing. Contemporaneously with the execution of the forward purchase commitments, we
provided Nexxus with six separate letters of credit aggregating $33.8 million to secure our future performance under the forward purchase commitments, all subject
to avariety of construction and site related conditions. Construction of the first building commenced in the first quarter of 2007. Closing on the individual
buildingsis expected to occur in 2007 and 2008.

Deltapoint

In March 2005, awholly-owned subsidiary of our operating partnership entered into ajoint venture agreement with Deltapoint Park Associates, LLC, an unrelated
third-party developer, to acquire 47 acres of land and to develop an 885,000 square foot distribution facility located in Memphis, Tennessee. Deltapoint Park
Partners LLC, or Deltapoint, a Delaware limited liability company, was created for the purpose of conducting business on behalf of thejoint venture. Pursuant to
Deltapoint’s operating agreement, we were obligated to make the majority of theinitial capital contributions and we received a preferred return on such capital
contributions. Subsequent to the closing of a construction loan in May 2005, Deltapoint repaid us our initial capital contributions plus our preferred return, and we
ceased to be amember of Deltapoint. Contemporaneously with the closing of the construction loan, our operating partnership entered into aforward purchase
commitment agreement whereby we are obligated to acquire the distribution facility from Deltapoint upon the earlier to occur of (i) stabilization of the project, and
(ii) May 9, 2007, at a purchase price, mostly dependent upon leasing, based on the originally budgeted devel opment costs of approximately $26.0 million. Our
future performance under the forward purchase commitment is secured by aletter of credit in the amount of $5.3 million. Construction of the facility was completed
early in 2006 and the facility is currently in the leasing phase.

Operating Leases

We are obligated under non-cancel abl e office space and equipment operating leases. Approximate minimum annual rentals under operating leases are as follows:
(amounts arein thousands):

Y ear Ended December 31: Amount
2007 $ 332
2008 318
2009 241
2010 73
2011 and thereafter —
Tota $ 964
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Substantially all of the office space and equipment subject to the operating |eases described above are for the use at our corporate and regional offices. Rent
expense recognized was $110,900 for the period from October 10, 2006 to December 31, 2006. For the period prior to October 10, 2006, and the years ended
December 31, 2005 and 2004, our Former Advisor was obligated under all operating leases. We also have payments due related to various lease agreements rel ated
to our partnership’s private placements. See Note 8 for additional information.

Note 8. Our Partnership’sPrivate Placement

Prior to October 10, 2006, our operating partnership offered TIC Interestsin our properties to accredited investorsin a private placement exempt from registration
under the Securities Act of 1933, as amended, and, as of December 31, 2006, the historical cost of those properties included in our operating partnership’s private
placement was $218.2 million. These TIC Interests may have served as replacement properties for investors seeking to compl ete like-kind exchange transactions
under Section 1031 of the Internal Revenue Code of 1986, as amended (the "Code"). Additionally, the TIC Interests sold to accredited investors are 100% | eased
by our operating partnership pursuant to master |eases, and such |eases contain purchase options whereby our operating partnership has the right, but not the
obligation, to acquire the TIC Interests from the investors at alater point in time in exchange for OP Unitsin our operating partnership under Section 721 of the
Code. On October 10, 2006, we discontinued our operating partnership’s private placement of TIC Interests.

During the years ended December 31, 2006, 2005 and 2004 we raised approximately $121.3 million, $145.3 million and $29.9 million, respectively, from the sale of TIC
Interestsin our properties. The amount of gross proceeds associated with the sales of TIC Interests are recorded in financing obligationsin the accompanying
consolidated balance sheets pursuant to SFAS No. 98. We have |leased back the portion of the building sold to the unrelated third-party investorsand, in
accordance with SFAS No. 98, a portion of the rental payments made to such investors under the lease agreements are recognized as interest expense using the
interest method.

During the years ended December 31, 2006, 2005 and 2004, we incurred approximately $13.3 million, $3.9 million and $750,000, respectively, of rental payments under
various lease agreements with certain of the third-party investors. A portion of such amounts was accounted for as a reduction of the outstanding principal
balance of the financing obligations and a portion was accounted for asinterest expense in the accompanying consolidated financial statements. Included in
interest expense was approximately $11.0 million, $4.0 million and $0.5 million for the years ended December 31, 2006, 2005 and 2004, respectively, of interest
expense related to the financing obligation. The various lease agreements in place as of December 31, 2006 contain expiration dates ranging from August 2020 to
December 2025.

The following table sets forth the five year, future minimum rental payments due to third parties under the various | ease agreements (amounts are in thousands):

Y ear Ended December 31: Amount
2007 $ 16,190
2008 17,939
2009 17,604
2010 17,361
2011 17,116
Thereafter 135,540
Total $ 221,750

Our operating partnership paid certain up-front fees and reimbursed certain related expenses to our Former Advisor, our Former Dealer Manager and Dividend
Capital Exchange Facilitators LLC (our "Former Facilitator"), an affiliate of our Former Advisor, for raising capital through our operating partnership’s private
placement. Our Former Advisor was obligated to pay all of the offering and marketing related costs associated with the private placement. However, our operating
partnership was obligated to pay our Former Advisor a
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non-accountabl e expense allowance, which equaled 2% of the gross equity proceeds raised through the private placement. In addition, our operating partnership
was obligated to pay our Former Dealer Manager a deal er manager fee of up to 1.5% of gross equity proceeds raised and a commission of up to 5% of the gross
equity proceeds raised through the private placement. Our Former Dealer Manager has re-allowed such commissions and a portion of such dealer manager feeto
participating broker dealers. Our operating partnership was also obligated to pay atransaction facilitation fee to our Former Facilitator of up to 1.5% of the gross
equity proceeds raised through the private placement. We terminated these arrangements with our Former Dealer Manager and our Former Facilitator on

October 10, 2006, in connection with the consummation of the Internalization.

During the years ended December 31, 2006, 2005 and 2004, our operating partnership incurred up-front costs of approximately $12.0 million, $11.6 million and $2.6
million, respectively, payable to our Former Advisor and other affiliates for effecting these transactions which are accounted for as deferred loan costs. Such
deferred loan costs are included in other assets in the accompanying consolidated balance sheets and amortized to interest expense over the life of the financing
obligation. If our operating partnership electsto exercise any purchase option as described above and issue OP Units, the unamortized portion of up-front fees
and expense reimbursements paid to affiliates will be recorded against minority interests as a selling cost of the OP Units. If our operating partnership does not
elect to exercise any such purchase option, we will not meet the standards set forthin SFAS No. 98 in order to recognize the sale of such TIC Interests.

During the year ended December 31, 2006, our operating partnership exercised purchase optionsto buy certain TIC Interestsit had previously sold in 11 industrial
propertieslocated in Arizona, Georgia, Indiana, Kentucky, Southern Californiaand Texas. In connection with the exercise of these options, our operating
partnership issued an aggregate of approximately 6.9 million OP Units valued at approximately $73.1 million to acquire such TIC Interests.

During the year ended December 31, 2005, our operating partnership exercised purchase optionsto buy certain TIC Interestsit had previously sold in two
properties located in Memphis, Tennessee and one property located in Atlanta, Georgia. In connection with the exercise of these options, our operating
partnership issued an aggregate of approximately 1.7 million OP Units valued at approximately $18.3 million to acquire such TIC Interests.

No purchase options were exercised during 2004.
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Note9. Minority Interests
Minority interests consisted of the following as of December 31, 2006 and 2005 (in thousands):

December 31, December 31,
2006 2005
Special Units $ = $ 1
OP Units:
Net investment 251,094 16,349
Distributions (5,661) (303)
Share of cumulative net loss (21,227) (249)
Sub-total 224,206 15,797
Cabot limited partnership interests:
Net investment 40,314 40,314
Distributions (1,455) (338)
Share of cumulative net loss (766) (477)
Limited partnership interests acquired (38,093) —
Sub-total — 39,499
Cabot non-voting common stock:
Net investment 63 63
Distributions (4) —
Share of cumulative net loss 2 —
Sub-total 57 63
Joint venture partner interest:
Net investment 1,658 217
Distributions (1) —
Sub-total 1,657 217
Total $ 225,920 $ 55,577

Special Units

During 2002, our operating partnership issued 10,000 Special Unitsto DCAG for consideration of $1,000. The holder of the Special Unitsdid not participatein the
profits and losses of our operating partnership. Amounts distributable to the holder of the Special Units depended on operations and the amount of net sales
proceeds received from property dispositions or upon other events. In general, after holders of regular OP Unitsin aggregate received cumulative distributions
egual to their capital contributions plus a 7% cumulative non-compounded annual pre-tax return on their net contributions, the holder of the Special Unitsand the
holders of regular OP Unitsreceived 15% and 85%, respectively, of the net sales proceeds received by our operating partnership upon the disposition of our
operating partnership’s assets. On October 10, 2006, in connection with the Internalization, the 10,000 Special Units were modified into 7,111,111 regular OP Units,
which were included in the aggregate consideration of 15,111,111 OP Unitsrelated to the Internalization (see Note 13 for additional information).

OP Units

As of December 31, 2006 and 2005, we owned approximately 88% and 99%, respectively, of the outstanding equity interests of our operating partnership and the
remaining equity interest in our operating partnership, other than the Special Units, was owned by third-party investors and our Former Advisor. Subject to certain
agreements, OP Units are redeemabl e at the option of the unitholder after afixed period. We have the option of redeeming the OP Units with cash or with shares of
our common stock on a one-for-one basis, subject to adjustment. At inception (April 12, 2002), our operating partnership issued 20,000 OP Unitsto our Former
Advisor for gross proceeds of $200,000, which currently represents|ess than a 0.1% ownership interest in our
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operating partnership. In addition, as of December 31, 2006 and 2005, we had issued approximately 8.6 million and 1.7 million OP Units, respectively, to unrelated
third-party investors in connection with our operating partnership’s private placement (see Note 8 for additional information). On October 10, 2006, in connection
with the Internalization, our operating partnership acquired our Former Advisor from DCAG for an aggregate of 15,111,111 OP Units (see Note 13 for additional
information).

Cabot Limited Partnership | nterests

On July 21, 2005, we completed a merger and acquired all of the outstanding common stock of Cabot Industrial Vaue Fund, Inc. ("Cabot"). Through our ownership
of Cabot, we initially acquired an approximate 87% interest in Cabot Industrial Value Fund, LP (the " Cabot Partnership"), which, as of December 31, 2005, owned a
portfolio of 104 properties with atotal historical cost of approximately $654.5 million located in 12 markets throughout the United States and had approximately
$308.8 million of mortgage debt outstanding. Pursuant to the Cabot merger, the third-party investors that were limited partnersin the Cabot Partnership prior to the
Cabot merger remained limited partners after the merger. Contemporaneously with the merger, we entered into a put/call agreement whereby we had the option to
acquire the limited partners' remaining interestsin the Cabot Partnership. Under this agreement, the remaining limited partners had an initial option to put the
remaining interests to us beginning April 1, 2006 and ending July 1, 2006 and we had an initial option to call the remaining interests beginning April 1, 2007 and
ending July 1, 2007. On April 1, 2006, the limited partners exercised their put option, and on April 21, 2006 we purchased the remaining interests from the limited
partnersfor cash of approximately $40.4 million. As of December 31, 2006, we owned 100% of the Cabot Partnership. Income and losses of the Cabot Partnership
prior to April 21, 2006 were alocated pro rata based on the partners’ ownership interests.

Cabot Non-Voting Common Stock

In August 2005, our Former Advisor and its affiliates acquired 126 shares of Cabot’s non-voting common stock for a purchase price of $500 each or $63,000 in the
aggregate. Our Former Advisor purchased these shares on behalf of its employees and other affiliates and the proceeds from the sale of these non-voting common
shares were used to invest in the Cabot Partnership. Collectively, as of December 31, 2006 and 2005, these non-voting shares of common stock represent less than
a0.1% ownership of Cabot at each date, and the holders of these shares will participate in the distributions of Cabot, which are based on the performance of the
Cabot portfolio of properties, in proportion to their respective ownership percentages.

Veterans Parkway Membership | nterest

On October 20, 2005, we purchased a shell-complete building comprising approximately 189,000 rentable square feet and a pad-ready land parcel located in
Chicago, Illinois from adeveloper and entered into arelated joint venture. As of December 31, 2006, we had contributed approximately 96% of the equity capital to
the joint venture and the devel oper contributed the remaining equity capital of approximately 4%. Both parties will receive a preferred return on their respective
capital contributions and, after the parties are repaid their capital contributions plus their preferred returns from the joint venture, the devel oper will be entitled to a
promoted interest on any excess earnings.

Note 10. Stockholders Equity
Common Stock

In December 2006, we completed alisting on the NY SE issuing 16.3 million shares for net proceeds of approximately $186.7 million, before expenses of $2.3 million.
Additionally during 2006, we raised approximately $137.3 million of net proceeds from the sale of our common stock in connection with our fourth continuous
public offering, which we closed on January 23, 2006. Additionally we sold 88,889 shares in October 2006. The net proceeds from the sale of these securities were
transferred to our operating partnership for anumber of OP Units equal to the shares of common stock sold in our prior continuous public offerings. Although we
closed the primary offering component of our fourth continuous public offering, we continued to offer shares
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through our distribution reinvestment plan through our 2006 third quarter distribution, which resulted in the issuance of 5.2 million shares or $51.7 million of
dividends reinvested during the year ended December 31, 2006. Our distribution reinvestment plan was terminated on December 23, 2006. As of December 31, 2006,
2005 and 2004, we had 168,354,596, 133,206,784 and 67,719,883 shares of common stock outstanding, respectively.

Prior Continuous Public Offerings

On April 15, 2002, wefiled an S-11 registration statement with the Securities and Exchange Commission covering our first public offering of our common stock. The
registration statement was declared effective by the SEC on July 17, 2002 and we received approval of our offering in al 50 states in December 2002. The common
stock was being offered at a price of $10 per share on a 200,000 share minimum, 25,000,000 share maximum, best-efforts basis. The registration statement also
covered up to 4,000,000 shares available pursuant to our distribution reinvestment plan and up to 1,000,000 shares issuable upon the exercise of warrants issued to
the Dealer Manager for a price of $.001 per share for every 25 shares sold. Until we received subscriptions covering at |east 200,000 shares from at |east 100 non-
affiliated investors, offering proceeds were required to be held in escrow. The escrow conditions were satisfied on February 10, 2003, at which time 226,567 shares
of common stock were issued to investors. In April of 2004, we completed our first public offering and sold approximately 25.5 million shares of our common stock
for gross proceeds of approximately $254.4 million.

Our second offering began immediately following the completion of our initial offering. The second registration statement was filed on February 27, 2004, and was
declared effective by the SEC on April 16, 2004. The registration statement registered common stock at a price of $10 per share for amaximum of 30,000,000 shares.
The registration statement also covered up to 10,000,000 shares available pursuant to our distribution reinvestment plan as well as up to 1,200,000 shares issuable
upon the exercise of warrants sold to the Dealer Manager for a price of $.001 per share for every 25 shares sold. In October of 2004, we compl eted our second
public offering and sold approximately 30.4 million shares of our common stock for gross proceeds of approximately $302.8 million

Our third offering began immediately following the completion of our second public offering. The third registration statement was filed on June 28, 2004, and was
declared effective by the SEC on October 18, 2004. The third registration statement registered common stock at a price of $10.50 per share for amaximum of
40,000,000 shares. The registration statement also covered up to 13,000,000 shares available pursuant to our distribution reinvestment plan. In June of 2005, we
concluded our third public offering and sold approximately 40.7 million shares of our common stock for gross proceeds of approximately $424.7 million.

Our fourth offering began immediately following our third public offering. The fourth registration statement was filed on January 24, 2005 and was declared
effective by the SEC on June 9, 2005. The registration statement covers a maximum of $1,000,000,000 in shares of our common stock to be sold, including proceeds
from our distribution reinvestment plan. The registration statement offers up to 72,770,273 shares at a price of $10.50 per share and up to 23,650,339 shares to
participantsin our distribution reinvestment plan. As of December 31, 2005, we had sold approximately 37.8 million shares for gross proceeds of approximately
$393.0 million in connection with our fourth public offering. At the end of business on Monday, January 23, 2006, we closed the primary offering component of our
fourth offering.

The holders of shares of our common stock are entitled to one vote per share on all matters voted on by stockholders, including election of our directors. Our
articles of incorporation do not provide for cumulative voting in the election of our directors. Therefore, the holders of the majority of the outstanding shares of
common stock can elect the entire board of directors. Subject to any preferential rights of any outstanding series of our preferred stock and to the distribution of
specified amounts upon liquidation with respect to shares-in-trust, the holders of our common stock are entitled to such distributions as may be declared from time
to time by our board of directors out of legally available funds and, upon liquidation, are entitled to receive all assets available for distribution to stockholders. All
sharesissued in our public offerings are fully paid and non-assessabl e shares of common stock. Holders of our common stock will not have preemptiverights.
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Preferred Shares

Our board of directors, through the articles of incorporation, has the authority to authorize the issuance of 50,000,000 preferred shares of any class or series. The
rights and terms of such preferred shares will be determined by our board of directors. However, the voting rights of preferred stockholders shall never exceed the
voting rights of common stockholders. As of December 31, 2006, 2005 and 2004, we had no outstanding shares of preferred stock.

Shares-in-Trust

Our board of directors, through the articles of incorporation, has the authority to authorize the issuance of shares-in-trust which are shares that are automatically
exchanged for common or preferred shares as aresult of an event that would cause an investor to own, beneficially or constructively, a number of sharesin excess
of certain limitations. As of December 31, 2006, 2005 and 2004, we had no outstanding shares-in-trust.

Distributions

Our board of directors declared the following quarter’s annualized distribution before the first day of the quarter. Prior to the fourth quarter of 2006, distributions
were cal culated based upon daily record and distribution declaration dates and therefore investors were eligible to earn distributions immediately upon purchasing
shares of our common stock or upon purchasing limited partnership units of our partnership. Beginning in the fourth quarter of 2006, such distributions were

cal culated based upon the total number of shares of our common stock or limited partnership units of our operating partnership outstanding on the distribution
record date as declared by our board of directors. We accrue and pay distributions on a quarterly basis. The following table sets forth the distributions that have
been paid and/or declared to date by our board of directors.

Amount Declared

Quarter per Share/Unit® Date Paid

2004

1% Quarter $ 0.1591 April 15, 2004
2nd Quarter $ 0.1591 July 15, 2004
3 Quarter $ 0.1609 October 15, 2004
4 Quarter $ 0.1609 January 18, 2005
2005

18 Quarter $ 0.1578 April 15, 2005
27 Quarter $ 0.1596 July 15, 2005
3 Quarter $ 0.1613 October 17, 2005
4 Quarter $ 0.1613 January 17, 2006
2006

18 Quarter $ 0.1578 April 17, 2006
27 Quarter $ 0.1596 July 17, 2006
34 Quarter $ 0.1613 October 2, 2006
4t Quarter $ 0.16001? January 8, 2007

@ Assumes with respect to all distributions paid through October 2, 2006 that the share/unit was owned for the entire quarter.
@ The fourth quarter 2006 distribution was paid on January 8, 2007 to holders of record as of the close of business on December 20, 2006.

Our distributions to stockholders are characterized for federal income tax purposes as ordinary income or a non-taxabl e return of capital. Distributions that exceed
our current and accumulated earnings and profits (cal culated for tax purposes) constitute a return of capital for tax purposes rather than a dividend and reduce the
stockholders' basisin the common shares. To the extent that a distribution exceeds both current and accumulated earnings and profits and the stockholders’ basis
in the common shares, it will generally be treated asagain from
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the sale or exchange of that shareholder’s common shares. We notify stockholders of the taxability of distributions paid during the preceding year on an annual
basis. The following summarizes the taxability of distributions on common shares for the years ended December 31, 2006, 2005 and 2004:

2006 2005 2004
Per Share Per Share Per Share

Per Common Share Amount Percentage Amount Percentage Amount Percentage

Ordinary Income $ 0226 35.35% $ 0408 63.80% $ 0378 59.10%

15% Capital Gains 0.002 0.38% 0.0 0.0% 0.0 0.0%

25% Capital Gains 0.002 0.34% 0.0 0.0% 0.0 0.0%

Return of Capital 0.409 63.93% 0.232 36.20% 0.262 40.90%
Total $ 0.639 100.00% $ 0640 100.00% $ 0640 100.00%

Potentially Dilutive Shares

We have excluded from diluted earnings per share the weighted average common share equivalent related to approximately 8.2 million, 616,000 and 66,000 of OP
Units, vested and unvested stock options, phantom stock and LTIP units for the years ended December 31, 2006, 2005 and 2004, respectively, because their effect
would be anti-dilutive. (See definition and additional information regarding phantom stock and LTIP unitsin Note 11). For purposes of calculating diluted earnings
per share in accordance with SFAS No. 128, Earnings per Share, we treat the dilutive impact of the unvested portion of restricted shares as common stock
equivalents.

Note 11. Equity Based Compensation and Warrant Pur chase Agreements

In connection with the Internalization, on October 10, 2006, we adopted, and our stockholders approved, our Long-Term Incentive Plan. Weintend to use our
Long-Term Incentive Plan to grant restricted stock, stock options and other equity awards to our eligible employeesin the future.

Long Term I ncentive Plan

In connection with the Internalization, on October 6, 2006, we adopted, and our stockholders approved, the Long-Term Incentive Plan which we use to grant
phantom shares, restricted stock, stock options and other awards to key personnel. Subject to adjustment upon certain corporate transactions or events, the total
number of shares of our common stock subject to such awards may not exceed 8,000,000 shares and in no event may any optionee receive options for more than
2,000,000 shares on an annual basis.

Phantom Shares

On October 10, 2006, we made a grant of phantom shares having afair value of approximately $35,000 to each non-employee director pursuant to the Long-Term
Incentive Plan. These shares vest 100% upon the first anniversary from the grant date at which time each non-employee director is eligible to receive 3,111 shares
of our common stock. As of December 31, 2006, we had 21,777 phantom shares outstanding of which none were vested. Such shares are recorded at their fair value
on the date of grant and are amortized to salary expense on a straight-line basis over the period during which the grant of such shares fully vest. For the year
ended December 31, 2006, we incurred approximately $51,000 of such expense which isincluded in general and administrative expense on the accompanying
consolidated statement of operations for the year ended December 31, 2006. As of December 31, 2006, approximately $194,000 of such expense remained
unrecognized which reflects the unamortized portion of the value of such sharesissued pursuant to the Long-Term Incentive Plan. We expect to recognize such
expense over aperiod of 9.5 months following the year ended December 31, 2006. As of December 31, 2006, no such shares had been forfeited.

LTIP Units

Effective October 25, 2006, we made a grant of 450,795 and 51,111 newly established limited partnership interestsin our operating partnership ("L TIP units") to
Philip Hawkins and Stuart Brown, respectively, as
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contemplated by their employment agreements. L TIP units, which we grant either as free-standing awards or together with other awards under our long-term
incentive plan, are valued by reference to the value of our common stock, and are subject to such conditions and restrictions as our compensation committee may
determine, including continued employment or service, computation of financial metrics and/or achievement of pre-established performance goals and objectives.
The LTIP units granted to Mr. Hawkins vest over five years beginning on August 1, 2006 (25% on August 1, 2009, 25% on August 1, 2010 and 50% on August 1,
2011). The LTIP units granted to Mr. Brown vest over five years beginning on October 10, 2006 (25% on October 10, 2009, 25% on October 10, 2010 and 50% on
October 10, 2011). Thetotal fair value of the LTIP units on the date of grant was $5.4 million.

As of December 31, 2006, we had 501,906 L TIP units outstanding of which none were vested. Such units are recorded at their fair value on the date of grant and are
amortized to salary expense on a straight-line basis over the period during which the grant of such sharesfully vests. For the year ended December 31, 2006, we
incurred approximately $225,000 of such expense which isincluded in general and administrative expense on the accompanying consolidated statement of
operations for the year ended December 31, 2006. As of December 31, 2006, approximately $5.2 million of such expense remained unrecognized which reflects the
unamortized portion of the value of such unitsissued pursuant to the Long-Term Incentive Plan. We expect to recognize such expense over aweighted average
period of 4.8 years.

Asof December 31, 2006, no such units had been forfeited.

2006 Outperformance Program

On December 13, 2006, we adopted an outperformance program providing for certain grants to be made under (and subject to) our long-term incentive plan, under
which LTIP units (as described above) are earned by selected senior executivesif certain pre-established performance targets related to our compound annual
stockholder return are met. Pursuant to the outperformance program, participating executives can share in a"performance pool" if our total stockholder return for
the three year performance period, beginning December 13, 2006, exceeds the greater of an absolute compound annual total stockholder return of 10% or 110% of
the compound annual return of the MSCI US REIT Index. The size of the pool for theinitial program is presently 10% of the outperformance amount in excess of
the performance hurdle, subject to amaximum amount of $40 million. Each executive's award under the program is designated as a specified percentage of the
aggregate performance pool and such awards are made in the form of LTIP units. These LTIP units are not entitled to distributions until and unless the
performance pool is established. Distributions on LTIP units are generally equal to the dividends paid on our shares of common stock on aper unit basis. The
program provides that if the performance pool is established, each participating executive is entitled to the distributions that would have been paid had the number
of hisor her earned LTIP units been issued at the beginning of the performance period. Thereafter, distributionswill be paid currently and are vested on all earned
LTIP unitsthat are a part of the performance pool, whether vested or unvested. Although the amount of earned awards under the program (i.e. the number of LTIP
units earned) will generally be determined when the performance pool is established at the end of the three-year performance period, only half will be fully vested
at that time; the other half will vest ratably over the two-year period following the three-year performance period. Asto the outperformance program, we expect
that the performance pool will be allocated in part asfollows: Tom Wattles (16%); Philip Hawkins (16%); Jim Cochran (16%); Stuart Brown (10%); and Daryl
Mechem (8%). We expect the remaining bal ance of the performance pool to be allocated among other program participants, along with an unallocated reserve
which may be allocated to newly hired or promoted executives. Any unallocated reserve remaining at the end of the performance period will be reallocated among
program participants at the time on a pro-rata basis. In the event of achange in control (as determined for purposes of the outperformance program and our long-
term incentive plan) during the performance period, the performance period will be shortened to end on a dateimmediately prior to such event and the performance
hurdles will be adjusted on a pro-rata basis, with participating executives earning awards based on performance rel ative to the hurdle through the date of the
changein control and all earned awards being fully vested upon the change in control. If employment of a participating executive is terminated before the end of
the performance period as aresult of death or disability, or isterminated without cause, in each case as
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determined under the outperformance program and our long-term incentive plan, the executive will earn awards based on performance relative to the hurdle
through the date of termination. In the event of achange in control or termination as a result of death or disability or without cause after the performance period
has ended, all unvested awards issued under the program will become fully vested.

Employee Option Plan

Prior to the Internalization, we adopted the Employee Option Plan, which was designed to enable us, our Former Advisor and its affiliates to obtain or retain the
services of employees (not to include our directors) of our Former Advisor and its affiliates considered essential to our long-term success and the success of our
Former Advisor and its affiliates by offering such employees an opportunity to participate in our growth through ownership of our shares. The Employee Option
Plan was administered by our compensation committee, which was authorized to grant "non-qualified" stock options (the "Employee Options") to certain
employees of our Former Advisor and its affiliates. The compensation committee set the exercise price for the Employee Optionsin its discretion, which could not
be less than the greater of (1) $11.00 per share or (2) the fair market value of the shares on the date the Employee Option was granted. A total of 750,000 shares
were authorized and reserved for issuance under the Employee Option Plan. The compensation committee set the term of Employee Optionsin its discretion, which
could not exceed the later of five years from the date of grant or five years from the date of alisting of our common stock. Our compensation committee set the
period during which the right to exercise an Employee Option fully vests at three years from the date of grant. During the years ended December 31, 2006 and 2004,
we granted 251,000 and 107,500 options pursuant to this plan. No such options were granted during the year ended December 31, 2005. As of December 31, 2006
and 2005, there were 341,000 and 107,500 options outstanding under the Employee Option Plan, respectively, with aweighted average exercise price of $11.00. As
of December 31, 2006 and 2005, approximately 66,667 and 33,333 options were vested, respectively. No such options were vested as of December 31, 2004. As of
December 31, 2006, no such options had been exercised and 17,500 had been forfeited. As of October 10, 2006, no further grants were, or will be, made under this
plan.

During the years ended December 31, 2006 and 2004, options issued under the Employee Option Plan were valued using the Black-Scholes option pricing model.
There were no employee options granted during the year ended December 31, 2005. The table below sets forth the assumptions used in valuing such options.

Option
Number of Expected Risk-Free Valueon
Options Dividend Interest Volatility Grant Expected
Grant Date Granted Yield Rate Factor Date Life
2/28/2006 251,000 6.10% 4.01% 19.19% $159,219 6
12/7/2004 107,500 6.10% 2.74% 19.42% $ 61,471 3

Independent Director Option Plan

Prior to the Internalization, we adopted the Independent Director Option Plan, which we used in an effort to attract and retain qualified independent directors.
Previously, we granted non-qualified stock options to purchase 10,000 shares to each independent director pursuant to the Independent Director Option Plan
effective upon the later of (1) the sale of 200,000 sharesin our first continuous public offering, and (2) the independent director becoming a member of our board of
directors. These options vest 20% upon grant date and 20% each year for the following four years and have an exercise price of $12.00 per share. In addition, we
previously issued options to purchase 5,000 shares to each independent director then in office on the date of each annual stockholder’s meeting and these
options vest 100% upon the second anniversary from the grant date and have an exercise price equal to the greater of (1) $12.00 per share or (2) the fair market
value of the shares on the date they are granted. A total of 300,000 shares are authorized and reserved for issuance under the Independent Director Option Plan.
Options granted under the Independent Director Option Plan shall lapse on the first to occur of (1) the tenth anniversary of the date we grant them, (2) the removal
the independent director for cause, or (3) three months following the date the independent director ceases to be adirector for any reason, other than death or
disability. As of December 31, 2006, 2005 and 2004, we had 80,000, 70,000 and 60,000 options outstanding, respectively,
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under the Independent Director Stock Option Plan, of which 32,000, 20,000 and 16,000 were vested, respectively. As of December 31, 2006, no such options had
been exercised and 40,000 options had been forfeited. As of October 10, 2006, no further grants were, or will be, made under this plan.

During the years ended December 31, 2006, 2005 and 2004, options issued under the Independent Director Option Plan were valued using the Black-Scholes option
pricing model. The table below sets forth the assumptions used in valuing such options.

Option
Number of Expected Risk-free Value
Options Dividend Interest Voldtility on Grant Expected

Grant Date Granted Yield Rate Factor Date Life
10/6/2006 20,000 6.10% 4.70% 19.46% $ 12,947 6
1/6/2006 10,000 6.10% 4.01% 19.22% $ 5,651 6
7/19/2005 10,000 6.10% 4.01% 19.17% $ 5624 6
6/14/2005 20,000 6.10% 4.19% 20.01% $ 16,152 10
7/11/2004 20,000 6.40% 2.74% 21.23% $ 10,640 10

Options granted under both the Employee Option Plan and the Independent Director Option Plan are valued using the Black-Schol es option-pricing model and are
amortized to salary expense on a straight-line basis over the period during which the right to exercise such options fully vests. For the years ended December 31,
2006, 2005 and 2004 we incurred approximately $70,000, $29,000 and $6,000, respectively, of such expense which isincluded in general and administrative expense
on the accompanying consolidated statements of operations. As of December 31, 2006, approximately $147,000 of such expense remained unrecognized which
reflects the unamortized portion of the value of such optionsissued pursuant to the Employee Option Plan and the Independent Director Option Plan. We expect
to recognize such expense over aweighted average period of 2.0 years.

Thefollowing table describes the total option grants, exercises, expirations and forfeitures that occurred during the years ended December 31, 2006, 2005 and 2004,
aswell asthetotal options outstanding as of December 31, 2006, 2005 and 2004, and the total options exercisable as of December 31, 2006.

Weighted Weighted
Average Average
Independent Option Remaining
Director Employee Price Per Contractud Life
Options Options Share (Years)
Issued and Outstanding at December 31, 2003 40,000 — $ 1200
Grants 20,000 107,500 11.16
Issued and Outstanding at December 31, 2004 60,000 107,500 $ 1136
Grants 30,000 — 12.00
Forfeitures (20,000) — 12.00
Issued and Outstanding at December 31, 2005 70,000 107,500 $ 11.39
Grants 30,000 251,000 11.11
Forfeitures (20,000) (17,500) 11.53
Issued and Outstanding at December 31, 2006 80,000 341,000 $ 1119 8.67
Exercisable as of December 31, 2006 32,000 66,667 $ 1132 8.31

Collectively, the options outstanding pursuant to our Independent Director Option Plan and our Employee Option Plan had aweighted average per option value
as of December 31, 2006, 2005 and 2004 of $0.66, $0.56 and $0.52, respectively.

Warrant Purchase Agreements

Pursuant to our first and second continuous public offerings, our Former Dealer Manager earned one soliciting dealer warrant for every 25 shares of common stock
sold (see Note 10 for additional information). These
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warrants, aswell as the shares issuable upon their exercise, were registered in connection with our first and second continuous public offerings. In September
2005, our board of directors approved and we issued approximately 2.2 million soliciting dealer warrants to our Former Dealer Manager representing all of the
warrants our Former Dealer Manager earned in connection with both of the aforementioned offerings. We valued these warrants using the Black-Schol es option-
pricing model, and based on our historical volatility, these warrants had anominal value. Our Former Dealer Manager may retain or re-allow these warrants to
broker-deal ers that participated in the offering unless such issuance of soliciting dealer warrantsis prohibited by either federal or state securitieslaws. As of
December 31, 2006, 541,607 of these warrants had been re-allowed to participating broker-dealers. As of December 31, 2005, 139,341 of these warrants had been re-
allowed to participating broker-dealers. The holder of asoliciting dealer warrant is entitled to purchase one share of common stock from us at a price of $12.00 per
share beginning on the first anniversary of the effective date of the offering in which such warrants were issued and ending five years after the effective date of
such offering. Approximately 1.0 million of the outstanding soliciting dealer warrantswill expire in July 2007 and the remaining 1.2 million soliciting dealer warrants
will expirein April 2009. Subject to certain exceptions, a soliciting dealer warrant may not be transferred, assigned, pledged or hypothecated for a period of one
year following the effective date of the relevant public offering. Exercise of the soliciting dealer warrantsis governed by the terms and conditions detailed in the
warrant purchase agreement.

Note 12. Related Party Transactions
Our Former Advisor

Through October 9, 2006, our day-to-day activities were managed by our Former Advisor, under the supervision of our board of directors pursuant to the terms
and conditions of an advisory agreement. Asaresult of the Internalization, on October 10, 2006, our Former Advisor became our wholly-owned subsidiary and we
no longer bear the cost of the advisory fees and other amounts payable under the advisory agreement (see the additional description of the Internalization in Note
13).

Prior to the Internalization, our Former Advisor was considered arelated party asit wasindirectly majority owned and/or controlled by Tom Wattles (our Executive
Chairman and director), Evan Zucker (our former Chief Executive Officer, President and Secretary and aformer director, who resigned from such positions upon the
consummation of the Internalization) and James Mulvihill (our former Treasurer and Chief Financial Officer, who resigned from such positions upon the
consummation of the Internalization, but who remains adirector).

The responsibilities of our Former Advisor included the selection of our investment properties, the negotiations for these investments and the property
management and leasing of these properties. Pursuant to the advisory agreement, we paid certain acquisition and asset management fees to our Former Advisor.
The amount of such acquisition fees was equal to 1% of the aggregate purchase price of al properties we acquired in excess of $170.0 million. During the years
ended December 31, 2006, 2005 and 2004, our Former Advisor earned approximately $10.7 million, $11.1 million and $6.4 million, respectively, for acquisition fees
which were accounted for as part of the historical cost of the acquired properties.

Additionally, we paid our Former Advisor an asset management fee equal to 0.75% per annum of the total undepreciated cost of the properties we owned in excess
of $170.0 million. During the years ended December 31, 2006, 2005 and 2004 we incurred asset management fees of $13.4 million, $8.9 million and $1.5 million,
respectively.

Pursuant to the advisory agreement, our Former Advisor was obligated to advance all of our offering costs subject to its right to be reimbursed for such costs by
usin an amount up to 2% of the aggregate gross offering proceeds raised in our prior continuous public offerings of common stock. Such offering costs included,
but were not limited to, actual legal, accounting, printing and other expenses attributable to preparing the SEC registration statements, qualification of the shares
for salein the states and filing fees incurred by our Former Advisor, aswell as reimbursements for marketing, salaries and direct expenses of its employees while
engaged in registering and marketing the shares, other than selling commissions and the dealer manager fee.
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During the years ended December 31, 2006, 2005 and 2004, our Former Advisor incurred approximately $1.6 million, $8.6 million and $8.3 million, respectively, of
offering costs and, during the same periods, we reimbursed our Former Advisor approximately $2.1 million, $13.3 million and $10.9 million, respectively, for such
costs, which included unreimbursed costs from prior periods. These costs were considered a cost of raising capital and as such, were included as a reduction of
additional paid-in capital on the accompanying consolidated balance sheets when such reimbursement obligations were incurred. We closed the primary offering
component of our fourth continuous public offering on January 23, 2006, and as of December 31, 2006, we had reimbursed our Former Advisor for al of the then
existing unreimbursed offering costs.

Our Former Advisor was obligated to pay all of the offering and marketing related costs associated with our operating partnership’s private placement. However,
our operating partnership was obligated to pay our Former Advisor a non-accountable expense allowance which equal ed 2% of the gross equity proceeds raised
through our operating partnership’s private placement. During the years ended December 31, 2006, 2005 and 2004, our operating partnership incurred
approximately $2.4 million, $2.3 million and $521,000, respectively, payable to our Former Advisor for such expense allowance.

In accordance with the advisory agreement we were obligated, subject to certain limitations, to reimburse our Former Advisor for certain other expenses incurred
on our behalf for providing services contemplated in the advisory agreement, provided that our Former Advisor did not receive a specific fee for the activities
which generated the expenses to be reimbursed. For the years ended December 31, 2006, 2005 and 2004, we reimbursed approximately $818,000, $511,000 and
$327,000, respectively, for such costs.

As of December 31, 2006, we owed DCAG approximately $213,000 related to the final settlement of fees and reimbursements and as of December 31, 2005, we owed
our Former Advisor $624,000 for various fees and reimbursements as described above, which isincluded in accounts payable and accrued expenses on the
accompanying consolidated bal ance sheets.

Our Former Dealer Manager

Our prior continuous public offerings of shares of common stock and our operating partnership’s private placement were managed by our Former Dealer Manager
pursuant to the terms of certain dealer manager agreements. We terminated these dealer manager agreements on October 10, 2006 in connection with the
consummation of the Internalization. Our Former Dealer Manager is owned by Dividend Capital Securities Group LLLP, in which Tom Wattles, Evan Zucker and
James Mulvihill and their affiliatesindirectly own limited partnership interests.

We previously entered into a dealer manager agreement with our Former Dealer Manager pursuant to which we paid a dealer manager fee of up to 2.0% of gross
offering proceeds raised pursuant to our prior continuous public offerings of common stock to our Former Dealer Manager as compensation for managing such
offerings. Our Former Dealer Manager had discretionary authority to re-allow a portion of such feesto broker-deal ers who participated in an offering. We also paid
up to a 6% sales commission of gross offering proceeds raised pursuant to our prior continuous public offerings of common stock. For the years ended

December 31, 2006, 2005 and 2004, we incurred $11.3 million, $49.9 million and $42.5 million, respectively, payable to our Former Dealer Manager for dealer manager
fees and sales commissions. As of December 31, 2006, all sales commissions had been re-allowed to participating broker-dealers. Such amounts are considered a
cost of raising capital and as such wereincluded as areduction of additional paid-in capital on the accompanying consolidated balance sheets. We terminated this
dealer manager agreement on October 10, 2006, in connection with the consummation of the Internalization.

Pursuant to our first and second continuous public offerings, our Former Dealer Manager earned one soliciting dealer warrant for every 25 shares sold. The holder
of asoliciting dealer warrant has the right to purchase one share of common stock for $12.00. In September 2005, our board of directors approved and weissued
approximately 2.2 million soliciting dealer warrants to our Former Dealer Manager representing all of the
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warrants our Former Dealer Manager earned in connection with our first and second continuous public offerings. We valued these warrants using the Black-
Scholes option-pricing model, and based on our historical volatility, these warrants had anominal value. No warrants were offered in our third or fourth
continuous public offerings. During the years ended December 31, 2006 and 2005, our Former Dealer Manager did not earn any soliciting dealer warrants as all
shares sold during these periods were in connection with our third and fourth continuous public offerings.

We also previously entered into a deal er manager agreement with our Former Dealer Manager pursuant to which we paid adeal er manager fee of up to 1.5% of the
gross equity proceeds raised through our operating partnership’s private placement. We also have paid our Former Dealer Manager a sales commission of up to
5.0% of the gross equity proceeds raised through our operating partnership’s private placement. For the years ended December 31, 2006, 2005 and 2004, we
incurred up-front fees of approximately $7.8 million, $7.6 million and $1.7 million, respectively, payable to our Former Dealer Manager for dealer manager feesand
sales commissions. As of December 31, 2006, substantially all of the sales commissions were re-allowed to participating broker-dealers who are responsible for
affecting sales. Such amounts were included in deferred loan costs on the accompanying consolidated balance sheets. We terminated this dealer manager
agreement on October 10, 2006 in connection with the consummation of the Internalization.

As of December 31, 2006 and 2005, we owed our Former Dealer Manager approximately $159,000 and $1.4 million, respectively, in relation to fees. These liabilities
wereincluded in other liabilities on the accompanying consolidated balance sheets.

Our Former Facilitator

Our Former Facilitator has been responsible for the facilitation of transactions associated with our operating partnership’s private placement. We terminated our
arrangements with our Former Facilitator, including the agreement described below, on October 10, 2006 in connection with the consummation of the
Internalization. Our Former Facilitator was considered arelated party asit isindirectly majority owned and/or controlled by Tom Wattles, Evan Zucker and James
Mulvihill and their affiliates.

We previously entered into an agreement with our Former Facilitator whereby we paid atransaction facilitation fee associated with our operating partnership’s
private placement. We paid our Former Facilitator up to 1.5% of the gross equity proceeds raised through our operating partnership’s private placement for
transaction facilitation. For the years ended December 31, 2006, 2005 and 2004, we incurred approximately $1.8 million, $1.8 million and $379,000, respectively,
payable to our Former Facilitator for such fees. In accordance with SFAS No. 98, these fees, aswell as the other fees associated with our operating partnership’s
private placement, were recorded as deferred loan costs and amortized over thelife of the financing obligation (see Note 8 for additional information).

Internalization

On July 21, 2006, we entered a contribution agreement with our operating partnership and DCAG to acquire our Former Advisor for an aggregate of 15,111,111 OP
Units. The Internalization was consummated on October 10, 2006 (see Note 13 for additional information).

Some of our directors and officers had material financial interestsin the Internalization. In particular, prior to the consummation of the Internalization, Tom Wattles,
Evan Zucker, James Mulvihill, Jim Cochran, Daryl Mechem, Matt Murphy and Michael Ruen were also employees of, or consultants to, our Former Advisor or its
affiliates. Moreover, Mr. Wattles hasindirect beneficial ownership and control with his spouse of a 12.825% membership interest in DCAG and is entitled to
receive 8.084% of the net cash flows of DCAG, which werefer to asa"cash flow interest;" Mr. Zucker hasindirect beneficial ownership and control with his
spouse of a23.014% membership interest in DCAG and a 12.280% cash flow interest; and Mr. Mulvihill hasindirect beneficial ownership and control with his
spouse of a23.014% membership interestin DCAG and a 12.280% cash flow interest. Furthermore, Messrs. Cochran, Mechem, Murphy and Ruen, pursuant to
certain contractual arrangements, have an aggregate 9.987% cash flow interest in DCAG.
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In addition, in connection with the Internalization, we entered into employment agreements with Tom Wattles, Jim Cochran, Daryl Mechem, Matt Murphy and
Michael Ruen on July 21, 2006, an employment agreement with Philip Hawkins on August 14, 2006 and an employment agreement with Stuart Brown on
September 18, 2006. The employment agreements provide for these individualsto serve as our executive officers and became effective on October 10,

2006. Furthermore, we entered into certain additional agreements on October 10, 2006 with affiliates of DCAG (see Note 13 for additional information).

Note 13. Internalization
I nternalization of our Former Advisor

On July 21, 2006, we entered into a contribution agreement (the " Contribution Agreement") between our operating partnership and DCAG. On October 10, 2006,
pursuant to the Contribution Agreement, our operating partnership acquired our Former Advisor from DCAG for an aggregate of 15,111,111 OP Units, which
included the modification of the Special Units (see additional informationin Note 9) held by DCAG into 7,111,111 OP Units. In connection with the Internalization,
our Former Advisor became awholly-owned subsidiary of our operating partnership, and certain employees of, or consultants to, our Former Advisor or its
affiliates became our employees. As aresult of these transactions, we have become a self-administered and self-advised REIT. In accordance with EITF Issue

No. 04-01, Accounting for Preexisting Relationships between Parties to a Business Combination, the Company expensed $172.2 million as an allocation of the
acquisition price to the termination of the pre-existing contractual relationships.

The following summarizes the allocation of the purchase price of our Former Advisor (in thousands):

Total tangible assets $ 170
Goodwill 2,105
Total intangible assets 352
Loss on contract termination and related I nternalization expenses 172,188

Total Purchase Price Allocated $ 174,815

The following summarizes the allocation of the purchase price of our Former Advisor (in thousands):

Value of OP Unitsissued® $ 169,975
Additional acquisition costsincurred 4,840
Total Purchase Price $ 174,815

@ 15,111,111 OP Unitsvalued at approximately $11.25 per unit.

We also entered into several related agreementsin connection with the Internalization including:

e apledge and security agreement whereby DCAG pledged the OP Unitsreceived as consideration in the Internalization and certain other assets for
certain periods to secure its indemnification obligations to us under the Contribution Agreement;

e aregistration rights agreement whereby we granted registration rightsto DCAG and its permitted transferees in respect of any shares of our common
stock issued in exchange for the OP Unitsissued in the Internalization;

e anon-competition agreement with each of Evan Zucker, our former Chief Executive Officer, President, Secretary and aformer director, and James
Mulvihill, our former Chief Financial Officer and Treasurer and a current director;

e alicense agreement with an affiliate of DCAG granting us the right to continue to use the Dividend Capital name without payment of any feesfor one
year;
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e atransition services agreement with DCAG whereby for amonthly fee of approximately $72,000, we receive enumerated services, including IT services,
human resources, payroll and accounts payabl e services, necessary to operate our business for a one-year period; and

e ajoint venture agreement with DCTRT, aMaryland corporation which intendsto qualify asa REIT for U.S. federal income tax purposes and whichis
externally advised by an affiliate of DCAG, and awholly-owned subsidiary of DCTRT, which established a series of joint ventures that, subject to
certain exceptions and conditions, will be the exclusive vehicles used by DCTRT and such subsidiary to invest inindustrial real estate assetsin our
current major markets through the end of 2008.

Moreover, we terminated the deal er manager agreements with our Former Dealer Manager relating to our prior continuous public offerings of common stock and
our operating partnership’s private placement and the agreement with our Former Facilitator relating to our operating partnership’s private placement.

Additionally, upon consummation of the Internalization, Philip Hawkins became our Chief Executive Officer and a director, Stuart Brown became our Chief
Financial Officer and Jim Cochran became our President. Simultaneously, Evan Zucker resigned as our Chief Executive Officer, President, Secretary and director
and James Mulvihill resigned as our Chief Financial Officer and Treasurer, but remains adirector. Certain of our directors and officers had material financial
interestsin the Internalization. To address these potential conflicts of interest, aspecial committee of our board of directors comprised of all of our independent
directors was formed to review, consider and negotiate the terms and conditions of the Internalization and to make arecommendation to our entire board regarding
the transaction. The special committee engaged and consulted with its own legal and financia advisors.

Note 14. Income Taxes

We operate and expect to continue to operate in a manner to meet all the requirementsto qualify for REIT status. We have made our REIT election under Internal
Revenue Code Section 856 for the taxable year ended December 31, 2003 and all subsequent years. In order for aformer C corporation to elect to beaREIT, it must
distribute 100% of its C corporation earnings and profits and agree to be subject to federal tax at the corporate level to the extent of any subseguently recognized
built-in gains within aten year period. We did not have any built-in gains at the time of our conversion to REIT status. AsaREIT, we generally will not be subject
to federal income taxation at the corporate level to the extent we distribute 100% of our REIT taxable income annually, as defined in the Internal Revenue Code, to
our stockholders and satisfy other requirements. To continue to qualify asa REIT for federal tax purposes, we must distribute at least 90% of our REIT taxable
income annually. No material provisions have been made for federal income taxes in the accompanying consolidated financial statements.

Note 15. Segment Information

We consider each operating property to be an individual operating segment that has similar economic characteristics with all our other operating properties, which
excludes the results from discontinued operations. Our operating segments are aggregated into reportabl e segments based upon the property type. Prior to the
quarter ended September 30, 2006, our management evaluated rental revenues and property net operating income aggregated by geographic location, or market, to
analyze performance. During the quarter ended September 30, 2006, our management concluded that rental revenues and property net operating income aggregated
by property type was a more appropriate way to analyze performance. Certain reclassifications have been made to conform to the 2006 presentation.
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Thefollowing table sets forth the rental revenues and property net operating income of our property type segments in continuing operations for the years ended

December 31, 2006, 2005 and 2004 (in thousands):

Bulk distribution
Light industrial and other

Total

@ Net operating income ("NOI") is defined as rental revenues, including reimbursements, less rental expenses and real estate taxes, which excludes

Rental Revenues Property NOI ®©
2006 2005 2004 2006 2005 2004
176,801 $ 94901 $ 29734 $ 138677 $ 74444 $ 23717
41,080 22,319 3,764 15,830 2,847
217881 $ 117220 $ 33498 $ 167878 $ 90274 $ 26564

depreciation, amortization, general and administrative expense and interest expense.

We consider NOI to be an appropriate supplemental performance measure because NOI reflects the operating performance of our properties and excludes certain
items that are not considered to be controllable in connection with the management of the property such as depreciation, interest expense, interest income and
general and administrative expenses. However, NOI should not be viewed as an alternative measure of our financial performance since it excludes expenses which
could materially impact our results of operations. Further, our NOI may not be comparable to that of other real estate companies, asthey may use different
methodologies for calculating NOI. Therefore, we believe net income, as defined by GAAP, to be the most appropriate measure to evaluate our overall financial

performance.

Thefollowing tableisareconciliation of our NOI to our reported net income from continuing operations for the years ended December 31, 2006, 2005 and 2004 (in

thousands):

Property NOI
Institutional capital management and other fees
Real estate related depreciation and amortization
General and administrative expense
Asset management fees, related party
Equity inlosses of unconsolidated joint ventures, net
Gain on dispositions of real estate interests
L oss on contract termination and other Internalization expenses
Interest expense
Interest income and other
Income taxes
Minority interests
L oss from Continuing Operations

2006
$ 167,878
1,256
(107,873)
(7,861)
(13,426)
(289)
9,409
(172,188)
(66,789)
5,368
(1,392)
22,014
$(163,893)
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2005 2004
$ 90274 $ 26,564
(68.384) (18,649)
(2,794) (2,097)
(8,901) (1,525)
(28,474) (5978)
3,193 1,408
(210) (275)

524 —
$(14,732) $ (552
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The following table reflects our total assets, net of accumulated depreciation and amortization, by property type segment (in thousands):

December 31, December 31,
2006 2005
Property type segments:
Bulk distribution $ 2,160,856 $ 1,528,582
Light industrial and other 528,167 390,986
Total segment net assets 2,689,023 1,919,568
Assets held for sale 41,895 —
Non-segment assets:
Land held for development 23,195 8,049
Non-segment cash and cash equivalents 3,302 84,771
Other non-segment assets (9 92,061 45,307
Total assets $ 2,849,476 $ 2,057,695

@ Other non-segment assets primarily consists of corporate assets including investments in unconsolidated joint ventures, notes receivable, certain loan

costs, including loan costs associated with our financing obligations, and deferred acquisition costs.

Note 16. Discontinued Operationsand AssetsHeld for Sale

In accordance with SFAS No. 144, we report results of operations from real estate assets that meet the definition of a component of an entity and have been sold,
or meet the criteriato be classified as held for sale, as discontinued operations. During the year ended December 31, 2006, we sold seven properties with an
aggregate of 658,797 rentable square feet for anet gain of $5.2 million. For the years ended December 31, 2006, 2005, and 2004, discontinued operationsincludes
the results of operations of these seven properties. No properties were sold during the years ended December 31, 2005 and 2004. Weincluded all results of these
discontinued operationsin a separate component of income on the consolidated statements of operations under the heading Income from Discontinued
Operations. Thistreatment resulted in certain reclassifications of 2006, 2005 and 2004 financial statement amounts.

As of December 31, 2006, we had two properties with an aggregate of 241,356 rentable square feet classified as held for sale. We expect that all properties classified
asheld for sale will sell within one year from the date classified as held for sale. For the years ended December 31, 2006, 2005 and 2004, discontinued operations

included the results of operations of these two properties.

Thefollowing isasummary of the components of income from discontinued operations for the years ended December 31, 2006, 2005 and 2004 (in thousands):

2006 2005 2004

Rental revenues $ 7,979 $ 8,693 $1,192
Rental expenses and real estate taxes (2,174) (1,823) (271)
Real estate related depreciation and amortization (3,919) (3,862) (624)
Operating income 1,886 3,008 297
Interest expense, net (478) (238) —
Income before minority interest and gain on dispositions of real estate 1,408 2,770 297
Gain on dispositions of real estate interests, net 5,187 — —
Minority interests (745) 2 —

$ 5,850 $2,772 $ 297

Income from Discontinued Operations
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As of December 31, 2006, the assets related to the properties held for sale and related liabilities were as follows (in thousands):

Net investment in properties held for sale

Other assets held for sale
Total assets held for sale

Mortgage notes related to assets held for sale
Other liabilities related to assets held for sale

Liabilitiesrelated to assets held for sale

Note 17. Quarterly Results (Unaudited)

December 31,
2006

$ 40,785
1,110

$ 41,895
$ _
276

$ 276

The following table presents selected unaudited quarterly financial datafor each quarter during the year ended December 31, 2006 (amounts in thousands except

per shareinformation):

Total revenues

Total operating expenses

Operating income

Income (loss) from continuing operations

Income (loss) from discontinued operations

Net income (loss)

Earnings (loss) per common share, basic and diluted:
Income (loss) from continuing operations
Income (loss) from discontinued operations

Net income (l0ss)

Basic common shares outstanding
Diluted common shares outstanding

For the Quarter Ended

March 31,

$ 44876
$
$
$
$
$
$

2006
44,876
37,719

7,157
2,137

(182)
1,955

0.01

0.00

$

0.01

145,402

147,315
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June 30,
2006
$ 49,419
$ 42,850

September 30,

$
$
$
$
$
$
$

$

2006
61,128

50,916
10,212
(10,443)

278
(10,165)

(0.07)
0.00

(0.07)

150,725
150,725

For the Year
Ended
December 31, December 31,
2006 2006

$ 63,714 $ 219,137
$ 47,678 $ 179,163
$ 16,036 $ 39,974
$ (153,439 $  (163,893)
$ 5,252 $ 5,850
$  (148,187) $  (158,043)
$ (0.99) $ (1.09)
0.03 0.04
$ (0.96) $ (1.05)
155,037 150,320
155,037 150,320
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The following table presents sel ected unaudited quarterly financial datafor each quarter during the year ended December 31, 2005 (amountsin thousands except

per share information):

Total revenues

Total operating expenses

Operating income

L oss from continuing operations

Income (loss) from discontinued operations
Net income (loss)

Earnings (loss) per common share, basic and diluted:

L oss from continuing operations
Income (loss) from discontinued operations

Net income (loss)

Basic common shares outstanding
Diluted common shares outstanding

Note 18. Subsequent Event

Accelerated TIC Purchase Options

For the Quarter Ended For the Y ear
Ended
March 31, June 30, September 30, December 31, December 31,
2005 2005 2005 2005 2005

$ 18,361 $ 22,430 $ 35,579 $ 40,850 $ 117,220
$ 17,807 $ 20,867 $ 32,383 $ 35,928 $ 106,985
$ 554 $ 1563 $ 3,196 $ 4,922 $ 10,235
$ (2618) $ (2,316) $ (5,806) $ (3,992) $ (14732
$ 37 $ 3,064 $ (392 $ 63 $ 2,772
$ (2581) $ 748 $ (6,199) $ (3,929) $  (11,960)
$ (0.03) $ (0.03) $ (0.06) $ (0.03) $ (0.15)
0.00 0.04 0.00 0.00 0.03

$ (0.03) $ 001 $ (0.06) $ (0.03) $ (0.12)
74,421 88,066 104,224 121,097 97,333
74,421 88,473 104,224 121,097 97,333

As of December 31, 2006, our operating partnership had optionsto purchase 209 TIC Interestsin 23 properties. In October 2006, our operating partnership
provided notice of exercise of its purchase options to the holders of these TIC Interests. However, for the exercise to have been effective for each of these 23
properties, all of the TIC Interest holdersin such property had to consent to amend the related master lease. The amendment fixed the number of OP Unitsto be
paid and accelerated the date of closing of the purchase of the TIC Interestsin each property to the earlier of: (1) adate selected by our operating partnership that
was within 60 days after the completion of our initial listing on the NY SE in December 2006; or (2) a date selected by our operating partnership that was within the
stipulated closing period in the original master lease. The fixed purchase price for the TIC Interests was determined based on the value of the underlying real estate
asset and the price per OP Unit paid in the Internalization. Our operating partnership received unanimous written consents to amend the master |eases related to 14
of these 23 properties. Subsequent to December 31, 2006, our operating partnership purchased al remaining TIC Interestsin the 14 properties for an aggregate of

6.8 million OP Units valued at approximately $76.9 million.
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Report of Independent Registered Public Accounting Firm

The Board of Directors and Stockholders
DCT Industrial Trust Inc.:

Under date of March 14, 2007, we reported on the consolidated balance sheets of DCT Industrial Trust Inc. (Formerly Dividend Capital Trust Inc.) and subsidiaries
as of December 31, 2006 and 2005, and the related consolidated statements of operations, stockholders' equity and comprehensive loss, and cash flows for each of
the yearsin the three-year period ended December 31, 2006. In connection with our audits of the aforementioned consolidated financial statements, we also
audited the related financial statement schedule, Schedule |11 — Real Estate and Accumulated Depreciation (Schedulel11). Schedule 11 isthe responsibility of the
Company’s management. Our responsibility isto express an opinion on Schedule |11 based on our audits.

In our opinion, Schedule Il — Real Estate and Accumulated Depreciation, when considered in relation to the basic consolidated financial statementstaken asa
whole, present fairly, in all material respects, theinformation set forth therein.

Denver, Colorado
March 14, 2007
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SCHEDULE I1|—REAL ESTATE AND ACCUMULATED DEPRECIATION
December 31, 2006

Initial Cost to Company Costs Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings 5 Land Improvements(l) Total Costs Acquisition Land Improvements(l) (3)(4)(6) (6) Date
Newpoint | 1 — 2143 12,908 15,051 42 2,143 12,950 15,093 (1,879) 03/31/04
Southcreek 3 8,986 5,338 31,640 36,978 240 5,338 31,880 37,218 (3,815) 06/08/04 /09/21/04
Eagles Landing 1 20,631 2,595 13475 16,070 143 2,595 13618 16,213 (2,115) 06/08/04
Buford Industrial 1 — 1475 7,021 8,496 204 1,475 7,225 8,700 (1,166) 10/01/04
Breckinridge
Industrial 2 — 1,950 10,159 12,209 533 1,903 10,739 12,642 (3,037) 10/01/04
Westgate Industrial 1 — 2140 4,801 6,941 207 2,140 5,008 7,148 (1,463) 10/01/04
Westpark Industrial 2 — 2176 6,719 8,895 361 2,176 7,080 9,256 (635) 10/01/04
Cobb Industrial 2 — 1120 5,249 6,369 255 1,120 5,504 6,624 (915) 10/01/04
Cabot Parkway
Industrial 1 — 1102 6,617 7,719 97N 1,103 6,519 7,622 (1,242) 10/01/04
Atlanta NE Portolio 2 — 2817 14,892 17,709 107 2,817 14999 17,816 (2,488) 11/05/04
Lotus Cars USA 1 — 1,029 2,103 3,132 = 1,029 2,103 3,132 (302) 12/03/04
Fulton Industrial
Boulevard 3 7,450 1,850 13480 15,330 532 1,850 14,012 15,862 (1,077) 07/21/05
Penney Road 1 2,017 401 4,145 4,546 43 401 4,188 4,589 (264) 07/21/05
Southfield Parkway 2 2,560 1,802 8,973 10,775 7 1,803 9,049 10,852 (339) 07/21/05/ 11/8/06
Livingston Court 3 5410 1,194 8,475 9,669 124 1,194 8,599 9,793 (788) 07/21/05
Peterson Place 5 4,212 739 8,050 8,789 327 739 8,377 9,116 (632) 07/21/05
Oakbrook Parkway B 9,607 1,823 17,185 19,008 807 1,823 17,992 19,815 (1,270) 07/21/05
Regency Parkway 7 9,339 1521 16,084 17,605 794 1,521 16,878 18,399 (1,303) 07/21/05
Jmmy Carter
Boulevard 2 3,151 488 5,159 5,647 363 488 5,522 6,010 (494) 07/21/05
McGinnisFerry
Road 1 4,165 700 6,855 7,555 70 700 6,925 7,625 (612) 07/21/05
South Royal
AtlantaDrive 1 992 174 1,896 2,070 25 174 1,921 2,095 (143) 07/21/05
Evergreen
Boulevard 2 — 3123 14,265 17,388 — 3,123 14,265 17,388 (415) 06/09/06
Northmont Parkway
™ 4 — 3528 20,622 24,150 (48)(2) 3,528 20,574 24,102 (519) 06/09/06
Summit Ridge
Parkway 3 — 373 15112 18,847 55 3,734 15168 18,902 (404) 06/09/06
TOTAL
ATLANTA
MARKET 56 78,520 44,963 255,885 300,848 5164 44,917 261,095 306,012 (27,317)
Delta Portfolio 7 26,768 8,762 36,806 45,568 2,281 8,762 39,087 47,849 (4,028) 04/12/05
Charwood Road 1 5296 1,960 10,261 12,221 53 1,960 10,314 12,274 (691) 07/21/05
Greenwood Place 2 5260 2,565 12919 15484 331 2,566 13,249 15,815 (681) 07/21/05 /06/09/06
Guilford Road 1 — 1879 6,650 8,529 20 1,879 6,670 8,549 (177) 06/09/06
Bollman Place 1 — 1,654 6,202 7,856 5 1,653 6,208 7,861 (156) 06/09/06
TOTAL
BALTIMO
MARKET 12 37,324 16,820 72,838 89,658 2,690 16,820 75,528 92,348 (5,733)
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company Costs Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings 5 Land Improvements (1) Total Costs Acquisition Land Improvements (1) (3)(4)(6) (6) Date
Binney & Smith 1 10,795 5,183 20,100 25,283 (134)(2) 5,183 19,966 25,149 (1,536) 07/20/05
High Street Portfolio 3 — 4853 10,334 15,187 362 4,853 10,696 15,549 (668) 10/26/05
Commerce Circle 1 — 5439 25542 30,981 = 5,439 25542 30,981 = 09/07/06
Independence Avenue 1 — 3753 17,111 20,864 3 3,752 17,115 20,867 (42) 12/26/06
TOTAL
CENTRAL
PENNSYLVAN
MARKET 6 10,795 19,228 73,087 92,315 231 19,227 73,319 92,546 (2,245)
Nevada Boulevard 1 3,023 1,360 4,840 6,200 45 1,360 4,885 6,245 (332 07/21/05
Barringer Drive 1 1,760 507 4,549 5,056 (55)(2) 507 4,494 5,001 (333) 07/21/05
Nations Ford Road 2 2,840 3,128 14,639 17,767 24 3,129 14,662 17,791 (564) 07/21/05/ 06/09/06
Empire Distribution
Center 1 = 622 3,655 4,277 (32)(2) 622 3,623 4,245 (252 11/02/05
Reames Road 1 — 611 4,026 4,637 — 611 4,026 4,637 (109) 06/09/06
Carrier Drive 1 — 319 1,475 1,794 6 319 1,481 1,800 (38) 06/09/06
Woodpark Drive 3 — 1,010 6,757 7,767 — 1,009 6,758 7,767 (191) 06/09/06
TOTAL
CHARLOTTE
MARKET 10 7,623 7,557 39,941 47,498 (12) 7,557 39,929 47,486 (1,819)
Mallard Lake ™ 1 — 2561 8,809 11,370 — 2,561 8,809 11,370 (1,147) 10/29/03
Wickes Distribution
Center 1 11,143 3191 18,505 21,696 12 3,191 18517 21,708 (2,715) 01/05/05
Blackhawk Portfolio 5 19,997 6,671 40,877 47,548 337 6,671 41,214 47,885 (3,426) 06/13/05
East Fabyan Parkway 1 5230 1,790 10,929 12,719 83 1,790 11,012 12,802 (955) 07/21/05
Frontenac Road 1 3920 1,647 5,849 7,496 53 1,647 5,902 7,549 (603) 07/21/05
South Wolf Road 1 9,084 4,836 18,794 23,630 512 4,836 19,306 24,142 (1,605) 07/21/05
Laramie Avenue 1 4,870 1,442 7,985 9,427 917 1,442 8,902 10,344 (688) 07/21/05
West 123rd Place 1 2,847 644 5,935 6,579 112 644 6,047 6,691 (384) 07/21/05
Stern Avenue 1 2,535 505 4,947 5,452 29 505 4,976 5,481 (340) 07/21/05
Lunt Avenue 1 — 1,620 1,988 3,608 30 1,620 2,018 3,638 (70) 03/17/06
Pinnacle IX 1 — 4,863 19,787 24,650 (72)(2) 4,863 19,715 24,578 (147) 11/01/06
Veterans Parkway 1 — 2121 6,146 8,267 2,597 2,121 8,743 10,864 G 10/01/06
TOTAL
CHICAGO
MARKET 16 59,626 31,891 150,551 182,442 4,610 31,891 155,161 187,052 (12,080)
Park West 7 42,489 13,806 84,132 97,938 (147)(2) 13,806 83,985 97,791  (11,367) 12/15/03 /06/08/04 /
01/06/06
Northwest Business
Center 1 — 299 4,486 4,785 321 299 4,807 5,106 (1,893) 05/03/04
New Buffington Road 2 4,059 1,618 8500 10,118 664 1,618 9,164 10,782 (458) 07/21/05
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company Costs Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings (5) Land Improvements(1) Total Costs Acquisition Land Improvements(l) (3)(4)(6) (6) Date
Olympic Boulevard 3 7,350 2,096 11,788 13,884 1,006 2,096 12,794 14,890 (935) 07/21/05
Mineola Pike 1 2,653 625 4,642 5,267 60 625 4,702 5,327 (382) 07/21/05
Industrial Road 2 2,740 629 3,344 3,973 670 629 4,014 4,643 (251) 07/21/05
Dolwick Drive 1 2857 579 4,670 5,249 187 579 4,857 5,436 (336) 07/21/05
Best Place 1 3540 1,131 5,516 6,647 890 1,131 6,406 7,537 (324) 07/21/05
Distribution Circle 1 3,200 688 6,838 7,526 341 688 7,179 7,867 (455) 07/21/05
Creek Road 1 — 377 4,925 5,302 14 377 4,939 5,316 (187) 06/09/06
Holton Drive ™ 1 — 2280 12,729 15,009 — 2280 12,729 15,009 (378) 06/09/06
Power Line Drive 1 — 70 261 331 — 70 261 331 (9) 06/09/06
Foundation Drive 8 — 1221 5,688 6,909 31 1221 5,719 6,940 (209) 06/09/06
Jamilke Drive 7 — 1417 9524 10,941 67 1417 9591 11,008 (294) 06/09/06
Park South 1 — 3165 19,547 22,712 385 3,165 19,932 23,097 — 11/15/06
TOTAL
CINCINNA
MARKET 38 68,888 30,001 186,590 216,591 4,489 30,001 191,079 221,080 (17,478)
Commodity
Boulevard 2 20,849 3,891 36,799 40,690 1,206 3,891 38,005 41,896 (2,707) 07/21/05
Industrial Drive 1 4,350 683 7,136 7,819 38 683 7,174 7,857 (582) 07/21/05
Zane Trace Drive 1 — 288 3,091 3,379 — 288 3,091 3,379 (135) 03/14/06
Rickenbacker 2 — 3532 34,172 37,704 — 3532 34,172 37,704 (1,024) 04/13/06
Creekside 5 — 5926 54,496 60,422 80 5,926 54,576 60,502 (1,599) 05/19/06
SouthPark 3 — 1,628 13504 15132 — 1,628 13504 15132 (500) 05/19/06
TOTAL
COLUMBUS
MARKET 14 25,199 15,948 149,198 165,146 1,324 15,948 150,522 166,470 (6,547)
DFW H 1 6,563 981 10,392 11,373 28 981 10,420 11,401 (2,202) 12/15/03
Pinnacle 2 16,998 1,588 27,853 29,441 87 1,588 27,940 29,528 (4,382) 12/15/03
Market Industrial 5 — 1481 15507 16,988 582 1,481 16,089 17,570 (2,908) 10/01/04
Shiloh Industria 2 — 878 5,957 6,835 725 878 6,682 7,560 (1,860) 10/01/04
Perimeter Industrial 2 — 261 2,901 3,162 25 261 2,926 3,187 (567) 10/01/04
AvenueR
Industrial | 1 —_ 189 2,231 2,420 141 189 2,372 2,561 (489) 10/01/04
Avenue R
Industrial 11 1 — 271 1,139 1,410 462 271 1,601 1,872 (377) 10/01/04
Westfork Center
Industrial 3 — 503 5,977 6,480 243 503 6,220 6,723 (1,336) 10/01/04
Coasters
Distribution
Center 1 — 1,380 14504 15,884 18 1,380 14522 15,902 (2,197) 12/03/04
Diplomat Drive 1 2,423 532 3,136 3,668 1,237 532 4,373 4,905 (415) 05/26/05
North 28th Street 1 3254 — 6,145 6,145 20 — 6,165 6,165 (633) 07/21/05
Esters Boulevard 5 27,393 2,428 50,618 53,046 527 2,428 51,145 53,573 (4,307) 07/21/05
Royal Lane 1 1918 — 3,200 3,200 20 — 3,220 3,220 (393) 07/21/05
North Stemmons
Freeway 1 2,376 585 2,576 3,161 171 585 2,747 3,332 (245) 07/21/05
West Story Drive 1 2,700 7 4,646 5,423 162 77 4,808 5,585 (390) 07/21/05
Meridian Drive 1 2,535 410 4,135 4,545 52 410 4,187 4,597 (369) 07/21/05
Gateway Drive 1 1472 463 2,152 2,615 239 463 2,391 2,854 (200) 07/21/05
Vawood Parkway 3 8,875 2271 15351 17,622 599 2,271 15950 18,221 (1,302) 07/21/05
108th Street 1 460 83 899 982 6 83 905 988 (80) 07/21/05
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company Costs Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings (5 Land Improvements (1) Total Costs Acquisition Land Improvements(1) (3)(4)(6) (6) Date
Sanden Drive 1 1,138 207 2,258 2,465 10 207 2,268 2,475 (190) 07/21/05
North Great
Southwest
Parkway 2 2,896 1,384 3,727 5111 95 1,384 3,822 5,206 (467) 07/21/05
Webb Chapel
Road 1 514 110 732 842 12 110 744 854 (90) 07/21/05
Belt Line Road 6 4,766 1,167 7,811 8,978 487 1,167 8,298 9,465 (733) 07/21/05
Springlake Road 2 2,720 534 4,457 4,991 373 534 4,830 5,364 (485) 07/21/05
Hurd Drive 1 1,760 420 2,332 2,752 25 420 2,357 2,777 (212 07/21/05
Champion Drive 1 1,660 672 2,598 3,270 380 672 2,978 3,650 (246) 07/21/05
GSW Gateway
Three 1 — 1,669 11,622 13,291 — 1,669 11,622 13,291 (567) 01/13/06
Corporate Drive
™ 2 — 4,199 30,374 34,573 116 4,199 30,490 34,689 (993) 06/09/06
North Highway
121 1 — 3316 22,893 26,209 180 3,316 23,073 26,389 (638) 06/09/06
Patriot Drive 2 — 4,200 26,373 30,573 21 4,200 26,394 30,594 (896) 06/09/06
TOTAL
DALLAS
MARKET 54 92,421 32,959 294,496 327,455 7,043 32,959 301,539 334,498 (30,069)
Interpark 70 1 5254 1,383 7,566 8,949 730 1,383 8,296 9,679 (2,056) 09/30/04
TOTAL
DENVER
MARKET 1 5,254 1,383 7,566 8,949 730 1,383 8,296 9,679 (2,056)
West by
Northwest 1 — 1033 7,564 8,597 233 1,033 7,797 8,830 (1,356) 10/30/03
Bondesen
Business. Park 7 — 1,007 23,370 24,377 (444)(2) 1,007 22926 23933 (4,576) 06/03/04
Beltway 8
Business Park 7 — 1679 25565 27,244 (159)(2) 1,679 25406 27,085 (4,377) 06/03/04 /07/01/05
Corporate
Industrial 2 — 613 3,989 4,602 24 613 4,013 4,626 (832 10/01/04
Reed Industrial 1 — 568 6,331 6,899 523 568 6,854 7,422 (1,634) 10/01/04
JulieRivers
Industrial 2 — 272 3,123 3,395 111 272 3,234 3,506 (774) 10/01/04
Wynwood
Industrial 1 — 180 1,634 1,814 12 180 1,676 1,856 (387) 10/01/04
Wynpark
Industrial 1 — 154 1,404 1,558 46 154 1,450 1,604 (322) 10/01/04
Siber Industrial 1 — 742 4,644 5,386 68 742 4,712 5,454 (971) 10/01/04
Greenbriar
Industrial 1 — 1,200 7,998 9,198 253 1,200 8,251 9,451 (1,028) 10/01/04
Greens Crossing 3 7,058 1,225 10,202 11,427 (66)(2) 1,225 10,136 11,361 (887) 07/01/05
Willowbrook 4 8211 1,274 12,842 14,116 198 1,274 13,040 14,314 (814) 07/01/05
Gateway at
Central Green 2 — 1,079 9929 11,008 131 1,079 10,060 11,139 (655) 09/20/05
Fairbanks Center 1 — 707 5,205 5,912 84)(2) 707 5121 5,828 (204) 03/27/06
TOTAL
HOUST(
MARKE 34 15,269 11,733 123,800 135,533 876 11,733 124,676 136,409 (18,817)
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company C‘HS Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings (5) Land Improvements(1) Total Costs Acquisition Land Improvements(l) (3)(4)(6) (6) Date
Plainfield 3 — 5196 48,108 53,304 (402)(2) 5,19 47,706 52,902 (2,745) 12/22/03
Handleman Building 1 — 2200 11,239 13,439 276 2,200 11515 13,715 (684) 12/15/05
Whirlpool Airwest 1 — 3817 24777 28,594 7 3,817 24,784 28,601 (1,282) 12/16/05
Franklin Road 3 — 2292 11,949 14,241 80 2,292 12,029 14,321 (617) 02/27/06
TOTAL
INDIANAPOL
MARKET 8 — 13,505 96,073 109,578 (39) 13,505 96,034 109,539 (5,328)
Midpoint Drive 1 5743 1,627 7,418 9,045 — 1,627 7,418 9,045 (18) 12/27/06
TOTAL
KANSAS
CITY
MARKET 1 5,743 1,627 7,418 9,045 — 1,627 7,418 9,045 (18)
Trade Pointe 1| 1 5440 1,020 7240 8260 2@ 1,02 7238 8258 (998)  09/28/04
Riverport 1 — 1279 8,812 10,091 1 1,279 8,813 10,092 (2,296) 05/03/04
TOTAL
LOUISVILLE
MARKET 2 5,440 2,299 16,052 18,351 () 2,299 16,051 18,350 (3,194)
Chickasaw 2 — 1141 13,837 14,978 4312 1141 13,400 14,541 (2,371) 07/22/03
Panattoni Memphis
Portfolio 33,016 18,088 114,739 132,827 1,198 18,088 115,937 134,025 (11,267) 02/05/05 / 05/13/05
Memphis Distriplex 4619 1525 10,444 11,969 (84)(2) 1,525 10,360 11,885 (837) 06/13/05
TOTAL
MEMPHIS
MARKET 10 37,635 20,754 139,020 159,774 677 20,754 139,697 160,451 (14,475)
Miami Service Center 1 — 1110 3,811 4,921 67 1,110 3,878 4,988 (926) 04/07/05
Miami Commerce
Center 1 5,889 3,050 10,769 13,819 45 3,050 10,814 13,864 (1,124) 04/13/05
Northeast 12 Terrace 1 2475 1,169 6,088 7,257 36 1,169 6,124 7,293 (625) 07/21/05
Northwest 70th
Avenue 2 — 10,025 16,936 26,961 160 10,025 17,096 27,121 (450) 06/09/06
North Andrews
Avenue 1 — 6,552 6,101 12,653 21 6,552 6,122 12,674 (201) 06/09/06
TOTAL MIAMI
MARKET 6 8,364 21,906 43,705 65,611 329 21,906 44,034 65,940 (3,326)
Minnesota Valley 3 — 3,764 22,039 25,803 29 3,764 22,068 25,832 (759) 04/13/06
TOTAL
MINNEAPOLIS
MARKET 3 — 3,764 22,039 25,803 29 3,764 22,068 25,832 (759)
Bridgestone/Firestone
™ 1 14,955 2,545 21,939 24,484 5,480 2,545 27,419 29,964 (3,111) 06/09/03
Mid South Logistics
Center 1 12543 1,772 18,288 20,060 65 1,772 18,353 20,125 (2,431) 06/29/04
Eastgate 1 10,860 1,445 13,352 14,797 141 1,445 13,493 14,938 (2,344) 03/19/04
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company Costs Gross Amount Carried at 12/31/2006
Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building &  Total Costs Depreciation Acquisition
Property Buildings (5) Land Improvements(1) Total Costs Acquisition Land Improvements(l) (3)(4)(6) (6) Date
Rockdale
Distribution
Center 1 — 2940 12,188 15,128 (35)(2) 2,940 12,153 15,093 (655) 12/28/05
Commerce Farms 1 — 2,063 16,822 18,885 —_ 2,063 16,822 18,885 (834) 01/13/06
TOTAL
NASHVILL
MARKET 5 38,358 10,765 82,589 93,354 5,651 10,765 88,240 99,005 (9,375)
Brunswick Avenue 1 9,931 3,665 16,380 20,045 1,191 3,665 17571 21,236 (1,276) 07/21/05
Campus Drive 1 2,714 1,366 4,841 6,207 76 1,366 4,917 6,283 (386) 07/21/05
Cottontail Lane 1 6,240 1,960 9,169 11,129 346 1,960 9515 11,475 (720) 07/21/05
Dendreon Building 1 — 4,940 8,026 12,966 234 4,940 8,260 13,200 (435) 12/28/05
Rockaway 3 6,289 5,881 12,521 18,402 122 5,881 12,643 18,524 (737) 12/29/05
Lake Drive 1 5389 1,699 6,898 8,597 73 1,699 6,971 8,670 (191) 05/25/06
452 Business Center 2 4,448 2,298 7,311 9,609 —_ 2,298 7,311 9,609 (252) 06/06/06
TOTAL NEW
JERSEY
MARKET 10 35,011 21,809 65,146 86,955 2,042 21,809 67,188 88,997 (3,997)
Huntwood
Industrial 1 — 1,892 4,662 6,554 815 1,892 5477 7,369 (1,911) 10/01/04
Eden Rock
Industrial 2 — 1943 4,746 6,689 347 1,943 5,093 7,036 (1,467) 10/01/04
Bayside Distribution
Center 2 11,527 6,875 15,254 22,129 (20)(2) 6,875 15,234 22,109 (2,049) 11/03/04
CdliforniaLogistics
Centre 1 — 5672 20,499 26,171 14 5,672 20,513 26,185 (783) 04/21/06
Cherry Street 3 — 12,584 24582 37,166 10 12,584 24592 37,176 (733) 06/09/06
Pike Lane ™ 3 — 2880 8,328 11,208 23 2,880 8,351 11,231 (213) 06/09/06
CordeliaRoad 3 — 2215 8461 10,676 1 2,215 8462 10,677 (201) 06/09/06
South Vasco Road 1 — 2572 14,809 17,381 — 2,572 14,809 17,381 (375) 06/09/06
McLaughlin
Avenue 1 — 3424 5,507 8,931 —_ 3,424 5,507 8,931 (162) 06/09/06
Park Lane 5 — 10977 17,216 28,193 — 10,977 17,216 28,193 (540) 06/09/06
Valley Drive 5 — 12,338 15,253 27,591 — 12,338 15,253 27,591 (420) 06/09/06
Old Country Road 1 — 1557 1,503 3,060 2 1,557 1,505 3,062 (53) 06/09/06
Cypress Lane 1 — 2211 2,196 4,407 395 2,211 2,591 4,802 (55) 06/09/06
Fite Court 1 — 3710 17,185 20,955 3 3,770 17,188 20,958 (41) 12/28/06
TOTAL
NORTHERN
CALIFORNIA
MARKET 30 11,527 70,910 160,201 231,111 1,590 70,910 161,791 232,701 (9,003)
Cypress Park East 2 10,424 2,627 13,055 15,682 85 2,627 13,140 15,767 (2,126) 10/22/04
East Landstreet
Road 4 — 5542 28,007 33,549 — 5,542 28,007 33,549 (778) 06/09/06
Boggy Creek Road 6 — 6,982 22,646 29,628 28 6,982 22,674 29,656 (534) 06/09/06
TOTAL
ORLANDO
MARKET 12 10,424 15,151 63,708 78,859 113 15,151 63,821 78,972 (3,438)
North Industrial 2 5,672 4,566 15,899 20,465 2,870 4,566 18,769 23,335 (2,531) 10/01/04
South Industrial | 2 4,733 2,876 14,120 16,996 512 2,876 14,632 17,508 (2,142) 10/01/04
South Industrial |1 1 — 1,235 4,902 6,137 441 1,235 5,343 6,578 (1,128) 10/01/04

West Southern
Industrial

1 — 555 3376 3931 29(2) 555 3347 3902 (605) 10/01/04



West Geneva
Industrial 3 — 413 2,667 3,080 219 413 2,886 3,299 (370) 10/01/04
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Initial Cost to Company

Costs

Gross Amount Carried at 12/31/2006

Capitalized Accumulated
Number of Encumbrances Building & Subsequent to Building & Total Costs Depreciation Acquisition
Property Buildings (5) Land Improvements(l) Total Costs Acquisition Land Improvements(l) (3)(4)(6) (6) Date
West 24th Industrial 2 — 870 4,575 5,445 283 870 4,858 5,728 (504) 10/01/04
Sky Harbor Transit
Center 1 3,675 2534 7,597 10,131 51 2,534 7,648 10,182 (1,437) 11/24/04
States L ogistics
Center 1 — 1,690 5,643 7,333 (26)(2) 1,690 5,617 7,307 (306) 12/05/05
Roosevelt
Distribution
Center 1 2348 1,154 6,441 7,595 29 1,154 6,470 7,624 (225) 05/19/06
TOTAL
PHOENI X
MARKET 14 16,428 15,893 65,220 81,113 4,350 15,893 69,570 85,463 (9,248)
Rittiman Business
Park 15 — 7,638 40,391 48,029 314 7,639 40,704 48,343 (1,800) 06/03/04 / 12/07/06
TOTAL SAN
ANTONIO
MARKET 15 — 7,638 40,391 48,029 314 7,639 40,704 48,343 (1,800)
Industry Drive
North 2 9,730 5,753 16,039 21,792 218 5,753 16,257 22,010 (1,164) 07/21/05
South 228th Street
™ 2 11,051 4,739 17,797 22,536 114 4,739 17,911 22,650 (1,136) 07/21/05
64th Avenue South 1 6,383 3,345 9,335 12,680 43 3,345 9,378 12,723 (744) 07/21/05
South 192nd Street 1 2288 1,286 3,433 4,719 225 1,286 3,658 4,944 (279) 07/21/05
South 212th Street 1 — 3,095 10,253 13,348 53 3,095 10,306 13,401 (756) 08/01/05
Southwest 27th
Street 1 7570 4,583 8,353 12,936 27 4,583 8,380 12,963 (750) 07/21/05
TOTAL
SEATTLE
MARKET 8 37,022 22,801 65,210 88,011 680 22,801 65,800 88,691 (4,829)
Foothill Business
Center 3 — 13315 9,112 22,427 1,218 13,315 10,330 23,645 (2,603) 12/09/04
Rancho Technology
Park 1 — 2,790 7,048 9,838 545 2,790 7,593 10,383 (1,696) 10/16/03
East Slauson
Avenue 3 12,010 5,499 14,775 20,274 843 5,499 15,618 21,117 (892) 07/21/05
Airport Circle 1 5490 3,098 8,368 11,466 73 3,098 8,441 11,539 (358) 07/21/05
Cota Street 1 4453 2,802 7,624 10,426 694 2,802 8,318 11,120 (565) 07/21/05
Twin Oaks Valley
Road 2 3998 1,815 7,855 9,670 110 1,815 7,965 9,780 (509) 07/21/05
Medline
Distribution
Center 1 — 5,314 9,929 15,243 — 5,314 9,929 15,243 — 06/30/06
TOTAL
SOUTHERN
CALIFORNIA
MARKET 12 25,951 34,633 64,711 99,344 3,483 34,633 68,194 102,827 (6,623)
GRAND
TOTAL 377 632,822 475,938 2,285,435 2,761,373 46,363 475,892 2,331,844 2,807,736 (199,574)
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SCHEDULE IIIl—REAL ESTATE AND ACCUMULATED DEPRECIATION—(Continued)
December 31, 2006

Included in Building & Improvements are intangible |ease assets.

Generally these reductionsin basis include one or more of the following: i) payments received under master |ease agreements and pursuant to GAAP, rental
and expense recovery payments under master |ease agreements are reflected as areduction of the basis of the underlying property rather than revenues; ii)
writeoffs of fixed asset balances due to early lease terminations by contracted customers; and iii) other miscellaneous basis adjustments.

Reconciliation of total cost to consolidated balance sheet caption as of December 31, 2006:

Total per Schedulellll (6) $ 2,807,736
Properties under development

Land 14,057

Construction in progress 19,901

Land held for development 23,194

Total investment in properties $ 2,864,888

As of December 31, 2006, the aggregate cost for federal income tax purposes of investmentsin real estate was approximately $2.4 billion.
Reconciliation of total debt to consolidated balance sheet caption as of December 31, 2006:

Total per Schedulelll $ 632,822
Premiums, net of amortization 8,259
Total mortgage notes $ 641,081

A summary of activity for real estate and accumulated depreciation for the year ended December 31, 2006 is as follows:
Investments in properties:

Balance at beginning of year $ 1,994,925
Acquisition of properties 1,087,847
Improvements, including devel opment properties 84,075
Divestiture of properties (258,071)
Adjustment for propertiesin discontinued operations (43,888)
Balance at end of year $ 2,864,888
Accumulated depreciation:
Balance at beginning of year $ 96,604
Depreciation and amortization expense, including discontinued operations 117,570
Divestiture of properties (11,498)
Adjustment for propertiesin discontinued operations (3,202
Balance at end of year $ 199,574

Occasionally our leases contain certain provisions giving the tenant rights to purchase the property, which can take the form of afixed price purchase option,
afair market value option, aright of first refusal option or aright of first offer option. These buildings, or a building included in the business park, are subject
to such an agreement.
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*2.1 Agreement and Plan of Merger, dated June 17, 2005, among Dividend Capital Trust Inc., DCT Acquisition Corporation, Cabot Industrial Value
Fund Inc. and Cabot Industrial Vaue Fund Manager, LLC (Exhibit 2.1 to Form 10-Q filed on August 15, 2005)
*2.2 Put/Call Agreement, dated July 21, 2005, among Cabot Industrial Fund Manager, LLC, the limited partners named therein and Dividend Capital
Trust Inc. (Exhibit 2.2 to Form 10-Q filed on August 15, 2005)
*2.3 Contribution Agreement by and among Dividend Capital Trust Inc., Dividend Capital Operating Partnership LP and Dividend Capital Advisors
Group LLC, dated as of July 21, 2006 (incorporated by reference to Exhibit 2.1 to Form 8-K filed on July 27, 2006)
*3.1 DCT Industria Trust Inc. Third Articles of Amendment and Restatement (Exhibit 3.1 to Form 8-K filed on December 19, 2006)
*3.2 DCT Industrial Trust Inc. Amended and Restated Bylaws (Exhibit 3.2 to Form 8-K filed on December 19, 2006)
*10.1 Form of Indemnification Agreement (incorporated by reference to Exhibit 10.3 to Form 8-K filed on October 13, 2006)
*10.2 Amended and Restated Limited Partnership Agreement of DCT Industrial Operating Partnership LP, dated October 10, 2006 (incorporated by
reference to Exhibit 10.5 to Form 8-K filed on October 13, 2006)
*10.3 DCT Industrial Trust Inc. 2006 Long-Term Incentive Plan (incorporated by reference to Exhibit 10.1 to Form 8-K filed on October 13, 2006)
*10.4 DCT Industrial Trust Inc. 2006 Incentive Compensation Plan (incorporated by reference to Exhibit 10.2 to Form 8-K filed on October 13, 2006)
*10.5 Form of Restricted Stock Award Agreement pursuant to DCT Industrial Trust Inc. 2006 Long-Term Incentive Plan (incorporated by reference to
Exhibit 10.10 to Form 8-K filed on October 13, 2006)
*10.6 Form of Phantom Share Award Agreement pursuant to DCT Industrial Trust Inc. 2006 Long-Term Incentive Plan (incorporated by reference to
Exhibit 10.11 to Form 8-K filed on October 13, 2006)
*10.7 Form of LTIP Unit Award Agreement pursuant to DCT Industrial Trust Inc. 2006 Long-Term Incentive Plan (incorporated by reference to Exhibit
10.9 to Form 8-K filed on October 13, 2006)
*10.7.1 Form of Option Award Agreement pursuant to DCT Industrial Trust Inc. 2006 Long-Term Incentive Plan (incorporated by reference to Exhibit
10.7.1 to Amendment No. 1 to Form S-11 Registration Statement, Commission File No. 333-138094)
*10.8 Real Estate Contract, dated December 23, 2004, among Panattoni Development Company, LLC, the other Sellerslisted therein and Dividend
Capital Operating Partnership LP. (Exhibit 10.12 to Form 10-K filed on March 16, 2005)
*10.9 First Amendment to Real Estate Contract, dated January 7, 2005, among Panattoni Development Company, LLC, the other Sellerslisted therein
and Dividend Capital Operating Partnership LP. (Exhibit 10.13 to Form 10-K filed on March 16, 2005)
*10.10 Second Amendment to Real Estate Contract, dated January 21, 2005, among Panattoni Development Company, LLC, the other Sellerslisted

therein and Dividend Capital Operating Partnership LP. (Exhibit 10.14 to Form 10-K filed on March 16, 2005)
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*10.11 Third Amendment to Real Estate Contract, dated February 15, 2005, among Panattoni Development Company, LLC, the other Sellerslisted therein
and Dividend Capital Operating Partnership LP. (Exhibit 10.15 to Form 10-K filed on March 16, 2005)

*10.12 Fourth Amendment to Real Estate Contract, dated February 22, 2005, among Panattoni Development Company, LLC, the other Sellerslisted
therein and Dividend Capital Operating Partnership LP. (Exhibit 10.16 to Form 10-K filed on March 16, 2005)

*10.13 Fifth Amendment to Real Estate Contract, dated February 25, 2005, among Panattoni Devel opment Company, LLC, the other Sellerslisted therein
and Dividend Capital Operating Partnership LP. (Exhibit 10.17 to Form 10-K filed on March 16, 2005)

*10.14 Sixth Amendment to Real Estate Contract, dated March 2, 2005, among Panattoni Development Company, LLC, the other Sellerslisted therein
and Dividend Capital Operating Partnership LP. (Exhibit 10.18 to Form 10-K filed on March 16, 2005)

*10.15 Seventh Amendment to Real Estate Contract, dated March 4, 2005, among Panattoni Development Company, LLC, the other Sellerslisted therein
and Dividend Capital Operating Partnership LP. (Exhibit 10.19 to Form 10-K filed on March 16, 2005)

*10.16 Credit Agreement dated as of December 9, 2005 among Dividend Capital Operating Partnership LP, the lenders party thereto and JPMorgan
Chase Bank, N.A., as administrative agent (incorporated by reference to Exhibit 10.21 to Post-Effective Amendment No. 3 to Form S-3on Form S
11, Commission File No. 333-122260)

*10.17 Agreement of Purchase and Sale dated as of May 10, 2006 among Cabot Industrial Venture A, LLC, Cabot Industrial Venture B, LLC, CW
Industrial Venture A, LLC, Cabot Industrial Venture A Texas, LP, Cabot Industrial Venture B Texas, LP and Dividend Capital Operating
Partnership LP (incorporated by reference to Exhibit 10.20 to Post-Effective Amendment No. 3 to Form S-3 on Form S-11, Commission File No.
333-122260)

*10.18 Note Purchase Agreement dated as of June 9, 2006 among Dividend Capital Trust Inc., Dividend Capital Operating Partnership LP and the
purchasers party thereto (incorporated by reference to Exhibit 10.22 to Post-Effective Amendment No. 3 to Form S-3 on Form S-11, Commission
File No. 333-122260)

*10.19 Non-Competition and Non-Solicitation Agreement, dated as of October 10, 2006, between DCT Industrial Trust Inc. and Evan H. Zucker
(incorporated by reference to Exhibit 10.19 to Form S-11 Registration Statement, Commission File No. 333-138094)

*10.20 Non-Competition and Non-Solicitation Agreement, dated as of October 10, 2006, between DCT Industrial Trust Inc. and James R. Mulvihill
(incorporated by reference to Exhibit 10.20 to Form S-11 Registration Statement, Commission File No. 333-138094)

*10.21 Pledge and Security Agreement, dated as of October 10, 2006, between Dividend Capital Advisors Group LLC and DCT Industrial Trust Inc.
(incorporated by reference to Exhibit 10.21 to Form S-11 Registration Statement, Commission File No. 333-138094)

*10.22 Registration Rights Agreement, dated as of October 10, 2006, between DCT Industrial Trust Inc. and Dividend Capital Advisors Group LLC
(incorporated by reference to Exhibit 10.22 to Form S-11 Registration Statement, Commission File No. 333-138094)

*10.23 Employment Agreement, dated as of July 21, 2006, between Dividend Capital Trust Inc. and Thomas G. Wattles (incorporated by reference to
Exhibit 10.6.5 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.24 Employment Agreement, dated as of July 21, 2006, between Dividend Capital Trust Inc. and James D. Cochran (incorporated by reference to

Exhibit 10.6.6 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)
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*10.25 Employment Agreement, dated as of July 21, 2006, between Dividend Capital Trust Inc. and Daryl H. Mechem (incorporated by reference to
Exhibit 10.6.7 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.26 Employment Agreement, dated as of July 21, 2006, between Dividend Capital Trust Inc. and Matthew T. Murphy (incorporated by reference to
Exhibit 10.6.8 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.27 Employment Agreement, dated as of July 21, 2006, between Dividend Capital Trust Inc. and Michael J. Ruen (incorporated by reference to Exhibit
10.6.9 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.28 Employment Agreement, dated as of August 14, 2006, between Dividend Capital Trust Inc. and Philip L. Hawkins (incorporated by reference to
Exhibit 10.6.10 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.29 Employment Agreement, dated as of September 18, 2006, between Dividend Capital Trust Inc. and Stuart B. Brown (incorporated by reference to
Exhibit 10.6.11 to Post-Effective Amendment No. 5 to Form S-11, Commission File No. 333-122260)

*10.30 Termination Agreement, dated as of October 10, 2006, between DCT Industrial Trust Inc. (f/k/a Dividend Capital Trust Inc.) and Dividend Capital
Securities LLC, relating to the termination of the Dealer Manager Agreement between DCT Industrial Trust Inc. (f/k/a Dividend Capital Trust
Inc.) and Dividend Capital Securities LLC (incorporated by reference to Exhibit 10.6 to Form 8-K filed on October 13, 2006)

*10.31 Termination Agreement, dated as of October 10, 2006, between DCT Industrial Operating Partnership LP (f/k/a Dividend Capital Operating
Partnership LP) and Dividend Capital Securities LLC, relating to the termination of the Dealer Manager Agreement between DCT Industrial
Operating Partnership LP (f/k/a Dividend Capital Operating Partnership LP) and Dividend Capital Securities LLC (incorporated by reference to
Exhibit 10.7 to Form 8-K filed on October 13, 2006)

*10.32 Termination Agreement, dated as of October 10, 2006, between DCT Industrial Operating Partnership LP (f/k/a Dividend Capital Operating
Partnership LP) and Dividend Capital Exchange Facilitators LLC, relating to the termination of the Intellectual Property Licensing Agreement
between DCT Industrial Operating Partnership LP (f/k/a Dividend Capital Operating Partnership LP) and Dividend Capital Exchange Facilitators
LLC (incorporated by reference to Exhibit 10.8 to Form 8-K filed on October 13, 2006)

*10.33 Purchase Agreement, dated December 12, 2006, by and among DCT Industrial Trust Inc., DCT Industrial Operating Partnership LP, and Merrill
Lynch & Co., Merrill Lynch, Pierce, Fenner & Smith Incorporated and Wachovia Capital Markets, LLC, on behalf of themselves and the other
several underwriters named in Schedule A thereto (incorporated by reference to Exhibit 10.8 to Form 8-K filed on December 18, 2006)

*10.34 DCT Industrial Trust Inc. 2006 Outperformance Program (incorporated by reference to Exhibit 10.8 to Form 8-K filed on December 19, 2006)

+21.1 List of Subsidiaries

+23.1 Consent of KPMG LLP, Independent Registered Public Accounting Firm, dated March 14, 2007
+31.1 Rule 13a-14(a) Certification of Principal Executive Officer

+31.2 Rule 13a-14(a) Certification of Principa Financial Officer

+32.1 Section 1350 Certification of Principal Executive Officer

+32.2 Section 1350 Certification of Principal Financial Officer

+ Filed herewith.

* Previously filed.
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DCT Industrial Trust Inc.

DCT Industrial Operating Partnership
DCT Industrial Value Fund | Inc
DCT Industrial ValueFund | LP
DCT Overhead LLC

Dividend Capital AdvisorsLLC
DCA Inc.

DC Lease Management LLC
DCT Leasing Corp. Inc.
Chickasaw A Leasing LLC
Chickasaw H Leasing LLC
Newpoint Leasing LLC
Plainfield Leasing LLC

ATL BF Portfolio Leasing LLC
ATL JC Portfolio Leasing LLC
Riverport Leasing LLC

Rancho Leasing LLC
EstrellaLeasing LLC

Buford LeasingLLC

DCT Northwest Leasing LP
Eastpark Leasing LLC
Westpark Leasing LLC

DCT Silber Leasing LP

DCT Southern Leasing LLC
Beltway Leasing LP

Greenbriar Leasing LP
Bondesen Leasing LP

Waybelt Leasing LP

Central Green Leasing LP
Airwest Leasing LLC

Gateway 3 Leasing LP

Market 3 Leasing LP

Guion Leasing LLC

Perry Leasing LLC

Harlan Leasing LLC

DCT CFILP

DCT CFGPLLC

DCT Chickasaw A LP

DCT Chickasaw GPA LLC
DCT Chickasaw H LP

DCT Chickasaw GPH LLC
DCT DFW LP

DCT DFW GPLLC

DCT Eastgate LP

DCT Eastgate GPLLC

DCT Mallard LLC

DCT Memphis Trade Center |11 LP
DCT Memphis Trade Center Il GPLLC
DCT Mid South LogisticsV LP
DCT Mid South LogisticsV GPLLC
DCT Newpoint LLC

Maryland
Delaware
Maryland
Delaware
Delaware
Colorado
Colorado
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Deaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware



DCT Northwest OH LLC

DCT Park West Il LLC

DCT Park West LLC

DCT Pinnacle LP

DCT Pinnacle GPLLC

DCT Plainfield LLC

DCT Rancho | LP

DCT Rancho| GPLLC

DCT Riverport LLC

DCT West by Northwest LP

DCT West by Northwest GPLLC

DCT Bondesen Beltway 8 Rittiman LP
DCT Bondesen Beltway 8 Rittiman GPLLC
DCT Southcreek - Eagles Landing, LLC
DCT Interpark 70LLC

DCT Cypress Park, LP

DCT Orlando 1 GP, LLC

DCT Tradepointelll, LLC

DCT - AZ 2004 RN PortfolioD LLC

DCT - AZ 2004 RN PortfolioL LLC

DCT - AZ 2004 RN Portfolio Watkins LLC
DCT - AZ 2004 RN PortfolioU LLC

DCT - CA 2004 RN PortfolioL LP

DCT - CA 2004 RN PortfolioL GPLLC
DCT - MA 2004 RN Portfolio ProgressLLC
DCT - MA 2004 RN Portfolio South Street LLC
DCT - MA 2004 RN Portfolio Sunnyslope LLC
DCT - MA 2004 RN Portfolio Technology LLC
DCT - TX 2004 RN Portfolio Greenbriar LP
DCT - TX 2004 RN Portfolio Greenbriar GPLLC
DCT - TX 2004 RN Portfolio L LP

DCT - TX 2004 RN PortfolioL GPLLC
DCT - GA 2004 RN PortfolioL LLC

DCT - GA 2004 RN PortfolioU LLC

DCT - TX 2004 RN Portfolio Shiloh LP
DCT - TX 2004 RN Portfolio Shiloh GPLLC
DCT - Bayside LP

DCT - Bayside GPLLC
DCT-ILSGayLLC

DCT Foothill LP

DCT Foothill GPLLC

DCT Skyharbor LLC

DCT Northmont LLC

DCT Grand River LP

DCT Grand River GPLLC

DCT ATL PortfolioLLC

DCT - Technicolor Il LP

DCT - Technicolor Il GPLLC

DCT - Shelby 4LP

DCT - Shelby 4GPLLC

DCT - Shelby 5LP

DCT - Shelby 5GPLLC

Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Deaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delawvare
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware



DCT - Shelby 19LP

DCT - Shelby 19 GPLLC

DCT - Eastpark | LP

DCT - Eastpark | GPLLC

DCT - Eastpark I1 LP

DCT - Eastpark Il GPLLC

DCT - Shelby 18 LP

DCT - Shelby 18GPLLC

DCT Snowdrift PA LLC

DCT Miami Service LP

DCT Miami Service GPLLC

DCT Maryland LLC
Delta-Greenwood, LLC
DeltaMD1, LLC

DeltaMD2, LLC

Delta-Junction Drive, LLC
Riverside Investors, LLC

Route One Hundred, LP

Run Deep, LLC

Western Avenue Associates, LLC
MI Commerce Center LP

MI Commerce Center GPLLC
DCT 1615 Diplomat LP

DCT 1615 Diplomat GPLLC

DCT Memphis Distriplex LP

DCT Memphis Distriplex GPLLC
DCT Blackhawk Center LLC

DCT Greens Crossing LP

DCT Greens Crossing GPLLC
DCT Willowbrook LP

DCT Willowbrook GPLLC

DCT Fredericksburg LLC

DCT Beltway 811 LP

DCT Beltway 811 GPLLC

CIVFI - CAIM01& CAIWOL, LLC
CIVFI - CAIM02 & CAIMO3,LLC
CIVFI - CAIMO04, LLC

CIVFI - CAIMO5, LLC

CIVFI - FL2wo01, LLC

CIVFI - GAIMO1, LLC

CIVFI - GAIM02, GAIM03 & GA1W08-GA1W10, LLC
CIVFI - GAIM04 & GAIMO5,LLC
CIVFI - GAIWO0L, LLC

CIVFI - GA1IW02-GA1IWO07, LLC
CIVFI - GA1W13, GA1IW12 & GA1IW11, LLC
CIVFI - GA1W14,LLC

CIVFI - GA1W15- W23, LLC
CIVFI - GA1W24,LLC

CIVFI - GAIW25,LLC
CIVFI-1L1B01 & ILIMO1, LLC
CIVFI-ILIMO2, LLC
CIVFI-I1LIMO3,LLC

Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Deaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Cdlifornia
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delawvare
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware



CIVFI-1L1WO0L, LLC
CIVFI-1L1W02, LLC

CIVF 1 -KY1B01 & KYBO02, LLC
CIVF1 - KY1IMO01-KY1MO6 & KY1WO01, LLC
CIVFI-MAIMOL, LLC
CIVFI-MD1MO01, LLC
CIVFI-MD1IM02 & MD1MO3, LLC
CIVFI|-MD1MO4, LLC
CIVF1-NC1B01, LLC
CIVFI-NCIMO1, LLC
CIVFI-NCIMO02, LLC
CIVF1-NJ1BO1, LLC
CIVF1-NJBO02, LLC
CIVF1-NJIWO0L, LLC
CIVFI-NJAWO02, LLC
CIVF1-0H1B01, LLC
CIVFI-0OH1B02, LLC
CIVF1-0H1B03,LLC

CIVF | - OH2B01 & OH2MO01, LLC
CIVF 1 -TX1L03, LP

CIVF I -TX1L04, LP

CIVF | - TX1B01 & B02, M02-M05, W04, WO7-W10, L.P.

CIVFI-TX1MO01, LP

CIVFI - TX1IW02, LP

CIVF I - TX1IWO03, LP

CIVF I - TXAWO05-WO06, L.P.
CIVFI - TXIW11-TX1W17,LP
CIVFI1-TX1W18 & TX1W19, LP
CIVFI - TXIW20 & TX1W21, LP
CIVFI-TX1W22, LP

CIVFI - TX1W23, LP
CIVF1-WA1B01,LLC

CIVF I - WA1IMO1- WA1IMO4, LLC
CIVF I -WA1IMO05 & M06, LLC
CIVFI-WA1IMO7,LLC

CIVFI CHARWOOD SUB, LLC
CIVFI-TXGP,LLC

DCT Centra GreenLP

DCT Central Green GPLLC

DCT 100 Interstate South LLC
DCT Northlake LP

DCT Northlake GPLLC

DCT McCook Industrial LLC
DCT High Street LLC

DCT Wyoming Avenue LLC
DCT Jefferson LLC

DCT Guion Road LLC

DCT Airwest Boulevard LLC
DCT Somerset LLC

DCT Hanover LLC

DCT Rockdale LP

Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Deaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delawvare
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware



DCT Rockdale GPLLC

DCT Rockaway LLC

DCT Parkwest [11 LLC

DCT Commerce FarmsLP
DCT Commerce Farms GPLLC
DCT GSW Gateway 3LP
DCT GSW Gateway 3GPLLC
DCT FranklinRoad LLC

DCT Zane TraceLLC

DCT Lunt Avenue LLC

DCT FairbanksLP

DCT FairbanksGPLLC

DCT Perry Road LLC

DCT Port Road LLC

DCT MN Valley LLC

DCT HarlanRoad LLC

DCT Silver SpringsLLC

DCT Roosevelt LLC

DCT Creekside| LLC

DCT Creeksidell LLC

DCT Creeksidelll LLC

DCT Creekside IV LLC

DCT CreeksideV LLC

DCT Rickenbacker IV LLC
DCT Rickenbacker V LLC
DCT SouthPark Flex A LLC
DCT SouthPark Flex FLLC
DCT SouthPark X1l LLC

DCT Lake Park Drive LLC
DCT Market Street LLC

DCT Eagle Creek LLC

DCT Cherry Street CA LP
DCT Cherry Street CA GPLLC
DCT Valley Drive CA LP
DCT Valley Drive CA GPLLC
DCT Boggy Creek FL LP
DCT Boggy Creek FL GPLLC
DCT Summit Ridge GA LLC
DCT BollmanMD LLC

DCT Woodpark NCLLC
DCT Marine Drive SCLLC
DCT Carrier Drive NCLLC
DCT Creek Road OH LLC
DCT Patriot Drive TX LP
DCT Patriot Drive TX GPLLC
DCT FontanaLLC

DCT Commerce Park LLC
DCT Pinnacle IX LLC

DCT Southfield LLC

DCT Opportunity Boulevard LLC
DCT Rittiman LLC

Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Deaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delawvare
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Déelaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware



DCT Bobdi DriveLLC Delaware

DCT 2401 Midpoint LLC Delaware
DCT 2440 Midpoint LLC Delaware
DCT Orlando ADC GPLLC Delaware
DCT Orlando ADC LP Delaware
DCT Southfield HoldingsLLC Delaware
DCT Commerce CircleLLC Delaware
DCT Monterrey Holding LLLC Delaware
DCT Monterrey 1LLC Delaware
DCT Monterrey Holding 2 LLC Delaware
DCT Monterrey 2LLC Delaware
DCT Monterrey Holding 3LLC Delaware
DCT Monterrey 3LLC Delaware
DCT Monterrey Holding 4 LLC Delaware
DCT Monterrey 4LLC Delaware
DCT Monterrey Holding 5 LLC Delaware
DCT Monterrey 5LLC Delaware
6

Section 3: EX-23.1 (CONSENT OF KPMG LLP)

Exhibit 23.1
Consent of Independent Registered Public Accounting Firm

The Board of Directors
DCT Industrial Trust Inc.:

We consent to the incorporation by reference in registration statement No. 333-137929 on Form S-8 of DCT Industrial Trust Inc. (formerly Dividend Capital Trust
Inc.) of our reports dated March 14, 2007, with respect to the consolidated balance sheets of DCT Industrial Trust Inc. and subsidiaries as of December 31, 2006
and 2005, and the related consolidated statements of operations, stockholders' equity and comprehensive loss, and cash flows for each of the yearsin the three-
year period ended December 31, 2006, and the related financial statements schedule, which reports appear in the December 31, 2006 annual report on Form 10-K of
DCT Industrial Trust Inc.

/s KPMGLLP

KPMGLLP

Denver, Colorado
March 14, 2007

Section 4: EX-31.1 (CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER)

Exhibit 31.1
Certification Pursuant to Rule 13a-14(a)
Under the Securities Exchange Act of 1934, As Amended
I, Philip L. Hawkins, certify that:
1 | have reviewed this annual report on Form 10-K of DCT Industrial Trust Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in thisreport, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. Theregistrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

a Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to



ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which thisreport is being prepared;

Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

Disclosed in thisreport any change in the registrant’sinternal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (theregistrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’sinternal control over financial reporting; and

5. Theregistrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):
a All significant deficiencies and material weaknessesin the design or operation of internal control over financial reporting which are reasonably likely
to adversely affect the registrant’s ability to record, process, summarize and report financia information; and
b. Any fraud, whether or not material, that involves management or other employees who have asignificant role in the registrant’sinternal control over
financial reporting.
March 14, 2007

By: /s/ PHILIPL, HAWKINS
Philip L. Hawkins
Chief Executive Officer

Section 5: EX-31.2 (CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER)

Exhibit 31.2

Certification Pursuant to Rule 13a-14(a)
Under the Securities Exchange Act of 1934, As Amended

I, Stuart B. Brown, certify that:

1 | have reviewed this annual report on Form 10-K of DCT Industrial Trust Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of amaterial fact or omit to state amaterial fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in thisreport, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. Theregistrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange

Act Rules 13a-15(e) and 15d-15(€)) for the registrant and have:

a Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which thisreport is being prepared,;

b. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

C. Disclosed in thisreport any change in the registrant’sinternal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’sinternal control over financial reporting; and

5. Theregistrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely
to adversely affect the registrant’s ability to record, process, summarize and report financia information; and

b. Any fraud, whether or not material, that involves management or other employees who have asignificant role in the registrant’sinternal control over
financial reporting.

March 14, 2007

By: /s/ STUART B. BROWN
Stuart B. Brown




Chief Financial Officer

Section 6: EX-32.1 (CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER)

Exhibit 32.1
Certification Pursuant to 18 U.S.C. Section 1350
(As Adopted Pursuant to Section 906 of the Sarbanes-Oxley
Act of 2002)

Pursuant to section 906 of the Sarbanes-Oxley Act of 2002, the undersigned officer of DCT Industrial Trust Inc., aMaryland corporation (the "Company"),

does hereby certify with respect to the Annual Report of the Company on Form 10-K for the period ended December 31, 2006, as filed with the Securities and
Exchange Commission (the "Report") that:

(1)  theReport fully complieswith the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) theinformation contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: March 14, 2007 /S| PHILIP L HAWKINS

Philip L Hawkins
Chief Executive Officer

Section 7: EX-32.2 (CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER)

Exhibit 32.2
Certification Pursuant to 18 U.S.C. Section 1350

(As Adopted Pursuant to Section 906 of the Sarbanes-Oxley
Act of 2002)

Pursuant to section 906 of the Sarbanes-Oxley Act of 2002, the undersigned officer of DCT Industrial Trust Inc., aMaryland corporation (the "Company"),

does hereby certify with respect to the Annual Report of the Company on Form 10-K for the period ended December 31, 2006, as filed with the Securities and
Exchange Commission (the "Report") that:

1) the Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2 the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Date: March 14, 2007 /S| STUART B. BROWN

Stuart B. Brown
Chief Financial Officer




